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$15,000,000 Has 
Gone Into New 
Insurers In Jersey 


Differences Over Commissions One 
of Big Reasons for New 
Companies 


BONDED FIRE INCORPORATED 


Anchor of Rhode Island, Two Mu- 
tuals and Others Recently 
Licensed ; More Coming 


New York has always been one of the 
principal states in which new fire ‘nsur- 
ance companies are formed, due to the 
financial streniyth of New York City and 
a host of othé{' well-known reasons. Now 
New Jersey sims to become a strong 
competitor-of New York and this steady 
and rapid increase of New Jersey com- 
panies is due’ iot only to the proximity 
of the state to New York and to advan- 
tages of the ‘acorporation laws of the 
state but also ceflects the disturbed con- 
dition in the fire insurance field. 

Many months ago when the New Jer- 
sey commissior litigation first began to 
be discussed in these columns 





it was 


‘stated that one of the direct results of 


trouble between the Eastern Underwrit- 
ers’ Association companies and their lo- 
cal representatives would be the forma- 
tion of new companies catering especial- 
ly to the commission demands of the 
agents."’s at this has'come to pass, aided 
by the ease with which capital has been 
drawn into the insurance business, is not 
to be disputed. And the constant pro- 
cession.of additional fire insurance facili- 
ties into New Jersey, which will stimulate 
the keenest kind of competition, goes on 
unabated. 


Bonded Fire Being Formed 


Papers have been filed incorporating 
the Bonded Fire Insurance Company of 
Newark, making the eighteenth insurance 
company formed in New Jersey since the 
first of the year. The capital of the new 
organization will be $100,000, divided into 
20,000 shares, par value $5. The company 
will do a general fire business as well as 
writing hail, earthquake, riot, civil war, 
windstorm and tornado. The company 
expects to start business about the first 
of August and will have its home office 
in Newark, confining its writings to New 
Jersey until about the first of next year, 
when it will make application to do busi- 
hess in other. states. 

The incorporators include Albert T. 
Guenther, William A. Eichhorn, Leo E. 

cichter, Harry Messard, Samuel Gross, 
Joseph Rauchbach, Samuel W. Thomp- 
son, Hugo Lowenstien, Paul Silberman 
and Robert P. Silberman. 

It was also announced this week that 
the Keystone Automobile Fire and the 

tyseone Automobile Casualty of Phila- 
delphia, were licensed to do business in 
New Jersey. The former company has 

een capitalized at $100,000 with a sur- 
(Continued on Page 26) 












PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 





A corporation which has stood the test 
of time! 146 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 























INDEMNIY INS. CO. OF NORTH AMERICA 
write practically every form of insurance except life 


ee 


Under Every WHITE FIREMAN ANNOUNCEMENT 


there appears in red letters:— 
“Property Owners May Secure Loss-Prevention 
Service Through Responsible Insurance Agents”’ 
As the property-owning public is made familiar with the fire-prevention work carried on by in- 
surance companies, North America Agents are gaining a growing number of business contacts. 


This month, another White Fireman story appears in The Saturday Evening Post and in all the 
magazines of The Quality Group. 


INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA 
and the 
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Reaping Has Begun 


Our man-power expansion program has already resulted in a heavy gain in 
new business over the first five months of last year, demonstrating the effect - 
iveness of the plans supplied to our General Agents, and the quality of the 
material for selection and training which was gathered and distributed to them. 
Adding new men and neglecting adequate supervision is money wasted. Our 
General Agents are adding and are supervising. And a gratifying increase of 
volume of new business is the result, just as reaping follows sowing. 


We have openings for men and women who are ambitious,industrious, and 
intelligent. We can teach them how to prosper. 


Wm. A. LAW, President 
Wm. H. KINGSLEY, Vice-President HUGH D HART, Vice-President. 








The Penn Mutual Life Insurance Company 
Independence Square 
Philadelphia, Pa. 


Founded 1847 








Personal Loans Of 
National City Bank 
Insured In Group 


Families of Borrowers and Co- 
Makers Thus Relieved of 
Death Liability 


PRUDENTIAL WRITES POLICY 





Plan Provides for Payment of Life 
Insurance Premiums by 
the Bank 

One of the most interesting features of 
the personal loan without collateral 
granted to anyone who earns an income, 
whether on salary, commission or other 
basis, by the National City Bank of New 
York, is the protection afforded the bor- 
rower, the borrower’s family and the co- 
note-makers through life insurance. 

The insurance is written by The Pru- 
dential. It is through the increasing 
group plan and the premiums are paid 
by the bank. 

In extending this service to the per- 
sonal needs of men and women who are 
regularly employed whereby they can 
borrow from $50 to $1,000 without collat- 
eral through the personal loan depart- 
ment of the bank, the National City 
Bank charges a discount of 6%. There 
are no fees, no investigation costs, no 
service charges. 

The bank requires from the person de- 
siring the loan a note bearing the signa- 
ture of two co-makers. The borrower 
has one year in which to repay the loan. 
If the borrower should die before his 
loan is repaid, the National City Bank 
provides protection to the co-makers and 
the family of the maker against loss by 
life insurance without charge which can- 
cels the entire liability outstanding. This 
assures the co-makers that they need 
not worry about such a hazard, it enables 
the maker to ask his friends to become 
co-makers with added confidence and it 
gives a feeling of security to a borrow- 
er’s family. 

Loans Granted For 

Some of the purposes for which appli- 
cations for personal loans will be con- 
sidered are set forth by the National 
City Bank as follows: 

Miscellaneous: Consolidating urgent 
debts; repaying a friend for loan; re- 
paying unsatisfactory loan. 

Family Needs: Paying educational 
fee; meeting insurance premiums; pro- 
viding emergency clothing; paying cost 
of sickness; paying funeral expenses. 

Home’ Improvements: Remodeling 
house; improving sanitation; protecting 
property by painting; installing lighting 
system; installing heating system; pro- 
viding essential furnishings. 

Personal Emergencies: Paying medical 
expenses; paying dental bills; hospital 
bills; paying for operation. 

Property Charges: Making up small 
balance of mortgage; meeting assess- 
ments for paving; paying delinquent 
taxes. 
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PHEW! 


NOW COMES SUMMER 
(with the Season’s Alibi’s) 


. eaepaeeees SUN,—smothering 

heat,—depressing humidity,—swelt- 

ering city streets,—red hot door knobs, 

—sticky applications,—and cross, per’ 

spiring prospects. |! ! ! ! ! 
ut ef ut 

Cool .relaxation at mountain stream or 


ocean shore is near at hand thru-——— 


—Organized Service— 


That business is “Quiet” during 
the summer months, is an exploded 
theory. Results of Organized Service 
have provenit is BETT ER than usual. 


THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY Telephone Chickering 2384 


DONALD C. KEANE LLOYD PATTERSON 
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Wilson Slick Agency 
Reliance Life Convene 


MANY SPEAKERS ON PROGRAM 





High Tributes to Underwriters and 
Company Paid by Local Business 
Men in Addresses 





The convention of the Wilson Slick 
agency of the Reliance Life at Johns- 
town, Pa., held last week in the Sunne- 
hanna Country Club, Johnstown, Pa., 
was attended by officers of Johnstown 
business clubs, officials from the Reliance 
Life home office in Pittsburgh and mem- 
bers of the agency force from Johns- 
town, Altoona, Clearfield, Windber, In- 
diana, Portage and Somerset. 

Tributes to the life insurance profes- 
sion. The Reliance Life and the Wilson 
Slick agency were paid by the local 
speakers, among whom were W. R. Fos- 
ter, a director of the Johnstown Cham- 
ber of Commerce; Judge H. B. Main- 
hart, president of the Rotary Club; Rev. 
Rk, M. Campbell, pastor of the First 
Presbyterian Church, and Mayor Joseph 
Cauffiel. Seven of the Pittsburgh offi- 
cials were on the program. Wilson Slick, 
manager of the local agency, presided. 


Life Underwriters Praised 


Mr. Foster termed insurance repre- 
sentatives “professional men of a high 
order and ministers of the gospel of 
deeds.” He praised insurance companies 
for spreading editorials on health and 
for contributing to the improvement of 
living conditions. 

Judge Mainhart welcomed the officers 
of the Reliance Life to Johnstown, say- 
ing “I know of no greater success that 
has come to Johnstown for years than 
the officers of the Reliance Life and we 
like to have successful people and suc- 
cessful companies come here. The com 
parv shows remarkable growth and there 
is just cause to feel proud of it.” 

The Reliance Life home office repre- 
sentatives at the convention were Vice- 
presidents H. G. Scott, E. M., E. C. Mc- 
Cormack and Dr. O. M. Eakins; H. T. 
Burnett, supervisor; of the Western 
Pennsylvania department; W. J. Snod- 
grass, assistant treasurer; J. N. Jamison, 
actuary; R. C. Braun, advertising man- 
ager; B. L. Sichelsteil, an underwriter, 
and Saul Alexandre and P. F. Sheedy, 
two Pittsburgh agents, all of whom made 
short addresses. 

Vice-President Scott spoke on 
“Twenty-five Years of Progress.” He 
was one of the first employes of the 
Reliance Life when the company began 
business May 4, 1903, beginning as a 
clerk and rising to the position of vice- 
president in charge of operations. 

“We have just started to progress, and 
will keep on going,” Mr. Scott said. He 
termed the Wilson Slick agency one of 
the best in the United States and paid 
tributes to Mr, Alexandre and Mr. 
Sheedy for their contributions to the 
success of the company. The strength 
of the company lies in the policy- holders, 
Mr. Scott said, and the agency force is 
the representative of the policy-holders, 
and everyone connected with the com- 
pany is trained to look after the inter- 
ests of the policy-holders. 

Winners in a short sales drive con- 
ducted by the Slick agency force as a 
convention feature were W. C. Lentz_ of 
Johnstown and J. F. Metz of Windber. 
“ogg were presented with cigar lighters 


y Vice-Presidents Scott and McCor- 
mack, 


The agents at the convention were W." 


G. Boyce of Clearfield, Todd Cochrane, 
' 


Sante DeMaria; W. C. Lentz, H. 
Bowers, Maurice Segel, Roy Mulhollen 
and E. E. Emerick of Johnstown; J. F. 


Metz of Windber, George Roos and N? 
L. Trostle of Indiana, E. E. Hughes of 
Portage, T. W. Sayers =" Somerset, W. 

Morris, G. H. Stern, C. Love, H. 
a McCartney, | Rap Esabitl Gr 


Hettler, W. P. Riley and H. W. Hertz 
of Altoona. 














Why 
Would It Benefit You 
To Know About 


RIEHLE AGENCY 
EOUITABLE LIFE 


2 PP 
ninlffien 


Let Us Tell You 


The Coupon Brings 
Full Details 


MAIL IT NOW! 





Riehle Agency 
225 West 34th St. 
New York City 


Please tell me, without obligations, why it would benefit 
me to know more about your Agency. 


NAME 





ADDRESS 





City 








“A live, successful, friendly agency— 
THE RIEHLE AGENCY” 
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Baltimore Gen’! Agents’ 
Educational Course 


FIRST OF SIXTEEN TALKS 





Opening Session ‘Held June 20; Dr. S. S. 
Huebner, Hugh D. Hart, Among 
the Lecturers 





The first of sixteen lectures to be given 
by Dr. S. S. Huebner and his. staff 
under the auspices of Franklin G. Allen, 
general agent of the Connecticut Mutual, 
Henry H. McBratney, general agent of 
the State Mutual, and Wooton & Addi- 
son, general agents of the Penn Mutual, 
was held on June 20th, in Baltimore. 

This course is designed to set before a 
group of students contemplating entering 
into the life i insurance business, the econ- 
omies of life insurance, and the function 
of the salesman. 

83 Students A*tend First Meet 

There were eignty-three students at- 
tending the first meeting, which proved 
to be the most iatersting insurance meet- 
ing ever held in Baltimore. Henry H. 
McBratney acted as chairman in organ- 
izing the group, and cleared the way for 
a continuous and uninterrupted study by 
the students. Dr. Huebner’s subject for 
this first meeting was “The Economics 
of Family Life Insurance,” and he held 
the close attention of everyone present 
throughout the entire lecture. His ex- 
planations of human relationship and life 
values were so clearly explained to the 
students that they easily followed him in 
the explanation of a life insurance policy 
and its function in relation to the indi- 
vidual. 

In « Idition to Dr. Huebner, the follow- 
ing frcm the University of Pennsylvania 
will tecture: Professor David McCahan, 
Professor H. J. Loman, Professor H. W. 
Hess and Professor C. K. Knight. From 
the life insurance home offices, there will 
be F'resident Loomis and Vice-President 
Larkin of the Connecticut Mutual: Vice- 
President Hugh 1). Hart and Vincent E. 
Coffin of the Penn Mutual, and J. H. 
Eteson of the State Mutual. Robertson 
Griswold, vice-president of the Maryland 
Trust Company, will lecture on “Trust 
Company Services.” 

Practically all the students attending 
are men contemplating entering the life 
insurance business, and are investigat- 
ing the opportunities of this profession 
through the medium of this exceptional, 
high-grade course of instruction. 

This meeting clearly demonstrated the 
tremendous value of cooperative effort 
along educational lines, and the excep- 
tional high calibre of students is a 
tribute to modern Life Insurance. The 
lectures will be held two evenings a 
week for the next eight weeks. 





E. W. MARSHALL MADE ACTUARY 
It was announced by the Provident 
Mutual last week that the board of di- 
rectors has elected Edward W. Marshall, 
actuary of the company, effective imme- 
diately. Mr, Marshall was appointed as- 
sistant actuary in 1920, and was later ap- 
pointed associate actuary. He is a Fellow 
by examination of the Actuarial Society 
of America. At the present time he is a 
member of the council and chairman of 
the educational committee of that organ- 
ization. He is also a Fellow of the 
American Institute of Actuaries. 





GUARDIAN LIFE’S CONVENTION 


With the close of the club year on 
July 31st looming larger on the horizon 
with every passing day, the eyes of 
Guardian Life fieldmen throughout the 
country are directed toward Montreal 
and the eg yey ’s convention on August 
14, 15, and 16. More than one hundred 
fieldmen have already qualified for lead- 
ers club membership and the convention 
trip, with an unusually large number 
qualifying for the higher club honors 
this year. It is expected that close to 
two hundred and fifty leaders will attend 
at the convention, accompanied by their 
families and friends. 
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Why grown-up men 


These illustrations 
are taken from the 
Phoenix Mutual 
motion picture, 
“Something Worth 
While” 


gladly go back to school 


“T’M mighty glad to welcome you to our Salesmen’s 
Training Class, Mr. Brown.”’ 

“And I’m mighty glad to be here,”’ replied Bob Brown. 

Bob meant what he said. He was glad. And so are the 
many other ‘‘Bob Browns’’ who come to Hartford for 
their life insurance training. 

Nor is it strange that grown-up men should be so 
enthusiastic about going back to school. 

Many of them are university graduates. Some have had 
but a year or two in college, while others have had high 
school training or less. 

All have had enough business experience to realize the 
value of an education. They cherish what they have had. 
Yet they realize now that “‘if they had it all to do over 
again,’’ they would apply themselves far more intently 


to those particular subjects which would directly benefit 
them in their work. 

This, in a nutshell, is the secret of our school’s success. 
Its sole purpose is to prepare men to be successful life 
insurance representatives of the counselor type. 

There is no lost motion. Each step is necessary. Each sub- 
ject is covered in the most practical way. No matter what 
your previous education or experience may have been, 
the school is designed to instruct you thoroughly in the 
principles of life insurance and in salesmanship as well. 

One man said, ‘This is the best college course I have 
ever taken’’—while another remarked, ‘‘It is the only 
one I have ever had.”’ 

Neither had had any previous life insurance experience, 
but now they are both attaining conspicuous success. 


G) PHOENIX. MUTUAL 


LIFE INSURANCE COMPANY 


Home Office: 


Hartford, Conn. 
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Frank H. Davis, V.P., 
Equitable, Resigns 


WILL DO FIELD WORK FOR CO. 





lll Health Given As Reason For Resig- 
nation; F. L. Jones, Indiana 
Agency Head, Successor 





At the regular monthly meeting of the 
board of directors of the Equitable So- 
ciety held. June 21 the resignation of 
Frank H. Davis as vice-president was 
tendered, to become effective October 
|, and was accepted by the board with 
sincere regret and with high apprecia- 
tion of the valuable services rendered by 
him. For the past six years Mr. Davis 
has been the vice-president in charge of 
agency affairs; an illness extending over 
several months and from which he is 





FRANK H. DAVIS 


rapidly recovering has prompted’ him to 
retire from his confining duties at head- 
quarters to engage in a freer work inci- 
dent to a position in the field. 

This change was approved and at the 
meeting of the board, Frank L. Jones, 
who for the past fifteen years has been 
in charge of the Equitable agencies in 
the state of Indiana, was appointed 
egency vice-president to take office 
September 1. 


Letter of Resignation 


Mr. Davis’s letter of resignation fol- 
lows : 

“June 13, 1928. 
“Mr. Thomas I. Parkinson, 

“Dear Major: I sincerely regret that 
the condition of my health makes it 
necessary for me to ask for further ex- 
tension of my leave of absence. While 
I am feeling some better since having a 
rest, my physician feels that I should not 
attempt any work until about October 1. 
lherefore, I request that you extend my 
leave of absence until that time. My 
physician feels that this is imperative but 
assures me that I will be able to go to 
work October 1. 

“I also request that effective October 1 
you transfer me from the Home Office 
to the field. My physician feels that I 
should spend a great deal of time in the 
open and assures me that this is the best 
guarantee that I will fully regain my 
health. : 
a have greatly enjoyed my _associa- 
tions in the Home Office, especially with 
you, and regret that the condition of my 
health does not permit me ‘longer, re- 
Maining in that capacity. It will give me 
the greatest pleasure to serve under your 
able leadership in the field and I shall 
embrace every opportunity to serve you 
and my successor (whoever he may be) 
to the limit of my energy and capacity. 

[ sincerely hope that: you are feeling 
thoroughly fit and that your fullest ex- 

Pectations for the Society will be con- 
tinuously realized. 

i kindest thoughts and wishes, I 

“Sincerely and cordially yours. 


(Signed) “Frank H. Davis.” 


In a letter sent last week to the Equi- 
table’s managerial staff President Park- 
inson said: 

“There was presented to the board of 
directors of the Society at its regular 
monthly meeting held June 21 a request 
from Frank H. Davis, vice-president of 
the Society, to be relieved of his duties 
at the home office in order that he might 
have an opportunity to recover fully 
from the effects of his recent illness. 
The board reluctantly granted this re- 
quest with keen appreciation of the serv- 
ices rendered by Mr. Davis in his capac- 
ity as an administrator of the agency 
work at the home office and as the leader 
of the agency force of the Society. I am 
sure you will be pleased to. learn that the 
board also granted the request of Mr. 
Davis to be transferred to the field, 
where he will take up his work in the 
west as an agency manager on October 
1, thus continuing as a _ co-laborer of 
yours in building for the Society a rec- 
ord of achievement and a field for serv- 
ice even greater than it has had in the 
past. Mr. Davis was granted a leave of 
absence until October 1, as of which date 
his resignaticn as vice-president becomes 
effective. 

“The board also confirmed the appoint- 
ment as agency vice-president of Frank 
L. Jones, who for the last fifteen years 
has been the Society’s agency manager 
at Indianapolis, Ind. Mr. Jones comes 
to the home office with a wealth of ex- 
perience in the field, an intimate knowl- 
edge of the problems which confront the 
life underwriter, a record of success in 
dealing with those problems, and a repu- 
tation for personal achievement in life 
underwriting which have made him an 
outstanding figure in his profession and 
which splendidly equip him for the work 
to which he has now been called. As he 
enters upon the task of directing the 
agency affairs of the Society I bespeak 
for him your enthusiastic support. His 
predecessor assures me that “TI shall em- 


F. L. Jones Now Agency 
V.P., Equitable Society 


SUCCEEDS FRANK UH. DAVIS 





Has Been With Company For Fifteen 
Years as Agency Manager 
In Indiana 





Frank L. Jones, for fifteen years in 
charge of the Equitable Life Society's 
agencies in Indiana and who has just 
been appointed agency vice-president, ef- 
fective September 1, is a man of affairs 
and an insurance expert. 

He is a native of Indiana and was edu- 
cated at the Indiana University, subse- 
guently taking a degree in a post-grad- 
uate course at Valparaiso University. He 
then engaged in educational work, finally 
serving as state superintendent of in- 
struction for the state of Indiana. Upon 
retiring from public life he entered the 
insurance field and ultimately became in 
1913 the Equitable’s agency manager for 
Indiana. 

Mr. Jones has done masterly work in 
furthering the cause of education for life 
underwriters in general and is now en- 
deavoring to introduce life insurance 
courses in the public schools throughout 
the country. 

Lectured In France 

After the Armistice, when the troops 

of this country were left in France, it 








brace every opportunity to serve you and 
my successor (whoever he may be) to 
the limit of my energy and capacity.” 
May I not ca!l upon each of you to make 
and to perform a similar pledge of loyal 
co-operation with your new agency 
leader. 
“Faithfully yours, 
(Signed) “Thomas I. Parkinson, 
“President.” 











Your future business depends upon the 
approval of your present policyholders. 
Are you delivering the contracts and service 
that will lead them to place additional busi- 
ness with you and recommend you to others? 


Connecticut General policyholders testify 
eloquently to their satisfaction with the 
Company. The additional insurance they 
buy every year makes up more than one- 
third of the Company’s new business. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 








was decided to give them instruction 
which might fit them for peaceful occu- 
pations. Among the courses offered was 
a special army course in life insurance, 
prepared by a committee composed of 
the secretary of the Equitable, Mr. 
Jones and a representative of the Metro- 
politan Life. He suspended his activities 
at home and went to France to introduce 
this course to the American doughboy. 

The following are extracts from some 
of Mr. Jones’s contributions to those les- 
sons : 

“Life insurance is solving more of the 
social and economic problems of Amer- 
ica than any other institution. We are 
social beings. Nature compels co-opera- 
tive action and thus forces social prob- 
lems upon us. F 

“Life insurance is a co-operative in- 
stitution. Its object is to help us solve 
these co-operative problems. P 

“In a word, life insurance is one of the 
most important of American institutions, 





F. L. JONES 


and is in the same category as educa- 
tion, religion, and government itself... . 

“Various plans have been made in va- 
rious nations to encourage and even en- 
force thrift. In America it has been left 
largely to methods outside of govern- 
mental origin to do this. First and fore- 
most in this program is life insurance. 
It would be interesting to know to what 
degree the work of life companies in 
promoting thrift was responsible for the 
success of the War Savings and Liberty 
Bond plans of raising money. . . . 

“It is at once seen how thrift is a by- 
product of insuring lives.” 

Mr. Jones has been extremely active 
in life association affairs. He was at 
one time president of the Life Under- 
writers Association of Indiana, and in 
1925 and 1926 was president of the Na- 
tional Association of Life Underwriters. 





UNDERWRITERS HOLD DINNER 

Charles Tushingham, educational su- 
pervisor of the Provident Mutual Life, 
spoke at a dinner meeting of the Olean- 
3radford Life Underwriters Association 
in Bradford, Pa., last Thursday even- 
ing. His subject was “The Pathway to 
Primacy.” Earlier in the day the Provi- 
dent agents in the Olean-Bradford and 
adjoining regions held a salesmanship 
round table in Olean with Mr. Tushing- 
ham conducting the session. 





The P. M. Haynes Bankers Life Agen- 
cy of Huntington, West Virginia, led 
all of the company’s agencies in the 
May Agency Gains Contest with a gain 
of 295.3% over quota. 


E. H. Leiphart, manager of the Equita- 
ble agency at Buffalo, was the speaker 
at the Jamestown group’s June luncheon 
held in the Samuels Hotel in that city 
recently. : 
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CO-MANAGER AT BALTIMORE 





J. William Thomson, Jr., to be Associat- 
ed with A. W. Peake There For 
Phoenix Mutual 

The Phoenix Mutual Life of Hartford 
has appointed J. William Thomson, Jr., 
as co-manager of its Baltimore agency, 
with A. W. Peake, who in the past six 
years has brought the company’s Balti- 
more-Washington district to a high state 
of development. Mr. Peake, who is a 
veteran member of the Quarter Million 
Club and for four years has been pre- 





J. WILLIAM THOMSON, JR. 


mium leader among Phoenix Mutual rep- 
resentatives, will now be enabled to de- 
vote more time to his large personal 
clientele. 

Mr. Thomson, who comes to his new 
duties after more than ten years as spe- 
cial representative for the Equitable Life 
Assurance Society, at Charlotte, N. C., 
is a native of that city. Since 1919 he 
has been a member of the Equitable 
Quarter Million Club and is a graduate 
of Davidson College, 1910, as well as of 
the special course in life insurance at 
Carnegie Institute of Technology; he has 
completed the course of intensive train- 
ing at the Phoenix Mutual’s School for 
Insurance Counselors at Hartford, and 
already has taken up his new duties at 
Baltimore. 





AGENT HAS GOOD RECORD 

O. W. Veth, agent of the White & 
Odell Agency, Northwestern National, 
who recently rounded out seven years 
of service on the “App-A-Week” club, 
has chieved a fine record since he en- 
rolled in 1921. Every week since that 
time he has turned in at least one ap- 
plication and each year has won company 
prizes. Today he ranks highest on the 
club’s roster with his nearest competitor 
twenty-nine weeks behind him. Last 
week he received a cash prize of $70, the 
largest that has ever been awarded to 
for a feat of this sort. 





MASON ELECTED PRESIDENT 

Charles R. Mason, general agent of the 
Northwestern National Life in Colorado 
and Wyoming, was recently elected 
president of the Colorado Association of 
Life Underwriters at a meeting in Den- 
ver. Mr. Mason has figured prominent- 
ly in the activities of the Colorado As- 
sociation, acting as chairman at one ses- 
sion of the annual sales convention spon- 
sored by the association last March. He 
succeeds John H. Frost, of Denver, rep- 
resentative of the Mutual Benefit Life. 





RESIGNS AS GENERAL AGENT 

George Wilson, for many years gen- 
eral agent for the State Mutual at 
Duluth, has resigned. Mr. Wilson has 
long expressed a desire to be relieved 
of the general agency responsibility in 
ordr that he might devot himself more 
closely to serving his large personal 
clientele. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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Only 34% Term 


In 1927 Nylic Agents placed over 
$927,000,000 of New Insurance, 


distributed by policies as follows: 








Whole, and Limited 


Payment, Life .... 255,226 
Endowments 48,182 


iC oe 4,907 


Namber 
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Amount 


$79 1,308,900 
104,881,500 
31,277,600 


$927,468,000 








“Is it any wonder that, meas- 


Term Insurance was only about 34% 


of the Total 


q 


best for policyholders. 


ance. 
Term Insurance as an 
“T can’t afford it.” 








ured by usual standards, 

Nylic agents are -indus- 
trious, persistent, satis- 
fied and happy?” 








NEW YORK 
LIFE INSURANCE 
COMPANY 


346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY 


President old 
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Most underwriters agree that, in gen- 
eral, life and endowment policies are 


Nylic rules and training strengthen 
Nylic agents for meeting “‘sales resist- 
Consequently they do not use 


easy answer to 


Madison Square Garden 








New Home Office. Building now being 
erected on the site of the famous 
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Pension System Value 
Explained To Ministers 


SYSTEM IS AN INVESTMENT 





H. P. Hammond, Ass’t. Actuary, Tray- 
elers, Tells of Its Benefits At North. 
ern Baptist Convention 


The advantages of the pension which 
the Ministers and Missionaries Benefit 
Board of the Northern convention cre- 
ated in 1920, and the methods by which 
the fund has been accumulated, were 
explained June 20, by H. Pierson Ham- 
mond, assistant actuary of the Travelers 
before the Northern. Baptist convention 
in session in Detroit. Mr. Hammond 
is the actuary of the convention’s retir- 
ing pension fund. 

Taking his text from a revised version 
of the Statute of Queen Elizabeth, dated 
1601, which he explained might well read 

By means of a pension it cometh to 
pass that upon the loss or impairment of 
the faculties there followeth not the un- 
doing of any man but the burden light- 
eth easily upon many than heavily upon 
few,” Mr. Hammond showed that a pen- 
sion system 1s an investment, properly 
assumed and chargeable to a business. 

Its value cannot be estimated,” he 
asserted. “The cost, a fixed charge, is 
immaterial.” 
*Y our homes are insured against fire; 
your boilers against explosion; your 
property against earthquake, tornado and 
loss of use and occupancy; your em- 
ployes against industrial accidents; your 
valuables against burglary and_ theft; 
your life against accident and death; 
your windows against breakage; your 
cars against damage, etc. Why not the 
ministers and why not, while we are 
about it, turn the usual order of insur- 
ances upside down and start not with 
property and life insurance for the bene- 
fit of business enterprise and for bene- 
ficiaries, however deserving they may be, 
but rather start with living assurances, 
assurance of an income to depend upon 
while living?” This question, Mr. Ham- 
mond explained, resulted in the estab- 
lishment of the retiring pension fund of 
the Ministers and Missionaries Benefit 
Roard by the Northern Baptist conven- 
tion. 


Value of Pension Fund 


The value of a pension system de- 
pends first on its dependability, Mr. 
Hammond said. He assured the con- 
vention that its retiring pension fund 
was established upon dependable founda- 
tions and is being administered along 
scientifically correct lines. It was em- 
phasized that to leave out any element 
of the cost at any time would bring 
about embarrassment and possibly im- 
pairment of the fund. It should be re- 
membered, Mr. Hammond cautioned, that 
“many of our members now are receiv- 
ing their pension payments and many 
others who are not yet sixty-five years 
of age are: over sixty. There is always 
a present obligation which cannot be 
deferred.” 

At the end of the fiscal year there 
were 2,060 members of the fund of whom 
322 had reached the age of sixty-five 
and were drawing pensions. Since 1920 
the members have pid dues in cash 
amounting to $744,093.65, said Mr. Ham- 
mond. To this amount the board has 
added by its contributions toward the re- 
duction of dues, $750.263 30, and in ad- 
dition, more than $4,500,000 has been con- 
tributed by the board to guarantee fully 
all benefits for all members. The funds 
have been invested and reinvested 50 
that more thon $1,000,000 has been add- 
ed to maintain the aggregate fund for 
the specific purpose for which it was 
created. 

In the meantime, Mr. Hammond ¢x- 
plained further, expenses and benefits 
have been disbursed so that the fund 
amounted on April 30 to $6.106,113.06. 
of which total but 12% had been paid 
either by the ministers and missionaries, 
who were members of the retiring pet 
sion fund, or paid by others in theil 
behalf. 
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An Approach For 
Professional Men 


USE THEIR ECONOMIC VALUE 





How Potential Earning Power of Future 
May Be Safeguarded; His Value 
“Under His Hat” 





The necessity of making a special ap- 
proach to professional men is recognized 
by all life underwriters but some have 
difficulty in formulating their proposi- 
tion in terms that will be understood by 
those working in professional fields to 
whom the everyday comparisons with 
business are not always clear or convinc- 
ing. Some suggestions along this line 
are made in an interesting way by T. J. 
Lainhart, of the Binghamton agency of 
Massachusetts Mutual Life. 

A simple explanation of life insurance 
may be advisable when talking to the 
professional man. The salesman may 
say, “Let us analyze a twenty year en- 
dowment policy and compare it with a 
bond. I take the twenty year endow- 
ment form because it makes the analogy 
more simple; the analogy applies, how- 
ever, to any form of insurance. Let us 
assume that some business project is be- 
ing financed by callable bonds, maturing 
in twenty years. The bond issue is for 
$1,000,000, one thousand bonds of $1,000 
denomination. A sinking fund is pro- 
vided and every year a certain number 
of these bonds are called and paid, and 
at the end of twenty years the sinking 
fund is sufficient to retire the remaining 
bonds. 

In talking to a professional man, the 
salesman is now in a position to con- 
tinue, “In many cases bonds are issued 
to finance a business project which has 
an exhaustive value, such as taking the 
timber out of a forest or the coal or 
ore out of a mine. When this is done, 
you can readily see the absolute neces- 
sity of the sinking fund feature. 


His Economic Value 


“But what of the man who also has 
exhaustive value? Let us take a man at 
age thirty-five and assume that this 
value is exhausted at age sixty-five. It 
is true that it may not be entirely ex- 
hausted at that age but it will be mate- 
tially decreased from an economic stand- 
point. Suppose he places a valuation of 
$10,000 on his life, which capitalized at 
5% or 6% means $5,000 or $6,000 a year 
to replace his economic value. He de- 
cides to insure his life for $100,000 on 
the Endowment at Sixty-five plan. In 
doing this he has the assurance that if 
he dies his dependents will be indemni- 
fied for the loss of that value, and if he 
lives to age sixty-five, he has systemat- 
ically saved money in the form of pre- 
mium deposits and the economic value 
is again replaced. In other words, by 
depositing the premiums, he has provided 
a sinking fund for the depreciation of 
the human life value, just as the cor- 
poration has provided a sinking fund for 
the exhaustive value of the forest or 
mine, or as the manufacturer does who 
Provides a sinking fund for the deprecia- 
tion of machinery.” 

This method of presentation is indi- 
rect, but it impresses upon the profes- 
sional man the importance of insuring 
his economic value, which is replaced at 
death and also replaced at the time when 
his earning power stops or is materially 
decreased. The professional man,\jas a 
tule, has not accumulated a sizeable es- 
tate nor has he built an organization 
which would provide an income after his 
death. He has little or nothing of a 
material value to sell. If I may use the 
expression, everything he possesses that 
te produce an income, is “under his 
rat ” 
_ lhe direct method may also be used 
'n impressing the professional man with 
the economic value of his life. Let us 
assume that the prospect is about forty- 
five years of age and has an income of 
approximately $10,000 a year. The sales- 


man, having knowledge of these facts, 
may proceed in this way: “After your 
graduation from college, no doubt your 
income was comparatively small. Let us 
assume that your income in the begin- 
ning was $1,500 a year and this later 
increased to $2,000, $3,000, $4,000, $5,000, 
and at the present time you are making 
approximately $10,000 a year with still 
greater possibilities. From forty-five to 
sixty-five, without any increase in in- 
come, you will bring in a total of $200,- 
000. However, it is safe to assume that 
your income will materially increase dur- 
ing that period and that your total in- 
come will amount to at least $300,000. It 
may be more than that, but let’s be con- 
servative and say $300,000. Surely, the 
total income from forty-five to sixty-five 
is going to be several times the total in- 
come received from twenty-five to forty- 
five, because you will capitalize on what 
you have done in the past. In other 
words, you have acquired an education 
and year after year you have accumu- 
lated professional experience and have 
secured a larger clientele, which has put 
you in a position to command those dol- 
lars out in the future. Because of your 
preparation and close application to your 
profession during the early years of your 
life, those dollars really belong to you 
and they will be yours—if you live the 


twenty years. There the dollars are—out 
in the future—300,000 of them—but you 
must live to collect them. I leave it to 
your own judgment; is there not a very 
material value there to be insured?” 





R. A. MADDOCK PROMOTED 





Made Agency Manager of Bankers Life’s 
New Office in Cincinnati; Effective 
July 1 
The creation of a new Bankers Life 
agency consisting of eight counties cen- 
tering about Cincinnati, and with head- 
quarters in that city, was announced last 
week from the company’s home office. 
The new territory will be under the di- 
rection of R. A. Maddock, for the past 
four years a salesman of the F. T. John- 
son Milwaukee Agency. Mr. Maddock, 
whose appointment as agency manager 
becomes effective July Ist, became a 
Bankers Life salesman in June of 1924. 
Prior to his entrance in the life in- 
surance business, Mr. Maddock was 
chemist and bacteriologist for the State 
Board of Health of North Carolina. Mr. 
Maddock has enjoyed much success as 
a life underwriter, attaining membership 
in the Bankers Life’s president’s premier 
club of last year. For some time past 
he has been engaged in field supervising 

work in the Milwaukee Agency. 





REAL PROGRESS| 


Increase in 
New Business 
1927 over 1926 

43.44% 


The 
Manhattan Life Insurance 


Company 
66 Broadway - New York 


Thomas E. Lovejoy, President 
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MASS. MUTUAL THEME 
“Satisfying Life’s Financial Needs” will 
be the theme of the Massachusetts Mu- 
tual Life’s annual convention of the 
agents’ association to be held Septem- 
ber 17, 18 and 19. 








| Why You 


Life 
Accident - 


Group 








Its multiple line of Life, Accident 
and Health, Salary Saving and Group 
Insurance multiplies the Agent’s 
opportunities for success. 


Its new, liberal policy forms offer 
unusually attractive selling plans. 


Its Branch Office service, available 
in twenty-six of the principal cities of 
the country, extends to field men the 


Health 


Should Represent 
the Missouri State Life 


apie progressive, pioneering spirit of the Missouri State Life 
makes strong appeal to live, aggressive, forward-looking 
Agents. It’s the kind of Company they like to represent. 


Company. 


aor 


Missouri State Life Insurance Company 


Hillsman Taylor, President 


personal c.-operation of trained repre- 
sentatives in each of its multiple lines. 


Its rapid growth and expansion 
means corresponding growth and 
development for its representatives. 


Men of high character and ability 
are offered a real future with the 
Missouri State Life—The Progressive 


Home Office, St. Louis 








Missouri STATE Lire INSURANCE COMPANY, 
Saint Louis, Missouri 
Send me your Agency proposal 
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Northwestern 
National Lowers 
Premium Rates 


DIVIDENDS ADJUSTED ALSO 





Several New Policies Including Two An- 
nuities Added to Line; Rate 
Book Revised 





(Special to The Eastern Underwriter) 


Minneapolis, June 28—President O. J. 
Arnold of the Northwestern National 
Life has announced . some important 
changes, among them lower premiums on 
participating policies and an adjustment 
in dividends resulting in reduced net cost 
have been announced as effective July 1. 
At the same time several new policies, 
two of them annuities, will be added to 
the company’s line. These changes are 
embodied in the new rate book being is- 
sued by the company, a 480-page manual 
which also includes revised and liberal- 
ized provisions for the conversion of term 
policies. e 

Coupled with the reduction in pre- 
miums, the new dividends over a twenty- 
year period give a decidedly lower net 
cost than under the old scale and old 
premiums. The amount of reduction in 
net cost varies on the different forms 
of volicies and at different ages. In gen- 
eral, the net cost though not quite so low 
in the early years is considerably lower 
in the later years than under the 1927 
scale. ; 

Every policy which has previously re- 


larger than they would be if the 1927 
dividend scale were continued. 


Based on New Experience 


The new premiums and dividends on 
the participating business are the result 
of the applications of entirely new fac- 
tors based on the company’s experience 
with particular reference to expense, 
mortality, and interest earnings, it is an- 
nounced. While the company had ad- 
hered to the American Experience Table 
as the reserve basis for computing loan, 
cash surrender, and other non-forfeiture 
values, it has been guided by the mod- 
ern American Men Table in the calcu- 
lation of premium rates and dividend re- 
turns, adjusted to the company’s own 
mortality trend as determined by past ex- 
perience and future expectation. 

The !ower initial premiums on partici- 
pating business set by the company are 
entirely in line with the trend in life in- 
surance today. The company points out 
that regardless of net costs, the amount 
of the first deposit is an important factor 
in determining the prospective buyer’s 
attitude. 

Old policyholders who have selected 
dividend options by which their policies 
are to be matured or paid up will, under 
the new scale, have the same or earlier 
maturities. 

Notwithstanding the reduction in gross 
rates on new policies, the number of 
years required to pay up and mature 
policies by the application of dividends 
is practically the same under the new 
schedule as under the old, even though 
the total amount of premiums paid in is 
smaller. 

Interest on dividends left with the 
company and on supplementary con- 





The retirement income policy matur- 
ing at age 55 completes a line of three 
policies of this type, which has proved 
very popular. The new policy as well as 
the old ones which mature at ages 60 and 
65 are improved by adding cash values 
at the end of the first and second years. 

The child’s educational endowment 
(non-participating) policy provides for 
the payment, beginning on September 1 
following its anniversary nearest age 18, 
of four annual instalments of $250 each, 
commuted value $950. The death benefit 
in the event of the death of the child 
reaches a maximum amount in the sixth 
year or sooner, as shown by the follow- 
ing table: 








Age at First Second 
issue Year Year 
Under 6 months ..... $ 95 $190 
) lS Sess 2 190 380 
rae. ie aaa 380 570 
i psec. 570 760 
ey res ee ae 760 950 
Seat ee 950 





— 


The new annuity forms are entitled 
single premium joint life and survivorship 
annuity and a life annuity with payments 
guaranteed for ten years certain. ‘he 


‘single premium joint life and survivor- 


ship annuity covers two lives, one male 
and one female, and annuity payments 
commence at the end of each period 
(month, quarter, or year) as long as 
either annuitant survives. The life an- 
nuity, which covers a single life, pro- 
vides an immediate income for ten years 
certain and as long thereafter as the an- 
nuitant may live. In the event of death 
within the first ten years, the balance of 
the payments for ten years, or the com- 





Third Fourth Fifth Sixth 
Year Year Year Year 
$380 $570 $760 $950 

570 760 950 
760 950 
950 





An optional mode of settlement will 
provide payment of the proceeds of this 
policy in any number of years from four 
to eight, so that a post-graduate or pro- 
fessional education may be provided for, 
as well as a four-year college course. If 
desired, payment of the proceeds of the 
policy may be made semi-annually, quar- 
terly, or monthly. 

The new Child’s Twenty Year Endow- 
ment policy provides all the privileges of 
the company’s regular Twenty Year En- 
dowment policy, including cash, paid-up, 
and extended insurance values. It ma- 
tures at the end of twenty years for the 
full ultimate amount, and death benefits 


multed value thereof, will be paid to the 
beneficiary. 


A. J. MERKLE, JR. MADE MANAGER 

The appointment of A. J. Merkle, Jr., 
as manager of its Savannah agency is 
announced by the Guardian Life, effec- 
tive June 15th. Mr. Merkle’s headquar- 
ters are in suite 201-202 Realty Building, 
Savannah. 

While at Georgia Tech several years 
ago, the Guardian’s new manager 
achieved wide prominence as a member 
of that school’s football and_ baseball 
teams. Following graduation, he en- 
tered the life insurance field in Savannah 





are graded according to the table below: and has been so engaged ever since. 




















ceived a dividend will receive a greater tracts, including discounted premiums, Age fo First Second Third Fourth Fifth Sixth 
dividend in 1928 than it did under the remains at 5%. issu Year Year Year Year Year Year 
old scale in 1927. Old policies, therefore, The new policies offered for sale by Under 6 auiies Pee, $100 $200 $400 $600 $800 $1,000 
as well as poljcies issued after July 1, the company include a retirement income : ee ae ee 200 400 600 800 1,000 
1928, will enjoy the reduced net cost. policy maturing at age 55, two annuities, Bee \S, eae 400 600 800 1,000 
Over the twenty-year period from the and two non-participating children’s poli- oe oe 600 800 1,000 
original date of issue the dividends of cies, supplementing those heretofore of- oA,” oe 800 1,000 
old policyhdlders will be considerably fered for sale. Sith. Maile 1,000 
Showing premiums and net costs under old and new rates and dividends on policies issued by the Northwestern National Life: 
Age 15 —Age 25—— Age 35——-  — Age 40——  -—Age 45 —Age 55— 
Old New Old New Old New Old New Old New Old New 
Whole Life (Endowment at Age 65): 
(arke NN CaS. os bcbaw sa cetsss cir sea eee eaes 16.74 16.20 20.48 19.89 26.69 26.04 31:32 30.66 37.57 36.93 57.93 57.56 
Pre eee AW NOE 5 oi eee dae ce a ae aes 10.34 8.41 12.99 10.90 17.60 15.34 21.22 18.87 26.30 24.03 43.72 39.32 
Averace Gost. £0 BCars 6.6 isscdswaesiececavsecss 11.25 10.79 14.34 13.71 19.55 18.90 23.50 22.95 28.93 28.54 47.06 46.86 
Pata MEL ACORL. 20 WANS. .c3.o0 vcs ccesSe ese nee ad 224.92 215.72 286.79 274.27 391.05 378.04 470.09 = 458.95 578.55 570.87. 941.16 937.23 
Total Net Gost, Less Cash Value: ...5..0.2..060 84.92 75.72 78.79 66.27 85.05 72.04 107.09 95.95 154.55 146.87 381.16 377.23 
20 Payment Life: 
Gripes eens bis bc Lobo dc td bee ieeeeeeeee cows 24.82 24.67 29.02 28.85 35.30 35.09 39.65 39.41 45.30 45.00 63.19 62.64 
ee Co ee 0 a nid EA, eRe 2 15.56 14.05 18.46 16.85 23.02 21.25 26.33 24.43 30.84 28.81 46.00 42.25 
AVES MOIR. 1) SR OREG 6 6 ijcic nas dnd ee se Ghoean eswen 17.99 17.96 21.46 21.31 26.72 26.56 30.40 30.31 35.28 35.27 51.12 51.03 
Total Net sek G0 WORSE ..ccc csc bssseecksced aks 359.87 359.15 42922 426.22 534.37 531.15 608.04 606.23 705.55 705.44 1022.40 1020.61 
Total Net Cost, Less Cash Value. ......... 5000008 —10.13 —10.85 —26:78 —20.78 —3163 —3485 —17.96 —19.77 17.55 17.44 22240 220.61 
20 Year Endowment: 
pian RENEE asc sos obo aa bse ck as wwe eee 47.26 46.12 48.12 47.13 49.93 49.08 51.65 50.88 54.51 53.81 67.22 66.49 
Pe ree EBL, 3 oO oc Solace ew onawioe 29.42 27.91 30.20 28.63 31.80 30.60 33.35 31.46 35.95 33.80 47.58 44.34 
Pica AO 2) PBIB: ones nies scl a x civieee ww ote 35.90 35.80 36.70 36.56 38.33 38.18 39.89 39.80 42.50 42.48 54.14 54.12 
tal Gt TOL Ze MORES. ii otckudekans neaaeees 717.93 716.06 734.00 731.21 766.53 763.51 797.74 795.93 849.96 849.60 1082.87 1082.32 
Total Net Loss, Less Cash Value................ —282.07 —283.94 —266.00 —268.79 —233.47 —23649 —202.26 —204.07 —150.04 —150.40 82.87 &2.32 
30 Year Endowment: 
SPB REINA oc Shins eaka cakes cus eta see es 30.23 29.84 + 31.37 31.10 34.05 33.48 36.70 36.05 41.03 40.27 57.93 57.56 
ee PR ee MBE) 8. Wc. sac d cakes teeauenes tice 18.89 17.40 19.91 18.30 22.21 33.48 24.52 22.30 28.33 26.01 43.72 39.32 
PPETRIO CRE) PORES 65 oo owicank sk eaa Redes dudes 22.31 22.26 23.34 23.19 25.60 25.20 27.90 27.49 31.71 31.33 47.06 46.86 
Ot) BNEE RINNE, OO WANS. 5 ccsa sso wsse caepes ann 446.13 445.14 466.74 «463.81 512.10 503.91 558.08 549.72 634.11 626.58 941.16 937.23 
Total Net Gost, Less Cash Value... ...5.....2.<<00 —75.87 —768 —55.26 —5819 —7.90 —16.09 33.08 24.72 100.11 92.58 381.16 377.23 
Endowment at Age 65: 
Seen MENMNNS.S oo 5. eka een Leena aR ee 18.88 18.33 24.37 23.68 34.04 33.48 42.16 41.82 54.51 53.81 
Pe AE TRL MSDE 3.5 oc Shes 3 Mowat ues con 11.71 9.84 15.42 13.41 22.21 20.20 27.80 25.90 35.95 33.80 
Avetare: Woe. 20 Wears. jon oo 66s hones gaan ane 13.01 12.59 17.46 16.93 25.60 25.20 32.39 32.31 42.50 42.48 
WOU NEL AA CD MAREN, ond cs dense how Sanae eee 260.17 251.82 349.15 338.53 512.09 50390 647.77 646.16 829.95 849.62 
Total Net ‘Gost, Less*Cash Value. . .... <ssj0c000s00% 62.17 53.82 36.15 25.53 —791 —16.10 —57.23 —58.84 —150.05 —150.38 
UARDIAN LIFE INSURANCE CO. nities 
_ AMERICA _ 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7500 





MANAGERS 








HOME OFFICE, 50 UNION SQUARE, NEW YORK CITi 


—_ 





25 Church St.,. New York 
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Policyholder Prefers 
the Interested Agent 


WRITES VIEWS FOR “SIGNATURE” 





Comments In John Hancock Bulletin On 
Methods Used By Agents Trying To 
- “Sell” Him 





‘he John Hancock “Signature” pub- 
lishes the views of a prospect on the 
various methods of approach used by the 
life underwriter to get his attention and 
complete a sale. The policyholder men- 
tions the different methods which have 
been employed by agents who have tried 
to “sell” him, comments on each and 
also gives the sales talk that secured his 
business. Following are his comments: 


Trick Approach 

“| have had life insurance men come 
to me on every sort of pretext, using 
any means to secure interviews. The 
men who employed this type of approach 
would tell me their names, but would 
hold off as long as possible before let- 
ting me know exactly what they had 
to sell. Some very ingeniously aroused 
my curiosity; but most of them made 
the mistake of dallying too long with 
a nebulous idea of getting down to con- 
crete facts. 

“The general impression which they 
made was not very favorable. Whenever 
| have bought life insurance after such 
a beginning, it has been because I’ve 
had a predisposition towards the agent’s 
company, aided by something in his per- 
sonality and later methods which over- 
came the idea that he had been trying 
to win an unfair advantage. 


Figures the Basis 


“Other agents have started in on me 
immediately with a pad and pencil, with- 
out taking the trouble to get even slight- 
ly acquainted or to learn anything about 
the purposes to which I had committed 
myself. They have tried from the be- 
ginning to make a certain policy so at- 
tractive that they could induce me to 
buy it for its own sake. 

“Such agents are usually of the high 
pressure variety. IT happen to be some- 
what deliberate, a disposition which does 
not respond favorably when thus ap- 
proached. Perhaps it is no great cred- 
it to me that I never bought a policy 
from one of those salesmen. I believe, 
however, that they would find the fact 
interesting—perhaps challenging. 


Information Quest 


_“Then there were the agents, and by 
far the largest group, who waited for 
only the briefest of preliminaries before 
launching the big drive for information. 
“After experiences with several of 
these men, I feel qualified to tell almost 
to the word what their next question 
will be. Unless this type antagonizes 
me, which happens occasionally, I have 
always furnished data, chiefly out of curi- 
rd as to what they would do with 
them 

“It happens that none of these just 
Mentioned has become my personal life 
surance man, although I have bought 
an occasional policy after such an ap- 
proach, ‘ 

My Personal Preference 


_“The man who has written the ma- 
jority of my business and remains my in- 
surance counselor, manifested a genuine 
Interest in me from the outset. He first 
approached me on the subject of a mort- 
Sage just placed on my home. We dis- 
cussed this particular need on a friendly 
asis—and so I came to see the wisdom 
of making specific provisions to meet it. 

W hen that was done, my agent very 
tactfully gave me some slants on my 
Seneral situation which were thought- 
Provoking and carried with them sug- 
estions for appropriate action.” 


APPOINTS MANAGER 
The Colonial Life of America has ap- 
Pointed Andrew P. Gallagher manager 


of the branch at Orange, N. J., effective 
une 18, 











TIME 


is a very important element to 
every life insurance underwriter. 


The Equitable Life of Iowa 
is outstanding in the rapidity with 
which policies are issued and placed 
in the agent’s hands for delivery. Over 95% of all 
clear cases, on which all information is at hand, are 
issued and mailed from the Home Office the same 
day as received. 





This is only one of the many outstanding services 
which the Home Office gives to its field force. 





Founded: 1867 Home Office: Des Moines 
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THE DIARY OF SAMUEL APPS 
June 23 


Dewey Mason, A‘tna General Agent, taught me something new 
about closing Business Insurance for three partners this week. 
I ’phoned Mason, Chickering 1481, Monday, and he offered to get 
out one of his special Photostatic Briefs, analyzing the firm’s insur- 
Wednesday, we showed ’em our plan. 


I never saw three men more interested in an illustration. May 
have been because of its unusual appearance. Anyway, we closed 
them for $15,000 each. Examinations to-day O. K. 


June 27 


Mason has one of the Atna Group men working with me mornings. 
We’ve made eleven calis and have three prospects. One for 165 
lives sure. Making Group calls is the easiest way I’ve found to 
get to be the insurance man for every employee in a plant. 





























Seven Years Of Iowa Leadership 


AGAIN IN 1927, THE BANKERS LIFE COMPANY 
led all companies in the writing of new, paid-for life insurance 
in Iowa, its home state. The total for 1927 was $20,193,476. 


LAST YEAR WAS THE SEVENTH CONSECUTIVE 
year in which the Bankers Life has achieved Iowa leadership 


a IHS 


BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 
Gerard S. Nollen, President 


DES MOINES, IOWA 











Do College Athletics 
Tend to Shorten Life? 


NOW HAVE LONGEVITY DATA 








Dr. Louis I. Dublin Has Gathered Ma- 
terial On Deaths By Colleges 
and Years 

After collecting data for three years 
on the longevity of college graduates, 
Dr. Louis I. Dublin, statistician for the 
Metropolitan Life, has summarized the 
material and gives in an article in Harp- 
ers for July the first comparative infor- 
mation on this subject that has been 
available. The early deaths of a long 
list of prominent college athletic stars 
like that of Percy Haughton, creator 
of the “Harvard system” at forty-eight, 
has given the general impression that 
college athletes are short lived. 

“What is needed and has been needed 
for a long time,” says Dr. Dublin, “is 
not opinion but a comprehensive study 
of the mortality of athletes of many col- 
leges over a long period of years, the 
experienced thus obtained to be anal- 
yzed by standard actuarial methods. The 
best procedure would be to compare the 
longevity of athletes with that of non- 
athletes who were their classmates. But 
such investigation is arduous and expen- 
sive and has not been conducted in a 
satisfactory manner up to this time.” 

Nevertheless, there have been a few 
sporadic attempts at the solution of the 
problem. A study in 1906 by Gaines and 
Hunter (the distinguished actuary of the 
New York Life Insurance Company) of 
the longevity of Yale athletes graduated 
prior to the year 1905 indicated that the 
athlete was a better physical risk than 
the average insured person of his time 
and also better than the general run of 
college men of the same classes. Frag- 
mentary studies have also been made for 
Harvard men and for athletes belonging 
to other schools. All indicate that the 
dangers which have been suspected were 
exaggerated. Taken by and large, the 
athletes showed apparently no serious im- 
pairment as the result of their activity. 
A more recent study by Professors 
Greenway and Hiscock of Yale letter 
men who were graduated since 1905 con- 
firmed previous findings with regard to 
the favorable mortality of athletes as 
compared with insured lives. But in 
comparison with the classmates who were 
non-letter men, the mortality was some 
10% higher. This was a bit disconcert- 
ing. The authors have tried to explain 
this difference by pointing out that “Y” 
men suffered from a larger number of 
accidents and war deaths. In any case, 
the numbers involved in these investiga- 
tions have been, on the whole, rather 
small; the athletes have been limited 
to one school; and some of the studies 
were not conducted with sufficient regard 
to the actuarial requirements of the case. 
It seemed very desirable, therefore, some 
three years ago to re-open the question, 
and Dr. Dublin obtained the co-opera- 
tion, through Dr. Thomas A. Storey, now 
general director of physical education 
and hygiene for men of the Leland Stan- 
ford University, of the Presidents’ Com- 
mittee of Fifty on College Hygiene and 
its constituent organizations. The Car- 
negie Foundation which was engaged in 
the study of college athletics from an- 
other angle lent its influence, and all 
helped me to obtain the material upon 
which our investigation was based. 


Experience of Ten Colleges 


Up to the present time we have suc- 
ceeded in making a first study of the 
longevity of athletes of ten leading Am- 
erican colleges, most of them located in 
the east. The colleges which partici- 
pated and the number of letter men in 
each are listed below. Harvard, Yale, 
and Cornell furnished us with nearly 
60% of the total number of records sub- 
mitted. 


ye PE PREEA ]S aC n= GREE BPP ae 1,059 
PUONOINNE oii ok apache’ a etela 938 
IIE Faia cdi eis dda dacs 910 
pS SOE aera er eer 453 


DinsA fer Fes ieecdks cicaknds 449 
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The study is confined to the men who 
graduated in the years 1905 and earlier. 
This afforded a long period of observa- 
tion since graduation. The vital item 
in the study is, of course, the longevity 
of persons after middle life. The in- 
formation available for these five thou- 
sand men included the year of gradua- 
tion, age, the sports in which the ath- 
lete won his letter, the number of years 
he participated in them, and his life 
record since leaving college. The sports 
included in the investigation were foot- 
ball, baseball, rowing, track and field 
sports, cross country, la crosse, basket 
ball, and hockey. 


How the Sports Ranked 


The most interesting item in our an- 
alysis is the experience on the men in 
the various sports. Strangely enough, 
the highest mortality was recorded by 
the baseball players. There were al- 
together 1,111 in this port, and they 
were under observation for a period of 
%,456 years. There were 396 deaths 
among them against 404 which we ex- 
pected by the American Men Table of 
Mortality! The mortality was, therefore, 
98.0% of the expected against 91.5% for 
the group as a whole. The second group 
as to mortality were the crew men, of 
whom there were 576. There occurred 
among them 215 deaths against 228 which 
were expected. The mortality was, there- 
fore, 94.1% of the expected. Next in 
order were the track men. Their num- 
ber was 1,076. They were exposed a 
period of 28,522 years. There were 173 
deaths among them and 189 were ex- 
pected. Among the younger men, the 
most frequently recorded disease was 
tuberculosis. 16% of the reported cases 
under age forty-five were ascribed to 
this condition. Pneumonia was also fre- 
quently reported. Typhoid fever is a 
common cause of death. There was also 
a very high incidence of deaths from ac- 
cidental causes. No less than one-fifth 
of the younger men died from this con- 
dition. Among the older men, the pic- 
ture is different. Of the 315 who died 
at ages over forty-five and whose cause 
of death we know, 101, or 32%, were 
ascribed to diseases of the heart. This 
preponderance of deaths from heart dis- 
ease is, of course, significant. Among 
carefully selected insured lives rarely do 
we find more than 20% of the deaths 
at the ages over forty-five resulting from 
heart disease. In other words, the ath- 
letes, in spite of their better longevity 
record than insured men, showed a 
worse condition as to heart disease. The 
full importance of this finding is still 
obscure. But it suggests, even if it does 
not prove, that indulgence in athletics 
may in a good many instances have de- 
leterious effects on the heart, especially 
if careful selection and supervision of 
the athletes by trained medical men is 
not always available. The other impor- 
tant causes of death reported at the 
older ages are diseases of the nervous 
system, Bright’s disease, pneumonia, and 
accidents. The incidence of each of these 
causes is fairly normal except for acci- 
dents; which show a higher mortality 
ratio. 

“Tt is not easy to draw final conclu- 
sions from our investigation in spite of 
the fact that much time and work have 
gone into the preparation of the data 
we already have,” says Dr. Dublin. 
Taken by and large, it would appear that 
the group of collge athletes studied pre- 
sented a favorable mortality picture. The 
experience has been much better among 
recent graduates than the earlier ones 
with the single exception of those who 
were on the crews. I must confess, how- 


ever, that I expected a better showing 
than actually appeared in the record. 
These college men represented the cream 
of the cream of American manhood. It 
is my opinion, although I would not 











Underwriting Methods 


that are 


Sound—Liberal— Modern 


New England Mutual Life Insurance Co. 


87 Milk Street, Boston 








wish to push that too far, that athletic 
activities in the earlier periods of loose 
supervision did considerable damage. The 
high incidence of heart disease which we 
found at the older ages is a matter which 
should not be taken lightly. Conditions 
are very much better in more recent 
years of intensive selection and careful 
supervision of the athletes. 

“On the other hand, it may be that 
we have expected too much from our 
athletes. It is, after all, a good deal of 
an assumption that the athletic type of 
build and great longevity go hand in 
hand. There are facts pointing the oth- 
er way which we in the insurance busi- 
ness are gradually making note of. Those 
who arrive at a ripe old age are often 
small and physically underdeveloped peo- 
ple. Women live much longer than men. 
Men of large frame and especially those 
who are inclined to become seriously 
overweight give high mortality rates and 
insurance companies are very cautious 
in insuring them at standard rates. It 
is, therefore, possible that the type of 
man who is selected for athletic activity 
may, after all, not be cut out for ex- 


tremely favorable longevity. The prob- 
lems will be solved only when we have 
side by side with our present figures, 
data for the classmates of these men 
who did not engage in athletic sports. 
We shall then be able to tell definitely 
what effects indulgence in the several 
athletic activities produce in terms of 
longer life.” 





COLUMBUS MUTUAL’S BIG GAINS 

At the Annual Convention of Michi- 
gan Agents of the Columbus Mutual Life 
held at Jackson, June 18, Robert A. En- 
gler, agency secretary, at the home office 
at Columbus, Ohio, disclosed that in eight 
years Michigan production had been mul- 
tiplied over ten times. 

George J. Dobben of Jackson presided 
and other speakers included Myron Haw- 
kins, Charlotte; Elmer A. Newark, Lan- 
sing; Arthur J. Flint, Jackson; Clyde 
Miller, Fremont; John M. Hill and 
Charles F. Durrant, Pontiac; L. E. 
Thompson, Greenville; R. P. Thelen, 
Fowler; Stanton Pilcher, Jackson; also 
Irving S. Hoffmann and H. P. Brandon 
of the home office. 








ing for it. 


surplus life business. 


Seventh Floor Front - 





STOP — LOOK — READ 


No. 1 ‘‘We want your surplus and bro- 
kerage life business. ’’ 


This means just what it says, we want it. There has 
been a false impression on the street that the Home 
Life did not want any surplus or brokerage business, 
this we wish to correct—we do want it and are ask- 


No. 2 ‘‘We can get results for you.’’ 


Are you aware of the many constructive changes 
that have taken place in the Home Life during the 
last few years? The company is liberal and progress- 
ive in its underwriting and in its methods of doing 
business. With the Home Office conveniently loca- 
ted at 256 Broadway, N. Y.,the officers of the Home 
Life and the official members of this agency are ac- 
cessible for personal conference, thereby giving 
prompt and efficient co-operation on brokerage and 


“Ask anyone who places business through 
this office what they think of the Home Life 
and Robbins-Simons Service. 


ROBBINS & SIMONS 


General Agents 
HOME LIFE INSURANCE COMPANY 


286 Mrosdway, Now Yok 
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Home Office Building 
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C. R. MASON MADE PRESIDENT 





Heads Colorado Life Underwriters; Ap. 
plication and Busi Vol Prizes 
Are Awarded 

The annual meeting of the Colorado 
Association of Life Underwriters was 
held in the Albany Hotel, Denver, June 
16. On behalf of the association, Isadore 
Samuels, general agent of the New Eng. 
land Mutual, presented silver cups to 
Dayton Adams of Denver and A. A 
Spitzer of Sterling. Adams wrote the 
largest number of applications in the 
state during the year 1927, on the paid- 
for basis, his total being 152%. Spitzer 
wrote the largest volume of paid-for busi- 
ness during the year, his total amounting 
to $420,000. 

In the election of officers, Charles R. 
Mason, Denver, general agent of the 
Northwestern National Life, was elected 
president; Dayton Adams, Denver, first 
vice-president; W. G. Goodwin, Colorado 
Springs, second vice-president; Frank 
Persons, Boulder, third vice-president; 
B. N. Weinsheim, Sterling, fourth vice- 
president; Edward A. Krueger, Denver, 
secretary-treasurer, and Harry C. Fab- 
ling of Denver, chairman of the execu- 
tive committee. A dance followed the 
business session. 


CHANGE IN THE RULES 











Connecticut General Issues New Instruc- 
tions To Its Field Force Covering 
Employes’ Insurance 

The Connecticut General, on June ], 
announced a slight change in the rules 
governing the issuance of employes’ in- 
surance. Employes’ insurance is simply 
group insurance where there are less 
than fifty employes insured. This form 
of insurance has been devised to supple- 
ment group insurance which is issued 
in the form of a blanket policy, but is 
limited by statute to employers having 
fifty or more employes. 

The principal change in the rules on 
co-operative insurance is a reduction in 
the number of employes to be insured 
from 85% to 75%. As far as possible 
under the existing statutes, the under- 
writing rules are the same as in group 
insurance. An individual policy, the 
basis of employes’ insurance, is issued 
on each life insured. 


MAY ORDINARY LIFE SALES 

The volume of ordinary life insurance 
sold during the month of May amount- 
ed to $834,557,000. This is an excep- 
tional volume to be written in a single 
month and is exceeded only by the rec- 
ord production of December, 1926, and 
the slightly higher total for March, 1927. 
For the country as a whole, May sales 
were over $80,000,000 ahead of produc- 
tion in May, 1927. The records of con- 
tributing companies show that 65% of 
all those reporting experienced increased 
sales over last May. Only eight states 
in the Union show losses in sales this 
month; these range from 1% to 10%. 
The above figures have just been issued 
by the Life Insurance Sales Research 
Bureau and include the reports of eighty- 
one companies having in force 90% of 
the total life insurance outstanding im 
United States legal reserve companies 
and reporting the production of new 
paid-for ordinary insurance exclusive of 
revivals, increases, dividend additions, re- 
insurance from other companies, an 
group insurance. 


INTERNATIONAL LIFE CHANGES 

George L. Bolstad has been appointed 
field supervisor for the Internationa! Lite 
in California, succeeding the late ©. |. 
Spurgeon, who died recently. For the 
past five years Bolstad has been active 
in life insurance, representing the Bank- 
ers Life. Lincoln National Life and the 
Union Central Life. The company ha 
also announced the appointment of Sam- 
uel E. Fink as district manager with 
headquarters in Tampa. Fla. Fink | ined 
the Victory National Life in Tampa ™ 
1925 and led that company’s field force 
south of the Mason and Dixon line 0 
paid-for business with a total of $1,106; 
000. 
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FINDS BLINDNESS NO BARRIER 





Publication For Sightkess Shows They 
Measure Up to High Standards of 
Character and Ability 
The “Outlook for the Blind,” a publi- 
cation devoted to the interests of the 
sightless, contains an article called the 
“Life Insurance Salesman” which reads 

in part as follows: 

“The experience of the eighty-five in- 
surance salesmen reported in our recent 
survey should be a potent antidote for 
all those workers with the blind who 
are jaded with experiences and negatives. 
Here we seem to find a job where the 
factor of blindness need not deter one 
from what approximates a normal and 
productive life. In spite of their so- 
called handicap, these men and women 
are competing with the seeing upon equal 
terms of prestige and accomplishment. 
We have this letter from the manager 
of a large eastern insurance organization : 

“‘Prom our observation and experi- 
ence at this office (we have two totally 
blind men and one with about 10% 
vision who have been working with us 
successfully for some time) I wish to 
say that lack of sight is neither asset 
nor an insurmountable barrier to a ca- 
reer in this business. 

“Tn a blind candidate for a sales posi- 
tion with us, we would like to have those 
same qualities of intelligence, sincerity, 
loyalty, enthusiasm and sales personality 
that we look for ordinarily. Our blind 
salesmen here measure up in every way 
to a high standing of character and abil- 
ity and are as thorough students of life 
insurance as any connected with the or- 
ganization.’ ” 





FORM NEW ORGANIZATION 





Known as Massachusetts Association of 
Life Underwriters; E. Clay Brock 
Elected President 
A meeting of delegates from Massa- 
chusetts local life underwriters associa- 
tions was held in Worcester on Thurs- 
day, June 21, for the purpose of or- 
ganizing a state association of life under- 
writers. Delegates were present from 
the Springfield, Worcester, Lowell and 
Boston associations. It was decided to 
call this state organization the Massa- 
chusetts Association of Life Underwrit- 
ers. Its purpose is to further the inter- 
ests of life insurance in respect to the 
business, the policy-holder and the pub- 

lic in general. 

Officers of the association elected 
were: E, Clay Brock of Springfield, 
president; George H. Spillane of Lowell, 
vice-president, and John P. Muir of 
Boston, secretary-treasurer. The chair- 
men of the local association’s delegates 
will act as regional representative of the 
association, thus forming a close net- 
work of co-operation throughout the 
State. The president-elect will name a 
list of committees very shortly. 





writer than any other. 


especially if he is married? 


Ten per cent? 


looking into the future. 


during her lifetime. 


self and his family. 


to leave for his family. 


income and his family. 





Brokers’ Licenses 


The following brokers’ licenses have 
been issued at Albany for New York 


City and vicinity: 
J. V. Lane & Co., Inc., 25 Beaver street. 
John M. Kyle, 398 Madison avenue. 
Cook & Gload, Inc., 2251 Church avenue, 
Brooklyn. 
Charles Snyder, 26 Court street, Brooklyn. 
Edward N. Crosby & Co., 160~Broadway. 
Vincent Laurence Ehrler, 177 William street. 
Milton Huber, 4 Albany street. 
Waterman & Tranter, 11 West 42nd street. 
Frank A. Schmitz, 1 Liberty street. 
Anthony Tyson, 99 William street. 
Robert B. Thomas, 100 East 45th street. 
Alfred Edward Kegel, 196 Prospect 
West, Brooklyn. 
Ethel Cohen, 4216 15th avenue, Brooklyn. 
Samuel J. Braunstein, 80 Maiden lane. 
Harry Lefton, 5325 13th avenue, Brooklyn. 
William Joseph Scott, 80 Maiden lane. 
Samuel Eeley Thompson, 80 John street. 
Joseph Dobrow, 580 Grand street, Brooklyn. 


Park 


JOHN HANCOCK SERIES 


WHAT PRICE INCOME! 
How Much Should I Lay Aside for Life Insurance? 


HIS is a question more frequently asked the life under- 
What proportion of his income 
can a young man put into life insurance premiums, 


Concrete facts speak louder than words. 
actual program ofa young man, 28, married, with two children. 
His income is $5,000 a year. 
a fair proportion of this income to spend for life insurance? 





Here is the 


What would you consider 


Actually in this case the annual premiums amount to about 
$600, leaving a balance of $4,400 of the income for the support 
of the family, an easy proposition for ambitious young parents 


What do they get for their $600? 

Total life insurance of $30,000,—$5,000 to be paid in cash 
in case of the husband’s death, the rest so arranged in a trust 
settlement as to produce $100 a month income for the wife 


Do you not think this young man has done well for him- 


Surely he has laid out his life very successfully, with a fair 
income for present living expenses and an estate of $30,000 


He might struggle for years to obtain such a result in other 
ways, and then fail of his goal, in the meantime missing the 
best there is in life, including the contented enjoyment of his 


LIFE INSURANCE COMPANY 


oF BOSTON. MASSACHUSETTS 


SIXTY-FIVE YEARS IN BUSINESS 





G. L. & H. J. Gross, Inc., 170 Westminster 
street, Providence, R. I. 
Ralph Passeriello, 865 Belmont avenue, Brook- 


yn. 
Frank A. Cesarini, 2330 85th street, Brooklyn. 
Fred J. Loase, 161 Main street, White Plains. 
James J. Davin, Jr., 100 William street, New 
York City. 
Frank Charles Motl, 23-15 Astoria Boulevard, 
Astoria. 
Benjamin J. Stephens, 1274 Flatbush avenue, 
Brooklyn. 
Herman F. Unger, 45 West 45th street, New 
York City. 
Charles A. Mason, 26 Court street, Brooklyn. 
David E. Oaksmith, 59 Maiden Lane. 
Attilio Catalano, 285 Madison Avenue. 
George H. Murray, 200 West 145th Street. 
William L. A. Steffens, 420 Lexington Avenue. 
Jack Heller, 75 Maiden Lane. 
Samuel Gelman, 670 East 141st Street. 
Hirsch-Geizler Co., Inc., 141 West 38th Street. 
John J. Palmer, 25 Church street, New York 


ity. 

James Thomas Browne, 100 William street, 
New York City. 

Erich Courant, 1440 Broadway, New York 


ity. 
William J. Neafsey, 15426 Northern Boule- 
vard, Flushing. 


Birger Morten Bendixen, 99 William street, 
New York City. 


a H. Means, 49 Niagara street, Bul- 
alo. 

Francis X. O’Connor, 167 Morgana street, 
Tonawanda. 

Nelson A. Giambrone, 531 Niagara street, 
Buffalo. 


ersville. ‘ 
Allen E. Ames, Main street, Ellicottville. 
James B. Shannon, 195 Stockbridge avenue, 
Buffalo. 





R. G. ENGELSMAN’S PROGRESS 





His Agency in Five Months’ Time Has 
Paid For Its First Million; Has 12 
Full Time Agents 

Five months ago Ralph G. Engelsman, 
million dollar producer and well known 
educator, was made a general agent of 
the Penn Mutual Life with headquarters 
at No. 8 Park avenue, New York City. 
Starting from scratch without a single 
full time agent in his office, Mr. Engels- 
man has today twelve full time produc- 
ers and his agency has just completed its 
first million of paid-for production. 

This record stands out all the clearer 
when it is learned that Mr. Engelsman 
has continued to lecture at New York 
University on life insurance and at the 
present time is spending two days a 
week in Providence lecturing before the 
Rhode Island Life Underwriters Asso- 
ciation. In spite of these extra demands 
upon his time he has organized his work 
to such ‘an extent that his agents do not 
suffer from lack of supervisory atten- 
tion. Aside from all this Mr. Engels- 
man is still able to put in intensive work 
on his personal production. 


LARGE GROUP POLICY 


The Missouri State Life Insurance 
Company of St. Louis, Mo., recently 
placed more than $13,000,000 of group 
life insurance on the 11,000 employes of 
the Briggs Manufacturing Company of 
Detroit, Mich., makers of automobile 
bodies. The insurance is on the con- 
tributory basis. An unusual feature is 
there is no waiting period. New em- 
ployes become eligible immediately and 
the insurance has been made a part of 
the employment record. 





STATE MUTUAL’S NEW AGENCY 


Stephen Ireland, superintendent of 
agencies of the State Mutual Life, has 
announced the opening of another gen- 
eral agency in Chicago. Harper Moulton, 
who up to years ago.was a resident of 
Chicago, but for thespast two years man- 
ager in Kansas City for the Provident 
Mutual, has been appointed manager of 
the new agency. 


ORGANIZING AGENCY FORCE 

J. P. (Jack) Rother, of Enid, Okla, 
who recently assumed the state man- 
agenment in Oklahoma for the Ameri- 
can National Assurance, has opened of- 
fices in the Masonic Building, Enid, and 
is rounding up an agency organization. 
He formerly was association with the 
Jefferson Standard Life. 








———— 


Past seventy-seven years. 


More Than a Billion and 
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RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
increasing business. Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


Half of Insurance in Force 











Pennsylvania 





Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


Founded 1865 
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Hractical Su¢gestio h the 
Rook Increase His Income and Generali Lffictrency 


The Manhattan Life 
Bulletin contains an 
article on optional 
policies which insur- 
ance salesmen can read with profit. “All 
salesmen,” says the writer, “come in con- 
tact with the applicant who is able to 
buy more life insurance than he actually 
applies for. . . It is in such cases 
as these that the Optional Policy is val- 
uable. 

“In considering the desirability of or- 
dering an additional policy it is neces- 
sary to keep in mind the following 
points: 

“First: The prospect’s ability to pay 
for extra insurance. If you know that 
your applicant has an income which jus- 
tifies his carrying a larger amount of in- 
surance than he does, then this is a good 
sign and might justify the ordering of an 
Optional Policy. 

“Second: The prospect’s physical con- 
dition. If your applicant is in good 
health his delay in accepting the addi- 
tional insurance might prove embarrass- 
ing—it might be put off until a time 
when he is uninsurable. On the other 
hand, if your applicant is a sub-standard 
life, then the reasons for buying are 
greatly accentuated as the impairment 
for which he is rated might be of the 
progressive type, thus making it almost 
certain that delay will be equivalent to 
automatically limiting the maximum 
amount of insurance he could ever buy 
to the amount he had applied for. 

“Third: Applicants’ responsibilities. 
The amount of life insurance carried by 
the applicant may be absurdly inade- 
quate having regard to his responsibili- 
ties. After the original amount applied 
for is placed an admirable opportunity is 
then presented to urge the necessity of 
carrying an amount of life insurance to 
adequately cover the applicant’s needs. 

“Fourth: Does applicant work on a 
budget plan. Some applicants rigidly 
follow a budget plan. For this reason 
it is somewhat difficult to get them to 
invest more than a certain amount in 
life insurance. They freely admit they 
intend to buy additional life insurance at 
a later date, but they also state that their 
budget allowance will not permit the car- 
rying of a larger amount than that for 
which they sign.” 

* 


Optional 
Policies 


x * 

Says the Missouri 
A Contiauous State Life Bulletin: 
Monthly Income The following idea 


was instrumental in 
assisting one of our 
men in overcoming an objection to a 
Continuous Monthly Income contract 
raised by his prospect’s wife. 

It seems that this particular woman 
had had some business experience prior 
to her marriage and felt that she was 
better qualified than most women to 
safely invest money, so objected to her 
husband’s idea to provide a guaranteed 
monthly income. 

The salesman, however, suggested this 
sort of a compromise: The purchase of 
a Continuous Monthly Income contract, 
giving the beneficiary the right to take 
the commuted value of the instalments. 
In all probability the beneficiary will be 
wiser at the time of the insured’s death 
and will take the advice to receive the 


Suggestion 





monthly income. If she still insists upon 
having the lump sum she will then have 
the right to do so. She may be fortu- 
nate in her investments; should she be 
unfortunate and lose all or use all of the 
principal upon reaching dependent old 
age, a guaranteed monthly income would 
then be available for the rest of her life. 

Example—Continuous Monthly Income 
contract providing $100 per month for 
20 years and for life, commuted value 
being $17,400. Upon the death of the 
insured the beneficiary could take the 
commuted value, $17,400 and then if liv- 
ing at the end of 20 years, she would 
be the recipient of $100 per month for 
the balance of her life time. 

This suggestion may be used to advan- 
tage under similar conditions. 





J. P. CAMP PROMOTED 


J. Phillip Camp has been promoted to 
assistant purchasing agent of the 
Phoenix Mutual Life, according to an 
announcement made last week by the 
company. He began his business career 
with the Phoenix Mutual in 1915, fol- 
lowing his graduation from New Britain 
High School. Entering the policy loan 
division, he was transferred in 1923 to 
the purchasing department where his in- 
creasing experience earned him the op- 
portunity of his new position. Mr. Camp 
has also been interested in other activ- 
ities of the organization, having held 
several important committee positions in 
the Phoenix Mutual Club, as well as hav- 
ing been treasurer, and vice-president. 





DEVELOPING VIRGINIA 


The Occidental Life of Raleigh, N. C., 
which is now concentrating on develop- 
ment of Virginia territory, has appoint- 
ed Edward N. Newman as general agent 
at Lynchburg with territory including 
that city and several outlying counties. 
Its plan is to have a number of general 
agencies in the state, each with limited 
territory. Several had already been 
opened before the appointment of Mr. 
Newman as general agent at Lynchburg. 








A NEW POLICY 


ENTHUSIASTIC RECEP- 
TION ACCORDED NEW 
} “GRADUATED PREMIUM” 
PLAN 


| For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 


110 William Street 
New York City 


Beekman 5058—660 
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(CINK UP ()wimn THe (LINCOLN) 








Question: What plan has enabled the agents of The Lincoln 
National Life Insurance Company to increase their first 
year commissions? 


Answer: Through the practical training LNL men get (including the thorough 
Lincoln National correspondence course which makes insurance sales 
technicians) they are fitted for greater success in their chosen vocation. 


Ask us about it 


THE LINCOLN NATIONAL LIFE INSURANCE CO. 
‘Its Name Indicates its Character’’ 


Fort Wayne, Ind. 
MORE THAN $535 MILLIONS OF INSURANCE IN FORCE 
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With the— 
—STEADINESS and STURDINESS 
of New England, coupled with age and 
conservation. Such is the 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 
proposition. 


Address, PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 




















Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1848, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 

in America then and there. 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. The Mutual Life began 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 
are invited to apply to 


The Mutual Life Insurance Company 


of New York 


GEORGE K. SARGENT 
2nd Vice- President and Manager of Agencies 


DAVID F. HOUSTON 
President 


34 Nassau Street 


New York, N. Y. 
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Rabbi S. S. Wise To 
Address National Ass’n 


TO BE INSPIRATIONAL SPEAKER 





Subject Not Selected Yet, But Will Be 
Built Around Theme of 
Meet 





As The Eastern Underwriter goes to 
press we learn that Rabbi Stephen S. 
Wise of the Free Synagogue of New 
York will be the chief inspirational 
speaker at the annual meeting of the 
National Association of Life Underwrit- 
ers, which will be held in Detroit Sep- 
tember 12, 13, 14. Dr. Wise will close 
the session of September 12. 

While no definite subject has been as- 
signed for his address, it is known that 
he will have a great message for life 
insurance, built around the general theme 
adopted for the meeting, namely : 

“Leading the public to appreciate the 
proper place of life insurance in the 
economy of the home; the protection of 
business interests; the conservation of 
the estate; the completion of investment 
plans and the welfare of the nation.” 

Rabbi Wise is one of the most noted 
speakers before the American public. 
His appearance on the program of the 
National Association will attract wide 
attention and have popular endorsement. 





HOLD ANNUAL CONVENTION 





Metropolitan Mznagers of Mutual Life 
Meet at Garden City Hotel. 
Banquet in Evening 
The annual convention of the Metro- 
politan Field Club, en organization com- 
posed of the New York managers of the 
Mutual Life, was held at the Garden 
City Hotel, Garden City, N. Y., on June 
20 and was attended by about 200 per- 
sons. Morning and afternoon business 
sessions were followed by a banquet in 

the evening. 

Julian Myrick, of Ives & Myrick, acted 
as chairman at the afternoon session and 
Manager Leroy Bowers was toastmaster 
ut the banquet. Addresses were made 
by Ass’t. Superintendent of Agents T. C. 
Bell, Dr. F. S. Weisse, A. D. Reiley, 
Reginald Baker and Leo Saum, the two 
latter being members of the $250,000 
Club. J. S. Swan, Jr., spoke about the 
new departure of the company in grant- 
inz an extension of period for additional 
insurance without further examination. 

At the afternoon session the principal 
speakers were Ralph Engelsman whose 
topic was “Selling Insurance” and Leon 
Gilbert Simon who talked on “Business 
Insurance and Modern Underwriting 
Methods.” An open forum was held fol- 
lowing these addresses at which Mr. 
Englesman answered questions. Harvey 
Weeks, an agent, made an interesting 
talk in which he told some anecdotes and 
stories about the life insurance business. 

lhe principal address at the banquet 
was that of Vice-President George K. 
Sargent. Mr. Sargent reviewed the prog- 
tess Of the company during the past 
year and outlined plans for the coming 
year in connection with the upbuilding 
of the field forces. There were several 
teresting entertainment faturs. 





ou be: Van Sickle, general agent for 
A 


nternational Life in Rockford, II1., 
recently was elected vice-president of 
the Rockford Association of Life Un- 
derwriters, 


1851 


€ tor our great expansion. 


pany. 


Pittsfield, Massachusetts 





GOODE LEAVES STATE MUTUAL 





Will Assist Developing Agency Work, 

Northwestern Mutual in Va.; R. B 

Harris Made Special Agent 

John C. Goode, general agent for the 
State Mutual for the past eight years in 
Virginia with headquarters in Richmond, 
has resigned, effective July 1, and will 
join the forces of the Northwestern Mu- 
tual at Richmond. He will assist Tolar 
Nolley, general agent of the company, in 
the development of agency work through- 
out the state. Ralph B. Harris, head of 
the school of business administration and 
insurance at the University of Richmond, 
has also resigned and will join the forces 
of the Northwestern Mutual as special 
agent for Richmond. 





ROBBINS & SIMONS EXPANDING 





Now Have Entire Seventh Floor Front 
of Home Life Building; Expect to 

Finish 1928 With $6,000,000 Paid-for 

Robbins & Simons, leading general 
agents of the Home Life of New York, 
made another step in their program of 
expansion a short time ago by taking 
over considerable more floor space on 
the seventh floor of the company’s home 
office building at 256 Broadway, N. Y. 
The agency now has the entire seventh 
floor front of this building with plenty 
of room to grow. The new wing has 
been selected for the private offices of 
Mr. Robbins and Mr. Simons. 

Robbins & Simons have shown con- 
sistent progress in building up a substan- 
tial agency staff. They have the distinc- 
tion of leading the entire company for 
the past two years, both in insurance in 
force and paid-for volume. At the pres- 
ent rate of production Robbins & Simons 
will wind up 1928 with about $6,000,000 
paid-for, which will be more than 30% 
increase over 1927. 





SOME PROMISING NEW AGENTS 





Men Who Have Figured Prominently 
In College and Business Life Join 
J. Elliott Hall Staff 
Several full time agents have recent- 
ly signed up with the J. Elliott Hall 
Agency of the Penn Mutual Life, New 
York City. Some of these men have 
been prominent in college circles and 
one, Russell M. Lincoln, was an All- 
American half-back at the time he played 
on the University of Wisconsin team. 
Others who have joined the selling staff 
are: John Z. Heizer, formerly with the 
Proctor & Gamble Distributing Co.; 
Stephen G. Pratt who is a graduate of 
the University of Michigan and a for- 
mer sales promotion manager for the 
Victor Talking Machine Co.; Warren 
B. Heilman, formerly field manager in 
charge of sales for the Scholl Manu- 
f-eturing Co. of New York; Robert H. 
Warren, a Yale graduate and formerly 
connected with the Pennsylvania Marble 
Co. of Philadelphia; Francis Lee Rhodes, 


formerly with the Morrison Library of 
New York City. 





MADE ASSOCIATE MANAGER 


John L. Grice has been appointed as- 
sociate manager of the St. Louis office 
of The Prudential, according to an an- 
nouncement by Claude R. Fooshe, man- 
ager for the St. Louis office. 


rr 
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THE BERKSHIRE LIFE INSURANCE COMPANY 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of 
Fo Operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com- 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


FRED. H. RHODES, President 


WALTER STABLER RETIRES 

Walter Stabler, comptroller of the 
Metropolitan Life, has retired from this 
post because of long, continued illness. 
In his twenty years with the company 
it is estimated that he has been respon- 
sible for real estate loans amounting to 
half a billion. 

William S. Norton and Leonard E. 
Fackner, who were deputy comptrollers 
under Mr. Stabler, have been appointed 


joint comptrollers of the Metropolitan 
Life. 





IN NEW OFFICES 

The Louisville branch of the New York 
Life of which Roland B. Burch is man- 
ager, has moved its offices from the 
Starks building to the new Heyburn 
building. Under the management of Mr. 
Burch business of the Louisville office 
which was $4,000,000 in 1924 was in- 
creased to $7,250,000 for 1927, a rather 
husky gain for four years. 





HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 


a Kansas City 





























If You W ant 
Valuable Help — 


in the closing of 


difficult surplus 


cases — 
Call us at 


Telephone: Lexington 8083-4 


JOHN S. TUNMORE 
General Agent 


ProviDENT Mutua. LIFE 








100 E, 42nd St. NewYork City 














SECURITY— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 


a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 








per $1,000. 
Income—Non-Medical. 

















A POLICY YOU CAN SELL! 


Our Company offers complete protection. 


$5,000 
ALL IN ONE POLICY 


Any natural death......... adeundidadhes acweuws eeee $5,000 
Any accidental death....... BEPC ES deacucadeaes --- 10,000 
Certain accidental deaths.......... Wewnwenae diduaaae ae 


Accident Benefits $50. per WEEK for fifty- two weeks 


$25. per WEEK thereafter 
(Non-cancellable) 


Disability Income, Waiver of Premiums, etc. 


Also $*,000 ‘‘Preferred Risk’’ Policy—high value— low premiums; age 35, $19.91 
Endowment age 85—Juveniles age 10 years and upward—Monthly 


Insures and assures your client’s future and yours 


Are you Interested in an agency? 
you all about it. 


nan Our Vice-President, Eugene E. Reed, will tell 
Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 





INQUIRE 
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State Premium Taxes 
Held Not Deductible 


EXCEPT FOR THE YEAR _ 1918 





Internal Revenue Ruling Points Out 
Change in Requirements in Later 
Revenue Acts 
State taxes paid by life insurance com- 
panies on premiums are not deductible 
from income under the Revenue Acts of 
1921, 1924 and 1926, but they are deduct- 
ible under the Revenue Act of 1918, ac- 
cording to a ruling of the income tax 
unit of the Bureau of Internal Revenue. 

The ruling in part follows: 

There is no provision for the allow- 
ance of a deduction of state taxes im- 
posed upon the company with respect to 
premiums under the Revenue Acts of 
1926, 1924 or 1921. 

Reference to the provisions of the 
Revenue Act of 1918 and Regulations 45 
interpreting that act discloses, however, 
that the rule has not always been as set 
out above. It appears that, under the 
Revenue Act of 1918, insurance compa- 
nies were entitled to the same deductions 
from gross income as other corporations 
and to certain additional deductions not 
material to a consideration of the ques- 
tion presented in this case. See article 
568 of the Regulations 45. It was ex- 
pressly provided in section 234 of the 
Revenue Act of 1918 that, in computing 
the net income of a corporation, there 
should be allowed as deductions taxes 
imposed by the authority of any state 
or territory. It follows that state taxes 
on premiums were properly treated as 
allowable by insurance companies under 
the Revenue Act of 1918. 

It will be noted that under the Rev- 
enue Acts of 1921, 1924, and 1926 life in- 
surance companies are taxed under sep- 
arate sections from other corporations, 
and the definition under these Acts of 
gross income, and deductions allowable 
to such life insurance companies are to 
be distinguished from the gross income, 
net income, and allowable deductions of 
other corporations. Under those Acts 
the only taxes allowable to a life insur- 
ance company as deductions from gross 
income are taxes paid with respect to 
real estate and taxes paid with respect 
to shareholders’ interests where the com- 
pany is not reimbursed. There is no 
provision whereby an insurance company 
is allowed taxes paid on the premiums 
as a deduction from gross income. 





JAMES N. SHOCKNEY DIES 





Retired Life Underwriter of John Han- 
cock Mutual; In Busimess For 
Thirty Years 

James N. Shockney, seventy-six years 
old, and known as the “youngest old 
man in the insurance business,” died re- 
cently at Washington, D. C. Until 
shortly before the time of his death Mr. 
Shockney was associated with the Flick- 
inger general agency of the John Han- 
cock Mutual Life Insurance Co. at In- 
dianapolis, Ind. He was nearing his 
three score and ten when he contracted 
with that office, after a highly successful 
career of thirty years in the real estate 
and insurance business in Indianapolis. 

At the age of seventy he retired from 
active business and went to New Or- 
leans, but idleness quickly irked him and 
less than a year later saw him back in 
life insurance with the John Hancock 
agency in Detroit. He was agency su- 
pervisor there for two years, when he 
returned to Indianapolis as a_ special 
agent. 

He regularly conducted the Monday 
morning meetings of the Flickinger staff 
and spoke inspiringly there as well as at 
larger gatherings of the agency. He pos- 
sessed a remarkable receptiveness to new 
ideas. He retired a few months ago and 
died while visiting his daughter in Wash- 
ington, D. C. 


ON BOARD OF DIRECTORS 


The Brooklyn National Life announces 
the election to its board of directors of 
George W. Baker, Jr. who, since his 
father’s death, has had charge of the 
George W. Baker Shoe Company. Mr. 
Baker’s father was one of the charter 
members of the Brooklyn National Life 
up to his death which occurred recently 
and was a member of its board of di- 
rectors. The Brooklyn National Life now 
reports $9,500,000 of business in force. 
During the first five and one-half months 
of this year the new business paid for 
amounted to $3,250,000. The month of 
May 1928 was one of the largest in the 
history of the company, there being 
$975,000 of new business applied for and 
$897,000 of new business paid for. 





DECLARE DIVIDEND 


The first dividend on the capital stock 
of the Life Insurance Company of Vir- 
ginia since the capital was increased to 
$5,000,000 has been declared by the 
board of directors on a 2%4% basis, pay- 
able July 2. This means a payment of 
$125,000. If the custom of declaring div- 
idends every two months is followed the 
annual payment will be $750,000 on the 
present capitalization. The capital stock 
was recently increased from $3,000,000 to 
$5,000,000 by a stock dividend of 66 2-3%. 


DRESS-UP CONTEST 


On the theory that Spring and Sum- 
mer are times to “dude up,” Manager R. 
R. Matthews of the North Dakota 
branch of the Occidental Life, is run- 
ning a contest which started May 28 and 
closes July 28. Four prizes on a paid- 
for basis are to be awarded, no prize for 
less than $150 of gross premiums. First, 
six shirts, made to fit, for the most life 
premiums; second, one dozen pairs men’s 
hose for the most applications; third, 
one pair of shoes to be awarded by 
drawing for every $1,000 produced (ex- 
cept term); one chance to every pro- 
ducer; fourth, one hat for the most acci- 
dent and health premiums. With the ex- 
ception of No. 3, not more than one 


prize will be awarded to any one pro- 
ducer. 





108 WEEKS OF PRODUCTION 


A little over two years ago, on May 3, 
1926, the contract of Ora J. Massey, as 
agent for the Missouri State Life, was 
approved. Every week since then, he 
has written a minimum of one applica- 
tion. That was 108 weeks ago and he 
has not missed one week. In March of 
last year he led the company in number 
of applications written. Previous to his 
entering the business he was a dry goods 
clerk. 


INTER-SOUTHERN CONVENTION 

The annual convention of the Inter- 
Southern Life was held this week at the 
Kentucky Hotel in Louisville. The con- 
vention opened on Monday and closed 
on Wednesday, during which time a 
number of interesting subjects were dis- 
cussed by various speakers. The ad- 
dress of welcome was made by W. B. 
Harrison, mayor of Louisville and the 
response was made by G. Arnett, 
president of the company. The conven- 
tion closed on Wednesday evening with 
a dinner and dance. 





CELEBRATES 25TH ANNIVERSARY 


General Agent John I. Clark of the 
Missouri State Life, celebrated his 
twenty-fifth anniversary of service with 
the company on June 11. In March of 
last year. the John I. Clark agency at 
Norfolk, Va., more than doubled its pro- 
duction over the previous year. 





MADE EDITOR OF ISLIC 


Joel D. Mason, in charge of the edu- 
cational department of the Inter-South- 
ern Life, has been appointed editor of 
the ISLIC, the monthly publication of 
the company. He will hold both posi- 
tions with the company. His insurance 
experience dates over a period of nine 
years. 
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Age 


25 
35 
50 
60 








forward step which 


Based 01 1928 Dividend 


EASIER SELLING 


Sales resistance is not wholly a matter of price—but 
price is an important factor, it cannot be denied. This 
is a day of programming insurance needs, and the attract- 
iveness of the program depends upon the attractiveness 


Fidelity Mutual recognizes this and meets it with a 
New Low Rate Life Policy, adopted May 15. The Golden 
Anniversary Year of the Company is thus marked by a 


very definitely makes easier selling 


_ This new and unusual policy is offered only to preferred 
risks, ages 20 to 60, in amounts of not less than $5000. 
Permanent Total Disability and Double Indemnity 
Benefits are issued in connection with this plan. 


Typical rates quoted below will indicate how attractive 
the figures are. 


RATES FOR $10,000 


Premium Ist Year* 


Dividend 
$172.40 $28.50 
$226.50 $29.50 
$396.10 


$31.50 
$641.80 $36.50 


Agency connections available in forty States—on a live- 
and-let-live contract. 


THE FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 


Philadelphia 


Walter LeMar Talbot, President 


Net Cost * 


$143.90 
$197.00 
$364.60 
$605.30 
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A VETERAN'S OPINION 


The following opinion is from one of the most success- 
ful sellers of Life Income Insurance in the United States: 


“I challenge any man, including bankers and every experienced 
investor, to assume the same liability under the same conditions that 


a life insurance company can and will assume in guaranteeing a 
non-fluctuating life income. 


“It is comparatively easy for a well-informed business man to 
give good advice to a widow in relation to a safe investment for a limited 


period, but it is impossible to give advice in the present which may 
be followed far into the future. 


“A life insurance company is the only financial agency which has 
the function and the scientific method which enable it to guarantee 


results in the indefinite future. A trustee, individual or corporate, 
cannot do so. 


“When a gilt-edged bond matures the money must be reinvested 
and the new investment may not be quite so safe as the old. 
Successive re-investments may still further impair the security. 
The guarantee of the life insurance company, on the other hand, is 
permanent, and is backed by all the company’s resources. And if any 


of the company’s investments depreciate in value, the loss is made up 
out of the company’s Surplus.” 


The Equitable Life Assurance Society is prepared to train 
young men who have had some general business experience 
to sell Income Insurance. There is money in it for men of 
integrity, intelligence and industry. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
393 Seventh Avenue 


THOMAS I. PARKINSON, President 


New York 
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Travelers’ Officers 
Of Agents’ Clubs Meet 


HELD AT EASTERN POINT, CONN. 





Life Organization Has Largest Enroll- 
ment and Lead in Business 
Volume During 1927 





At the annual convention of officers 
of agents’ clubs of the Travelers, which 
opened at the Hotel Griswold, Eastern 
Point, Conn., on Wednesday, it was an- 
nounced that the total number of agents 
qualifying in the six clubs last year was 
3,066. Of this number, 323 elected them- 
selves by their accomplishments for offi- 
cial positions as presidents, vice-presi- 
dents at large, district vice-presidents, or 
members of the president’s club. Twenty- 
seven agents qualified for more than one 
office. 

As is shown by the statement the aver- 
age premium volume per agent of the 323 
club officers was $51,642, and that the 
business reported showed a good volume 
from every line written by the three 
Travelers companies. 

New life insurance paid for by the 
club officers in 1927 was $110,157,000, and 
the total life premiums paid in amounted 
to $8,837,000. The total accident and 
health premiums of the 323 club officers 
was $1,704,589; total casualty premiums, 
$4,494,417; group premiums, $1,390,759, 
and fire premiums $253,648. The total 
premiums which the 323 officers paid to 
the Travelers in 1927 amounted to $16,- 
680,486. 

Life Club Largest 


The membership in the life clubs was 
the largest with a record enrollment of 
1,488. William G. Thayer Shedd, of 
the largest, with a record enrollment of 
1,488. William G. Trayer Shedd, of 
Johnston & Collins Co., New York, quali- 
fied as president of the life leaders club 
in 1927 for the second consecutive year. 
The 1,488 members of the life clubs pro- 
duced in new life insurance during the 
year $343,722,000, an average production 
per member of $231,000. 

The twenty-four vice-presidents at 
large of the life leaders club paid for an 
average individual production in new life 
business of $1,130,061, and the 106 dis- 
trict vice-presidents paid for an average 
individual production of $475,357. These 
individual records of life production do 
not tell the whole story, because the offi- 
cers of the life clubs also produced 
premiums in accident, group, casualty and 
fire amounting to $2,564,169, an average 
of $19,573 in premiums other than life 
premiums per officer during 1927. 

The automobile clubs, with a member- 
ship of 831, were the second in size. The 
president for the second consecutive year 


is J. Watson Beach, of Hartford. The. 


831 members of the automobile clubs in 
1927 paid for $3,173,353 in new automo- 
bile premiums, an average of nearly 
$4,000 each. 

The accident insurance clubs had a 
membership of 381 in 1927, and the fifty- 
six members of the accident leaders club 
paid for just under $200,000 in new acci- 
dent and health premiums, an average 
of $3,549. In addition the 325 members 
of the accident producers club paid in 
new accident premiums $436,775. W. B. 
Watkins, of Cleveland, who has repre- 
sented the Travelers twenty-one years as 
a branch office agent, is president of the 
accident leaders club. 

The burglary insurance clubs in 1927 
had a membership of 117, which is more 
than twice the membership of the clubs 
the previous year. The new paid bur- 
glary premiums produced by the club 
membership during the year was $187,- 
987. The president of the burglary in- 
surance leaders club is C. E. Hull, of 
Montreal. 

There were 191 members in the group 
club for last year, and the members pro- 
duced 334 group cases and 190 group ac- 
cident and sickness cases. The president 
of the group leaders club is Jess Johns- 
ton, of Ft. Worth, Texas. 

Last year was the first official year of 


the president’s club. There were fifty- 
eight who qualified for this highest of 
Travelers honors. The president of the 
president’s club is Conrad C. Klee, of 
Binghamton, New York. Mr. Klee has 
been the winner of many prizes, and has 
represented the Travelers more than 
twenty years. 





C. L. SWANSON, GENERAL AGENT 


C. L. Swanson was appointed general 
agent for northern Minnesota for the 
State Mutual and took charge of the 
Duluth office on June 1, 1928. Mr. Swan- 
son has had a wealth of experience in 
life insurance work, both as*a soliciting 
agent and as an agency manager. Mr. 
Swanson was formerly located in Minne- 
apolis, but he has been working in Duluth 
for the past few years and is well ac- 
quainted with the territory. 





MERVIN L. LANE RE-ELECTED 


The Life Underwriters Association of 
New York has recognized the good work 
of Mervin L. Lane as chairman of its 
committee on business conduct during 
the past year by re-electing him to this 
important post. Mr. Lane is an agency 
manager of the Equitable Life Assur- 
ance Society in New York. 


——___ 
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ACACIA MUTUAL LIFE ASSOCIATION 


Insurance in Force Over..... 
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THE IDEAL POLICY 


The low initial premiums of the stock company, combined with the divi- 
dends of the mutual. A privilege a Master Mason cannot find elsewhere. 


ee ey 


ACACIA agents place more insurance per capita than agents of any other 


RENEWALS BASED ON VOLUME OF BUSINESS— 
NOT ON PREMIUMS COLLECTED 


If you care to better your position, write to 
WM. MONTGOMERY, President, Washington, D. C. 
Homer Building, 601 13th Street, N. W. 


_— 


$264,258,116.00 
$ 23,369,387.87 








WINS CONVENTION TRIP 


J. T. Shields, of Nebraska, is the first 
agent of the Central States Life In- 
surance Company of St. Louis to qualify 
for the 1928 Central States Life Club 
and the club convention trip to Biloxi, 
Miss., next year. He ranked right be- 
hind leader Ashton B. Wood for per- 
sonal honors in May. 


LEADS PERSONAL PRODUCTION 

Ashton B. Wood, of Missouri, was the 
leading personal producer for the Cen- 
tral States Life during May. Largely 


responsible for his production over the 
other agents was the placing of a $25,000 
policy on which he collected the full 
yearly premium with the application. 

















THE INTERNATIONAL BRAND 























The International Life Brand is Becoming Better Known 
than any other brand on the Range Bar None. 


It Signifies: 


Service and square dealing to the Policyholder 
Service and square dealing to the men in the field 
Aggressive and sympathetic Home Office Management 


Splendid Territories Still Available for the Right Men Seeking General Agency Connections 
Free Superior Service in Agency Building 
INSURANCE IN FORCE $310,000,000 

















International Life Insurance Company 


Saint Louis 


ROY C. TOOMBS, President 
W. F. GRANTGES, First Vice-President and Gen’l Manager of Agents 
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Says Farmers Are 
Excellent Prospects 


SOME “INDICATOR” SUGGESTIONS 








Advises Agents to Undertake Task of 
Educating Agricultural Communities 
On Value of Life Insurance 





The “Imperial Indicator” thinks that 
farmers are excellent prospects for the 
life insurance agent and suggests the 
following methods of approach: 

“Life insurance frees the farm from 
foreclosure when the farmer dies. While 
he lives he can and does protect it, but 
death destroys his earning power. Death 
and debt spell bankruptcy where they 
occur simultaneously without life insur- 
ance. 

“Senator Capper of Kansas recently 


announced the opinion that the mort- 
gages on the farms can best be paid off 
through life insurance. 

“You field men should educate our 
agricultural communities to the essential 
importance of life insurance to them and 
their industry. No plan that has been 
suggested by politicians or professional 
farmers has yet been proposed which 
will do so much for the relief of the 
farmer as life insurance. Every farmer 
boy and girl should be taught its value. 
They and their parents should include 
life insurance in all their commercial 
transactions. Husband, wife or children 
are generally insurable. No other form 
of credit can measure up with reserve 
life insurance for the farmer. 

An Agent’s Opinion 

“Many life insurance agents are spe- 
cializing on selling protection to farmers 
and one of them says: “I like to think 
of life insurance as farm equipment. 
The manufacturers of farm implements 
say that good equipment makes a good 
farmer better. Life insurance makes 
any farmer better, for it eliminates much 
of the risk involved in his success and 
meets the obligation every farmer owes 
to his family and to society. Debt con- 
sumes mental energy which should be 
devoted to productive work. Life insur- 
ance releases a man of this worry and 
helps make him successful.” 





GIVEN SERVICE PINS 





Field Representatives of Western & 
Southern Receive Emblems; Peoria 
District Holds Picnic 
Agent Thomas Stephenson, of the 
Norwood district of the Western & 
Southern Life, has been presented a 
fifteen-year service pin by the company, 
which makes him eligible for Class 4 of 
the Western & Southern Legion. As- 
sistant Superintendent Lawrence Kip, 
Covington, Ky., received a ten-year ser- 
vice button, and nineteen other field rep- 
resentatives received five-year emblems. 
The Peoria district office gave a poli- 
cyholders’ picnic June 3 at the Peoria 
Country Club in celebration of Superin- 
tendent, Ed. Shoemaker’s fifty-first birth- 
fay. There was also a parade of deco- 
rated busses headed by an eighteen-piece 
and. Over fifty relatives of Superin- 
tendent Shoemaker’s were present, as 
well as Director of Agencies H. Thomas 
eal, Superintendent of Agencies J. N. 
Reinhard, and Superintendent C. S. 
leckingbottom, Terre Haute. The pic- 
os was followed by a banquet for the 
eoria staff and Superintendent Shoe- 
maker’s family reunion. Assistant Su- 
Perintendent H. Nunn was presented a 
gold watch in recognition of his good 

Production record. 

he ordinary leaders of the company 
On the year are: Superintendent J. J 
Leary, Chicago West; Assistant Su- 
Perintendent D. Fusco, Chicago West; 


and Agent S. Nonskog, Chicago-Hum- 
boldt, 


WHY MEN STAY IN A RUT 





Some of the Reasons That Agents Fall 
Short of Genuine S in Selling 





Insurance 


The Western & Southern Field News 
enumerates some of the things which 
prevent a man from becoming most suc- 
cessful in the life insurance business. 
Says the writer: “Reluctance to tackle 
anything that requires the exercise of 
initiative is what keeps men in the rut 
of mediocrity. 

“Most men stick to the beaten path. 
Pathfinders are few. 

“The majority is engaged in carrying 
on what someone else started. 

“There is ease and assurance in main- 
taining that which is already established. 

“There is a reluctance to break new 
ground. 

“Men want the way prepared for them. 

“Agents have no hesitancy in talking 
business in the homes on their debits 
where they already have an entrance. 

“They know the folks there believe in 
life insurance and carry it. 

“There is no preliminary missionary 
work. The road is clear, and under those 
condition it is easy to write business. 

“The point is that the same conditions 
exist in the homes where the agent does 
not collect as in the homes where he 
does collect. 

The people in the new homes believe 
in life insurance; not only that, they 
carry it. 

“They are not prejudiced in favor of 
any particular company, the chances are 
they carry insurance in two or more 
companies. 

“They bought it from the agent who 
sold it to them and not from the com- 
pany. 

“And they will buy more life insurance 
from any agent who sells them what 
they want. 

“All the straight canvasser has to do 
is to present his sales talk at the new 
home in exactly the same manner as he 
would in the home where he already 
has business. 

“No need to lecture on the necessity 
of life insurance or the resources of the 
company, as straight canvassers had to 
do in the past. 

The people know that life insurance 
is necessary and that the company is 
safe and sound.” 





HAS GOOD RECORD 

Agent C. H. Simmons, who became an 
agent for the Home Life of America in 
the Wilmington, Delaware, district, in 
October, 1927, has been doing some good 
work on his debit. Beginning with the 
week of February 27, he steadfastly col- 
lected, for a period of eleven consecutive 
weeks, over 100% of his debit. Mean- 
while, he increased the actual advances, 
made a considerable cut in arrears, boost- 
ed his net advances and made a good 
industrial increase. 





ST. LOUIS AGENCY PRODUCERS 

Robrt C. Newman led the Missouri 
State Life in personal production for the 
first five months of 1928, writing $1,043,- 
000 in that period. Other big producers 
in the St. Louis agency of the company 
were: J. F. Halley, F. F. Sale, E. G. 
Monnig and B. R. Canada with ‘more 
than $250,000 each, while fourteen other 
producers exceeded the $100,000 mark. 
The St. Louis agency in the five months 
period produced 3,412 policies for a grand 
total of $9,796,410, a gain of $846,967 over 
the first five months of 1927. 


CARRY LITTLE INSURANCE 





U. S. Chamber of Commerce Report 

Shows Average Industrial Worker 

Is Underinsured 

“The Echo,” monthly publication of 
the Home Life of America, says the 
average worker carries less than $1,000. 
The article follows: “Industrial workers, 
on the average, carry a great deal less 
than $1,000 insuance, and about one out 
of ten carries no insurance at all, are 
two of the disclosures revealed by a 
study of life insurance among workers 
completed by the United States Chamber 
of Commerce. 

“About 40% of workers have an aver- 
age of $1,000, while 30% have an aver- 
age of $500. 

“Approximately 20% are barred from 
insurance benefits because of physical 
= while 10% carry no insurance 
at all. 

“These figures check closely with the 
estimate of insurance carried per capita 
in the United States of $696. Despite the 
tremendous totals of insurance carried 
by the people of the United States, the 
average is small when measured against 
the needs. 

“If the average income in the United 
States is $1,500 a year, a figure used by 
many economists, then the average per 
capita insurance is able to provide an in- 
come for less than six months following 
the death of the wage earner.” 





SEVERAL CHANGES MADE 





Western & Southern Merges District 
Office At Marion, Indiana, With Ko- 
komo District; Other Transfers 
The Western & Southern Life’s dis- 
trict office at Marion, Indiana, has been 
merged with the Kokomo district under 
Superintendent A. R. Fogle. The de- 
tached office at Wabash, Indiana, also 
becomes a part of the Kokomo district 
and the Huntington, Indiana, office is 
now in the Ft. Wayne district. The fol- 
lowing agents have been promoted to 
assistant superintendents: F. Dewsberry, 
Chicago West district, and L. Oczkowski, 

Chicago-Humboldt district. 

The company has made the following 
transfers of assistant superintendents: H. 
M. Beck from Chicago-Roseland to Chi- 
cago-Heights; D. J. Fassino from Chi- 
cago-Roseland to Chicago-Lakeview; B. 
J. Perry from Chicago-Heights to Chi- 
cago-Roseland; M. Slavonsky from New 
Castle, Pa., to Sharon, Pa. and A. P. 
Kelly from Norwood, Ohio, to Hills- 
boro, Ohio. 





J. J. BLUST MAKES A CHANGE 


John J. Blust, who was brought into 
the life insurance business by J. 
Graham, Jr., Aetna Life general agent in 
Brooklyn, and who has been brokerage 
department manager of this agency, has 
now connected with McLean & McLean, 
insurance brokers at 84 William street, 
New York, as associate manager of its 
life insurance department. 





WRITES SEVEN KIDDIES POLICIES 


C. B. Koller, an agent of the H. B. 
Nelson agency, Northwestern National 
Life, recently wrote seven applications 
on the Child’s Twenty Payment Life 
policy, all with settlements within one 
week. This policy is popular with the 
agents in this organization who have sold 
between forty and fifty contracts since 
the first of the year. 
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The Colonial Life Insurance Company of Ameri 
Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 
Wide Variety of Ordinary and Industrial Policies 
Give Agents Unusual Money | Making Opportunities. 


E. J. Heppenheimer, President 


George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 


Home Office—Jersey City, N. J. 


. C. Wise, Treasurer 
S. R. Brown, Secretary 








ISSUES DAILY BULLETIN 
The Rochester Agency of the Guar- 
dian Life is putting out a daily publica- 
tion called the “Gloom Chaser.” Each 
day’s report details the number of calls 
made the previous day on policyholders 
and prospects, the number of “apps” se- 
cured, amount, and the summary for the 
month to date. During the first six days 
of Policyholders Month, a total of 
ninety-four calls had been made, fifty- 

three of them on old policyholders. 





MAY STAGE INSURANCE DAY 

Russell Law, general agent for the 
Northwestern Mutual Life and _ past 
president of the Oklahoma Association 
of Life Insurance Underwriters, and E. 
R. Ledbetter of the E. R. Ledbetter 
Company and vice-president of the 
Oklahoma Insurers, attended the Kan- 
sas insurance day observance, with a 
view of staging an Oklahoma Insurance 
day in the near future. 





MADE STATE SUPERVISOR 


The Old Line Life have announced the 
appointment of Julius W. Barrett as 
state supervisor for Texas, with head- 
quarters in the Santa Fe Building, Dallas. 
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AGENTS EARNINGS 


By M. A. LINTON 














A new book which 
tells about General 
Agent’searningsand 
how to make a 
General Agency 
yield substantial re- 
turns. 


Especially useful to 
all who are already 
engaged in or con- 
templating General 
Agency work. 
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Price $2.50 


(Postpaid) 
May be ordered through 


THEEASTERN UNDERWRITER 


110 Fulton Street 
New York City 
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THE EASTERN 
UNDER WRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 110 
Fulton Street, The Eastern Underwriter 
Building, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers is the office of this 
newspaper. Telephone number, Beek- 
man 2076. 





Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 





THE UNITED STATES GOVERN- 
MENT IN THELIFE INSURANCE 
BUSINESS 

It is perhaps not generally realized that 
the Government of this country is one of 
the largest life insurance “companies” in 
the world. On December 31st last the 
United States Government Life Insur- 
ance Fund, which is administered by the 
Bureau of War Risk Insurance, had 
675,000 policies in force for a total of 
about three and a quarter billions of dol- 
lars of insurance, and a separate life in- 
surance fund of invested assets amount- 
ing to three hundred million dollars. 

This large volume of insurance con- 
sists almost entirely of “converted” term 
insurance issued to participants in the 
world war. The original term insurance 
had to be converted to permanent plans 
within five years after the end of the war 
and the last date for such conversion was 
March 3, 1926, but extensions of time 
were allowed in order to revive and con- 
vert as many of the original policies as 
possible. Recently proposals have been 
before Congress to permit any veteran 
who could have taken the original war 
risk insurance, but who did not do so, to 
take Government insurance now, as well 
as other proposals for improving the con- 
tracts and for widening the administra- 
tive powers of the Director of the Bu- 
reau, so that he will more nearly have the 
powers generally possessed by the presi- 
dent of a regular life insurance company. 
The Government is, in fact, in the life 
insurance business, and is going to be in 
it for generations to come, and if the 
business is to be run successfully, it is 
clear that the methods of operation and 
the terms of the insurance contracts must 
be at least as favorable as those of the 
commercial companies. Otherwise a 
great deal of the best part of the business 
will be lost by lapse and surrender while 
the unprofitable part will remain. 

It must be admitted that the history of 
state-operated life insurance wherever at- 
tempted, has been a history of failure. 
State schemes of life insurance have 
however been of insignificant extent when 
compared with the United States Govern- 


ment Insurance Fund and the future of 
the Fund cannot perhaps be judged by 
the past experience of experiments in 
state life insurance. 

It would appear that there are two pos- 
sible courses which may be followed in 
the future in regard to the Government 
insurance. One is to improve and extend 
all the admittistrative organization of the 
Department so that it will be as well 
equipped and will function as efficiently 
as the best commercial companies. This 
involves the provision of suitable techni- 
cal staffs—legal, medical and actuarial— 
as well as the extension to all officials of 
the Department of all necessary powers 
to carry on the business in such a way 
as to give complete satisfaction to all 
policyholders. It also involves the thor- 
ough revision of contracts particularly in 
regard to methods of settlement and the 
terms and administration of disability 
benefits. 

The other alternative is to get out of 
the business, which would mean reinsur- 
ance of all existing contracts with the 
regular companies as well as cessation of 
new business. It is improbable, and per- 
haps unnecessary, that any serious con- 
sideration will be given this alternative, 
but in that case the obligations and re- 
sponsibilities of remaining in the business 
ought to be realized by all concerned. 





DEPRECIATION IN FIRE CLAIMS 
The insurance press and adjustment bu- 
reaus have given considerable publicity to 
a decision handed down a few months 
ago by the Court of Appeals of the State 
of New York—Thomas W. McAnarney 
vs. Newark Fire, which is regarded as 
extremely helpful in the adjustment of 
losses involving depreciated properties. 
The opinion written by Mr. Justice Kel- 
logg is so clear and logical and withal 
practical, that it is bound to be recognized 
as a controlling influence in adjustments 
involving the question of depreciation. 

The buildings of the Lembeck & Betz 
Eagle Brewing Co. at Watkins, N. Y., 
were destroyed by fire. The trial court 
charged that the value of the buildings 
destroyed was to be measured solely by 
the cost of replacement less deductions 
for physical deterioration. The Court of 
Appeals disagrees, holding that where in- 
sured buildings have been destroyed, the 
trier of fact may, and should, call to its 
aid, in order to effectuate complete in- 
demnity, every fact and circumstance 
which would logically tend to the forma- 
tion of a correct estimate of the loss; 
that it may consider original cost, cost of 
reproduction, the opinions upon value 
given by qualified witnesses, the declara- 
tions against interest which may have 
been made by the insured, the gainful 
uses to which the buildings might have 
been put, as well as any other fact rea- 
sonably tending to throw light upon the 
subject; and that the trial judge com- 
mitted reversible error in charging the 
jury that upon the question of value they 
must consider no other subject than the 
cost of reproduction less depreciation, 
and in further charging that the obso- 
lescence of the structures or their in- 
utility for commercial or manufacturing 
purposes might not be considered. 

In discussing the question the court 
further said in part: “The word (depre- 
ciation) means, by derivation and com- 
mon usage, ‘a fall in value; reduction of 











The Human Side of Insurance 











SIGOURNEY MELLOR 








Sigourney Mellor, of Mellor & Allen, 
Philadelphia, has been in the limelight 
life-insurance-wise for many years. His 
popularity is increasing, for, as noted 
prominently last week in The Eastern 
Underwriter: and other papers, he was 
elected president of the Philadelphia Life 
Underwriters Association. It is some 
fifteen years since he entered the busi- 
ness of life insurance. Prior to that 
time he had been with the Insurance 
Company of North America as a clerk 
in its marine department. During the 
fifteen years he has become one of the 
outstanding personal producers of life 
insurance. It is stated that he has paid 
for approximately $25,000,000 of business 
since taking up life insurance work. At 
his home in Bryn Mawr, near Philadel- 
phia, among his hobbies is the raising 
of prize Wyandottes and flowers. He 
is a strong fraternity man, being active 
in Zeta Psi. He is a graduate of the 
University of Pennsylvania. In sports 
he is a devotee of golf and most of his 
slicing and putting is done at the Merian 
Cricket Club. 


» 

Paul F. McKown, Virginia special 
agent for the St. Paul Fire & Marine, 
with Richmond headquarters, has been 
called to St. Paul by the illness of Mrs 
McKown. He was accompanied by his 
father, J. C. McKown, secretary of the 
St. Paul, who was returning home after 
attending the Richmond meeting for re- 
organization of the Virginia Inspectior 
& Rating Bureau. 

“ae 


Archibald Kemp, assistant secretary of 
the Firemen’s of Newark, is the person 
to whom a new pamphlet containing quo- 
tations from notable people on the Bible 
is dedicated. The comment was compiled 
by William P. Taylor, who dedicates it 
to Mr. Kemp, “whose earnest apprecia- 
tion of the within thoughts led to their 
publication.” 

1 Ae 


Ruth Russell, daughter of Dr. and 
Mrs. Samuel J. Russell of Chicago, and 
Levering Cartwright, son of Charles M. 
Cartwright, managing editor of the “Na- 
tional Underwriter,” were married on 
June 10. The bridegroom is a graduate 
of Princeton University and is now do- 
ing editorial work on the Chicago 
“Tribune.” 

* * x 

H. D. Randall of the firm of John A. 
Eckert & Co., insurance brokers of New 
York, has purchased a home in the 
Druid Hill section of Summit, N. J, 
which he expects to occupy about July 
15. The property adjoins the Watchung 
Reservation. 

* x x 


Albert W. Whitney, associate general 
manager of the National Bureau of Cas- 
ualty & Surety Underwriters, has an ar- 
ticle on “The Place of Standardization 
in Modern Life,” in the May issue of the 
“Annals,” published by the American 
Academy of Political and Social Science. 

x % © 


D. J. Connolly, general agent for the 
Northwestern National at Sioux City, 
has been elected head of the Sioux City 
Life Underwriters’ Association. 

+: *- * 


W. J. Tully, former solicitor general 
of the Metropolitan Life, has been eclect- 
ed a director of the Celotex Company. 








worth.” * * * Jt includes obsolescence. 


* * * An obsolete thing is a thing no 
longer in use. * * * The law of damages 
distinguishes between marketable chattels 
possessed for purposes of sale and chat- 
tels possessed for the comfort and well- 
being of their owner. In the instance of 
the former it judges their value by the 
market price. 

“In the instance of the latter it meas- 
ures their loss, not by their value in a 
second-hand market, but by the value of 
their use to the owner who suffers from 
their deprivation. The latter measure is 
employed in the case of household furni- 
ture, family records, wearing apparel, 
personal effects, and family portraits. 
* * * Doubtless the law should similarly 
discriminate between buildings used and 
usable for commercial purposes and 
buildings used and usable for residence 
purposes. The considerations affecting 
the value of a family residence and of an 
apartment house or office building are not 
entirely the same. 

“Tt might well be held that handsomely 
carved woodwork or other ornamental 
features, when found in a private home, 
have insurable value; whereas, when 
found in a factory, since they are not 


useful for factory purposes, they have no 
such value. However that may be, it is 
a self-evident proposition that factory 
buildings peculiarly adapted to the manu- 
facture of malt must have depreciated in 
value when malt may no longer be man- 
ufactured; that buildings, useful only for 
factory purposes, have lost value when 
they are no longer used or usable for such 
purposes.” 

There is still the open question of the 
extent to which depreciation should be 
applied in cases of partially damaged 
buildings and whether the depreciation as 
applied to the value necessarily corres- 
ponds or has much bearing on the de- 
preciation to be applied to the loss. It 
scems not unlikely that if a case involving 
this question comes before the court for 
determination, consideration of the prit- 
ciple of indemnity may lead the court 10 
hold that, while the value should he de 
termined in accordance with the princi 
ples laid down in the McAnarney cast, 
the basis of the loss may be the cost 0! 
repairs less the value of any bettermen! 
or improvement which may have resulted 
from the repairs. If this is a sound rule 


it may be that the age of a_ building 
should be a factor in the rate. 
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The Age of Plenty 
Mark Sullivan, veteran political writer, 
discusses the new era of business states- 
manship in a recent number of the Maga- 


zine of Business. He is of the opinion 
that business today is superior to politics 
in that it is able to obtain for the pub- 
lic the things it needs and wants. He 
says America is on the threshold of a 
revolution that is comparable to the most 
important three or four evolutions or 
revolutions in history. Says Mr. Sul- 
livan : 

“This evolution will be understood fully 
by future historians, who will be able 
to see it as a whole, as a completed 
thing—which we are not now able to do. 
They, undoubtedly, will give it a name, 
which will be some economic equivalent 
for the names of past ages, such as the 
Renaissance, the Reformation, the era 
of Spanish conquest, the Crusades, the 
Napoleonic period, the Tudor period. 
Quite possibly the future historians may 
call this present period the Age of Plenty. 

* *€ -* 


How Money Does Grow! 

Surety companies issue many bonds in 
the course of a year but not often do 
they contain as much human interest as 
the one which I heard about the other 
day in a case handled by the Fidelity 
& Deposit. It was an indemnity bond 
taken out by the Bank of Savings in 
the City of New York through Henry 
J. Sage & Co., the new York insurance 
brokers, to protect against the payment 
of accumulated interest on a ninety-nine- 
year account more than once. 

It seems that ninety-nine years ago 
one Abraham Barney opened an account 
in this bank with an original deposit of 
$30. Some months later he drew out 
the principal but left the interest in- 
tact. Barney has been dead, of course, 
or years, and his bank pass book was 
lost, but the other day one of his de- 
scendent’s, in going through an old fam- 
ily Bible, found a faded slip of paper on 
which some mention was made of this 
interest on the $30 which had been ac- 
cumulating for all these years. It had 
teached the respectable sum of $269.14. 

When the matter was brought to the 
attention of the Bank for Savings they 
honered the claim of Barney’s descend- 
ent but saw fit to take out the bond with 
the F. & D. so that a second party 
couldn’t collect. 

* * 

A Visit With “Daddy” Hoye 
Down at the New York office of the 
Fidelity & Deposit the other day I 
€arned a lot of interesting things about 
James M. Hoye, the gentleman who, 
with a Chesterfieldian manner all his 

B OWN, creets all visitors, answers their in- 
uiries and directs them to the people 
they want to see. I was surprised when 

Daddy” Hoye as he is familiarly known. 

told me that in his earlier days he had 

'ravelled the high seas as the chief en- 

Sineer of one of the ocean liners. 

It was way back in 1872 that he ran 
away from home to see the world. Lead- 











ing the life of a sailor took him into 
many out-of-the-way parts of the world 
and “Daddy” Hoye got his full share of 
adventures. The Spanish-American War 
in 1898 found him with the American 
forces in Cuba where he became the 
friend of General Leonard Wood of 
whom he speaks with affectionate ad- 
miration. He also knew Theodore Roos- 
evelt, the intrepid Colonel of the Rough 
Riders, and many are the tales that 
“Daddy” will spin about the late presi- 
dent. 

I asked Mr. Hoye when he left his 
post. of chief engineer and why he did 
so. His response was: “Oh, I decided 
that I had had enough of the sea so I 
quit my job in 1902 in favor of a similar 
post in a large children’s home in New 
York City, having 1,450 children. 

And when “Daddy” left this children’s 
home it was the good fortune of the 
F. & D. to obtain his services. 

Just before I left he asked me: “How 
old do you think I am?” and I was sur- 
prised to hear him say that he is now 
seventy-four. Certainly Mr. Hoye’s 
years are not a true index of his age, for 
his lively step and bright appearance put 
him down for at least fifteen years 
younger. 

x Ok Ox 
Trinity Organ Recital 

I joined with hundreds of persons at 
noon the other day, including executives 
and employes of insurance offices in the 
downtown district of New York, in listen- 
ing to the organ recitals by Channing 
Lefebvre in Trinity Church. It is high- 
ly inspiring to listen to such  sonlful 
music, and the large attendance is abun- 
dant evidence that people in the ordinary 
walks and busy marts are interested in 
relicious music. Many were. standing 
in the rear of the church. 

The recitals take place every Wednes- 
day and Friday between 12:30 and 1. 
They will terminate on July 6. 

a ee 


A Pair of Socks Which Were Not 
Put On 
An article on “World Earthquake 
Belts” appears in a recent issue of the 
“Scientific American,” written by Bailey 
Willis, emeritus professor of geology, 
Stanford University, and former presi- 
dent of the Seismological Society of Am- 
erica. His story tells of the widespread 
risk of earthquakes and how poorly this 
is realized. It concludes with a state- 
ment that the best earthquake insurance 
is the erection of earthauake resistant 
buildings. Professor Willis starts his 
story off in novel fashion as follows: 
“An earthquake is a sudden push fol- 
lowed by rapid vibrations. At Santa 
Barbara. California, in the early morn- 
ing of June 29, 1925, a heavy man was 
sitting on the side of his bed to put on 
his socks. He did not put them on. An 
earthquake hit him from the southwest 
(he was facing northeast) and he went 
over on his back. He jumped un and 
ran, barefooted, out on the lawn. There 
the vibrations struck the bottoms of his 


feet, several times to the second. At 
that point they were vertical because he 
was nearly over the center of the shock. 
1 was four miles away to the east, in bed, 
facing south. The first impulse threw 
me up on my hip and the vibrations, 
which were more nearly horizontal, 
twisted my mattress rapidly to and fro 
so that I had to hold on. 

“Now, if you think about it, you won- 
der what could start that impulse. What 
is the mechanism? We learned the an- 
swer from the California earthquake of 
1906. It was a most instructive quake. 
There were no volcanoes connected with 
it, so that idea was not involved. It 
was simply a sudden slip on an old rift 
in the earth’s crust. Of course it was 
rather a large slip. The crack was more 
than 180 miles long and was estimated 
to be at least twenty-five miles deep. 
It was tight, yet the block southwest of 
the crack jumped on an average eight 
and a half feet past the block on the 
northeast. The greatest displacement 
was 21 feet, as measured by the offset 
of a fence, which was cut across. The 
duration of the shock was 40 seconds, so 
this jump was made by a good many 
hundred thousand cubic miles of rock 
in 40 seconds or less. 

“The energy thus suddenly let loose 
is incalculably great. How could it have 
been accumulated? Not quickly; no, 
only very, very slowly by increasing 
pressure and elastic distortion of the 
rock masses. 

a 
Some Dope About the Mutuals 

Turning to the data about the mutuals 
in the Connecticut report I note that the 
American Mutual Fire of Providence, 
which had a premium income last year 
of more than $1,000,000, has as much as 
$350,000 net on risks. In one year it paid 
back 95% of cash premium deposits in 
the form of dividends. 

The Central Manufacturers Mutual of 
Van Wert, O., has averaged 30% divi- 
dends in five years. 

The Cotton and Woollen Manufactur- 
ers’ Mutual of New England, which car- 
ries as much as $80,000 net on a risk, has 
had an 83% dividend record over a pe- 
riod of three years. 

The Enterprise Mutual of Providence, 
a John R. Freeman company, carries as 
much as $350,000 net on a risk. Over a 
four year period its percentage of divi- 
dends was 83. 

The following mutuals operating in 
Connecticut use the word Mill or Millers 
in their name: Mill Owners Mutual of 
Des Moines; Millers Mutual Fire of Al- 
ton, Ill.; Millers Mutual of Harrisburg; 
Millers Mutual of Fort Worth, Tex.; 
Millers National of Chicago. 

ae ae 


Travelers Radio Broadcasts 

The Travelers’ radio broadcasting sta- 
tion was the center of a large network 
last week when the annual Yale-Harvard 
boat race was broadcast through that 
station and others of the National Broad- 
casting Company. James F. Clancy, man- 
ager of the Travelers station, was the 
principal announcer, assisted by Paul Lu- 
cas of WTIC with Paul Dumont and 
Charles Schenck of WJZ-WEAF. 

As I listened to Manager Clancy’s 
vivid description of the finish of the race, 
I was much struck with his colorful mi- 
crophone manner. He has a great laugh, 
which certainly must have made _ hin 
many new friends on this, probably the 
largest assignment he has had. If many 
more interesting events are broadcast 
from New England over the chain, Mr. 
Clancy may become an outstanding fig- 
ure of the radio world. 

a eee 
E. C. Lunt’s Shorthand System 

It’s a pleasure to chat with Edward C. 
Lunt, that brilliant surety underwriter 
who is now vice-president of the Great 
American Indemnity and in a conversa- 
tion I had with him recently I learned 
among other interesting things that Mr. 
Lunt is the possessor of a shorthand sys- 
tem all his own which he has been using 
constantly since he was graduated from 
Harvard University years ago. 

Back in those days, Mr. Lunt says, 


it was difficult to take long hand notes 
in class so for the next month or so in 
his spare time he dissected about ten 
shorthand systems and devised out of 
them one of his own. He laughed when 
I asked him why he didn’t select one 
of the standard systems and said he 
guessed it was because he wanted to put 
his inventive genius to work. 

Daily Mr. Lunt uses shorthand in 
working out important letters and in pre- 
paring the speeches and articles he is 
frequently called upon to contribute. He 
then dictates from his own notes to his 
stenographer who, in turn, takes the dic- 
tation in her own notes. And of course, 
it would be impossible for anyone to read 
Mr. Lunt’s system. That’s the fascinat- 
ing thing about it. 


STANFORD WRIGHT IN ENGLAND 

Stanford Wright, general agent of the 
Penn Mutual in Boston, is in England on 
a visit. He went over on the “Olympic,” 
the first visit he has paid to his native 
country in some time. It was twenty- 
four years ago that Mr. Wright first 
came to America. After leaving Eng- 
land he had gone to Australia and before 
going into life insurance he had had ex- 
tensive sales experience in various parts 
of the world. For some years he was 
with the John Hancock Mutual Life in 
Boston. 


INSURANCE WORKERS INSURED 

Fifty-four employes of the Grain Deal- 
ers National Mutual Fire, of Indianapolis, 
have recently joined with their employ- 
ers in acquiring a group life insurance 
policy through The Prudential. The 
amount of the policy involved is $84,- 
000. Each worker is insured in amounts 
ranging from $1,000 to $2,500, the amount 
of protection being based on the posi- 
tion held, and it is of the contributory 
type, the employes paying a part of the 
premiums and the company assuming the 
remainder of the cost. 


ELECTED BOARD CHAIRMAN 


Major Charles A. Sandburg of James- 
town was elected to chairmanship of the 
board of directors of the Empire State 
Life Assurance Company at its annual 
meeting in Jamestown, N. Y., last week. 
Amos Hall was re-elected president, F. 
H. Sylvester, vice-president; E. L. Beach, 
secretary, and B. O. Taylor, treasurer, A 
vacancy on the board of directors was 
filled by the election of S. H. Penfield. 


The annual reports were submitted. 





OPEN TULSA BRANCH OFFICE 


Upon his return from a trip to Tulsa, 
Marmaduke Corbyn, general agent for 
the Central State Life, announced the 
installation of a branch office at 208 Ar- 
cade building in that city. G. W. Gable, 
formerly special agent for the same com- 
pany at Muskogee, was placed in charge 
of the new office. 





OCCIDENTAL ENTERS HAWAII 


The Occidental has been licensed to 
transact business in the Hawaiian 
Islands. This territory will be handled 
by the firm of Hayward and Leebrick, 
with headquarters in suite No. 506, 
Kauikeolani building, Honolulu, T. H. 
Their cable address is “Bricklee,” Hono- 
lulu. 





LICENSED IN MASSACHUSETTS 
The Bankers National Life, Jersey 
City, has just been licensed in Massa- 
chusetts. This company is now licensed 
to do business in eighteen states and the 
District of Columbia, with an aggregate 
population of more than 50 million. Plans 
are under way to organize the New Eng- 
land States into a productive unit. 








Charles M. Eliott, who has been oper- 
ating a general agency in Louisville for 
the Manhattan Life Insurance Co., which 
depended largely on his own personal 
production, has recently gone with the 
Equitable Life Assurance Society, as a 
special agent for southern Ohio, Ken- 
tucky and southern Indiana.- 
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FIRE INSURANCE 





Big Increase Shown 
In Companies’ Assets 


BEHA 


ISSUES S FIRE 
Total Assets of All Fire and Marine 
Companies Writing Here $2,309,778,- 

975; Aviation Risks Soar 


REPORT 





James A. Beha superintendent of in- 
surance of New York, is preparing to 
issue part one of the sixty-ninth report 
of his department dealing with fire and 
marine insurance and summarizing the 
1927 statements of all companies author- 
ized in New York State. This volume 
is prefaced with the superintendent’s re- 
port to the 1928 legislature, in the form 
of text and tables, reviewing the year 
1927. 

The aggregate business of 275 joint- 
stock and seventy-one mutual fire and 
marine companies authorized in New 
York State during 1927, and their con- 
dition at the end of that year, are shown 
as follows: 


Assets, December 31 ............0eeceeee 


Liabilities 
Capital 


Losses paid 


In addition to the above companies, 
sixteen Lloyds and inter-insurers show 
assets of $21,099,398; liabilities of $6,741- 
268; premium income, $8,266,691; losses 
paid, $3,681,463 


Fire Premiums Over $102,000,000 


The total fire premiums received in 
New York State during 1927 by joint- 
stock and mutual companies was $102,- 
170,663; fire losses incurred, $44,401,682. 
Ocean marine premiums received by 
joint-stock and mutual companies in New 
York totaled $24,760,484; losses incurred, 
$17,478,637. 

All premiums other than fire and ocean 
marine received by joint-stock and mu- 
tual companies in New York, including 
motor vehicle, aircraft, inland navigation, 
tornado, windstorm, hail, sprinkler leak- 
age, earthquake, etc., $38,256,153; losses 
incurred, $17,314,176. 

The total amount of fire risks written 
by joint-stock and mutual companies in 
New York during 1927 was $14,626,130,- 
700, a decrease of $563,374,195 over 1926. 

The total amount of all risks other 
than fire written in New York was $36,- 
725,064,600, an increase of $3,948,016,655 ; 
of which sum $7,008,289,519 covered ocean 
marine risks, an increase of $40,074,205 
for 1927 over 1926. 


Rapid Increase in Aircraft 


Earthquake insurance written in New 
York last year amounted to $24,683,557, 
as compared with $22,747,007 in the year 
previous, while aircraft insurance totaled 
$602,000 as against $147,000. 

To stock and mutual fire business may 
be added the business of 167 New York 
co-operative fire companies, which are 
shown in an advance report issued in 
April as having at the beginning of 1928 
assets totaling $4,215,661 liabilities of $1,- 
953,943, risks totaling $961,533,361, losses 
paid in 1927, $2,831,653. 


Lewis Retires From 
Northern Assurance 


J. V. LANE ASS’T U. S. MANAGER 


J. D. Erskine and E. A. Clark Add to 
Their Territory; Lewis to Return 
to Home in Chicago 








R. P. Barbour, manager of the North- 
ern Assurance of London, announces the 
retirement as of June 30 of H. D. Lewis, 
formerly manager of its Western depart- 
ment in Chicago, who became assistant 
manager at the New York office when 
the Eastern and Western departments 
of the company were merged in March, 
1927 

Mr. Lewis entered the service of the 
Northern as accountant and office man- 
ager of its Western department at Chi- 
cago in 1905; he became assistant man- 
ager when J. C. Corbet was appointed 
manager on the death of G. H. Lermit, 
and on the retirement of Mr. Corbet in 
1922 Mr. Lewis was advanced to the posi- 
tion of manager of the Western depart- 
ment. Prior to his connection with the 
Northern Mr. Lewis had been in the 








IIS nso c.ct clehco pct penSanecnansinees 
Premium income for year ...........e6. 
MORAL IROCORRE 655 ini sce sandeaccigcciene cde 
Total disbursements ..< <...0::05sc00csscceee 
Risks written during year—fire ......... 
Risks written during year—all other.... 
In force at end of year.............0.0. 





service of the Manchester Insurance 
Increase or de- 
1927 over 1926 

~ $2,309,778,975 +$257,851,580 
7 1,233,135,427 -+63,091,177 
- 279,398,410 +24,931,862 
- 797,245,138 169,828,541 
os 1,021,539,071 —14,620,109 
= 1,201,408,369 +5,952,169 
7 484,276,452 —43,137,075 
- 1,056,942,376 — 36,393,738 
- 170,005,974,728 —702,250,552 
- 158,766,726, 140 +11,583,098,919 
os 217,420,874,343 +14,560,456,365 








Company since the establishment of its 


United States branch in Chicago under . 


the late W. W. Dudley. 


Although the company would have been 
glad to retain his services, Mr. Lewis 
strongly desired to return to his home in 
Chicago; hence arrangements were made 
to release him with a retiring allowance 
in recognition of his long and faithful 
service. 

Announcement is also made of the fol- 
lowing changes in executive supervision 
at the New York office: 

J. V. Lane, who for many years has 
been assistant manager of the New York 
department with especial supervision over 
Middle and Southern States, has been 
promoted to the wider duties of assist- 
ant United States manager. 

J. D. Erskine, general agent, who has 
had supervision of the New England 
States, New York and New Jersey, will 
now have Pennsylvania, Delaware and 
West Virginia added to his department. 


“Old Association” 
To Meet On July 10 


L. E. FALLS FEATURE SPEAKER 





New York State Field Men Will Hold 
Fifty-sixth Convention at Upper 
Saranac Lake, N. Y 





There is to be a meeting of the New 
York State Association of Supervising 
and Adjusting Fire Insurance Agents at 
New Saranac Inn, Upper Saranac Lake, 
Franklin County., N. Y., on Tuesday, 
July 10. Invitations to attend the an- 
nual meeting of the “Old Association” 
were sent out this week and should now 
be in the hands of the active and hon- 
orary members usually invited to its en- 
joyable functions. 

This will be the fifty-sixth anniversary 
meeting and the program in a general 
sense will be the same as provided at 
preceding meetings. There will be roll 
call, report of executive committee, re- 
port of the treasurer, reading of corre- 
spondence received, singing of the “Old 
Association” songs, address of President 
J. G. Currie, special agent of the Auto- 
mobile of Hartford. The speaker of the 
occasion will be Laurence E. Falls, vice- 
president, American of Newark. The 
subject of his address is not announced. 

There will follow various entertain- 
ment to be announced later, the election 
of officers and short talks. The officers 
of the “Old Association” are J. G. Cur- 
rie, president; L. G. Leonard, vice-presi- 
dent; W. T. Bessant, secretary-treasurer ; 
A. J. Halsey, chairman of executive 
committee, while the members of the ex- 
ecutive committee are George F. Krank, 
Neal C. Rowland, B. B. Gracey, A. S. 
Robinson, W. E. Chandler and T. T. 
Grimson. 


Golf Tournament 


The “Old Association” golf tourna- 
ment will be played as usual. The golf 
committee make the following announce- 
ment in connection with that event: 

Eighteen holes medal play must be 
played Monday or Tuesday, July 9 to 10. 
Score for this round will constitute one- 
half of thirty-six holes required for the 
Peck Trophy. Remaining eighteen holes 
for Peck Trophy must be completed be- 
fore 6:30 P. M. Tuesday, July 10, and 
must be declared before leaving the first 
see. 

Score cards to be secured from starter 
and punched by him at the first tee and 
punched and posted on completion of 
play. 

IMPORTANT—The golf committee 
requests that all those wishing to enter 
tournament immediately send three best 
eighteen-hole gross scores for this year 
and club handicap to S. W. Ross, 309 
Heffernan building, Syracuse, N. Y. 








E. A. Clark, who has for many years 
been special agent of the company in 
Virginia and North Carolina, has been 
promoted to the position of general agent 
in New York with supervision over the 
Southern department, including Mary- 
land and District of Columbia. 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1927 


ASSETS 


$9,771,118.88 
2,238,740.65 
875,414.78 
6,656,963.45 
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On March 10-11 the 
famed Blizzard of 1888 


NOW, blinding, driv- 
ing, drifting snow. 
Piled up by the wind, 
five, ten, twenty feet deep. 
Three days of this white 
plague. Traffic ceased; 
thousands marooned 
away from their homes 
and businesses, wherever 
they happened to be 
when this blizzard of 88 
swooped down upon the 
Adlanticand Northeastern 
states. 

This one of Nature’s 
furies is seldom so disas- 
trous, The others, how- 
ever, among them fire, 
hail and windstorm, are 
often highly disastrous. 
The Home, now celebrat- 
ing its Seventy-fifth An- 
niversary, combats these 
ravages of Nature with 
the security of sound in- 
surance. 


THE HOME 


INSURANCE COMPANY 


NEW YORK 
—Seventy-fifth Anniversary Year— 
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i. U. A. Problems Up at 
New England Meeting 


500 ATTEND MAINE CONVENTION 





Resolution Adopted on Auto Liability 
Situation; Agents and Company 
Relations the Big Feature 


By FRANK L. ARMSTRONG 

So. Poland, Me., June 21.—Fair skies 
and bright sunshine greeted the nearly 
five hundred delegates and guests today, 
the first business day of the seventh an- 
nual convention of the New England As- 
sociation of Insurance Agents at the 
Poland Spring Hotel here. It was a wel- 
come break in the weather following a 
whole day of drizzling rain yesterday. 

The convention opened with the sing- 
ine of “America,” led by Donald North 
of New Haven, official song leader of the 
convention. Prayer was offered by Rev. 
John Nicol Mark of Arlington, Mass., a 
great convention favorite, who invoked 
divine guidance in the interest of har- 
mony and co-operation. 

Chairman James W. Cook asked the 
delegates to rise in sympathy for T. Al- 
fred Fleming of the National Board, in 
the loss of his daughter. Mr. Fleming 
was on the speaking program for this 
meeting. 

‘Charles W. Varney of Rochester, 
N. H., moved the appointment of a com- 
mittee on resolution of sympathy and 
Mr. Varney, Edwin J. Cole, Fall River, 
and William A. Lester, Providence, R. I., 
were appointed such a committee. 





Report of Advisory Board 


Chairman Cook submitted his report 
dealing with the activities of the Ad- 
visory Board during the past year, point- 
ing out a gain in membership.in most 
of the New England state associations. 

Secretary-Treasurer Warren S. Shaw 
of Brockton, Mass., told the delegates 
that the New England convention was 
now on a self-financing basis, the in- 
creased registration charge adopted a 
year or so ago being found adequate. 

President W. Eugene Harrington of 
the National Association referred to the 
five-year development program of the 
national body and said the idea origi- 
nated with National Secretary Walter 
H. Bennett and not with him as had 
been reported. Secretary Bennett ar- 
rived at the convention Thursday morn- 
ing and was given a fine hand when 
President Harrington made this an- 
nouncement. 


Discussion On Development Plan 


Charles W. Varney, Rochester, N. H., 
led the first discussion period on the 
five-year development program. He ex- 
plained this plan which originated at the 
Memphis convention. He said a state 
association can be only as effective as its 
membership bears to the number of 
agents in the state. 

In the discussion which followed Fred 
Smith, president of the Massachusetts 
association, stressed the importance of 
local agents making themselves edu- 
cators of the public about insurance. He 
urged the agents to join their local 
chambers of commerce and get on the 
imsirance committee. Digressing from 
the subject Mr. Smith warned the agents 
against agents placing policies in un- 
authorized companies. He recited a case 
in New Hampshire where an agent 
Placed several thousands of insurance 
tor a client in a N. J. agency, and great 
difficulty has resulted. The agent, he 
Sai’, is up against it and may have to 
Setile the loss out of his own pocket. 


Albert Dodge Speaks 


Ivan Lang of Waterville, Me., and Al- 
ert Dodge, president of the New York 
State Association, stressed the import- 
ance of the national association automo- 
ile identification certificate, and the ab- 
Solute necessity of agents giving the 
Service the certificate calls for. This is 
extremely important, he said, in view of 


the fact that the A. A. A. are practically 
controlled by the mutuals, 

Charles C. Hannah, of Boston, eastern 
manager of the Fireman’s Fund, was 
put in as a pinch-hitter for Sumner 
Rhoades who was on the printed pro- 
gram but sent word he could not be 
present. Mr. Hannah was introduced as 
representing the Eastern Underwriters 
Association and given a good hand. 

Mr. Hannah spoke on Mr. Rhoades’ 
assigned subject, “The Community of 
Interest and Necessity for Co-operation 
Between Companies and Agents.” He 
said that the interest of the companies 
and agents in most cases were identical, 
and there was no reason for any other 
state existing except through misunder- 
standing. 

He received warm applause when he 
said that it must be acknowledged that 
the agents work in matters of taking 
care of adverse legislation was absolutely 
necessary. Without them working 
through the national association and 
state associations this work could not 
be carried on. 


Hannah On Commissions 


Among the problems confronting the 
companies is the one of compensation to 
agents. In handling this question it is 
important that there be the fullest co- 
operation among the companies. The 
Eastern Underwriters Association, Mr. 
Hannah said, is the functioning body in 
this matter for New England. He out- 
lined the operation of this organization. 
He pointed out that the E. U. A. is 
working for simplification of forms, 
handling of chain risks, handling of 
losses, and inspections. These prob- 
lems extend to more territory than New 
England and present a man’s size job. 
The officials in charge are honestly 
working to iron out these problems. The 
problem of non-policy writing agents is 
another hard problem. In all these 
questions there are divergent points of 
views and so it is necessary that all in- 
volved exercise much patience and co- 
operation. 

He referred to the situation in New 
Jersey and the law passed on March 28 
which called for uniform compensation 
to all agents, and effective immediately. 
There has been criticism about the 
length of time it took the E. U. A. to 
make up its mind how to handle this sit- 
uation. It was a problem unlike any- 
thing ever before presented for solution. 
There were territorial reasons why this 
was extremely difficult to handle with- 
out harm resulting to certain sections. 


Discusses Jersey Situation 


“So finally a temporary scale of com- 
missions was arrived at in New Jersey of 
15-20-30. It is lower than what was paid 
in sections that produced about 50% of 
the business and slightly higher than 
that paid in some other sections. It is 
temporary and will prevail until we can 
arrive at something better,” Mr. Hannah 
said. “We believe that this law is un- 
constitutional. We want you to know 
what we have done and why we did it. 
We ask you to be patient and broad- 
minded in awaiting our honest efforts to 
do the fair thing,” 

James L. Case moved a hearty vote of 
thanks to Mr. Hannah for the fine man- 
ner he had handled the situation Mr. 
Case said that the convention had felt 
that the E. U. A. should be on the pro- 
gram. Mr. Hannah has handled the sit- 
uation well, said Mr. Case. The vote 
was passed most heartily. 

Mr. Case conducted the second dis- 
cussion on “Co-operation.” He said the 
word had not been worked out, and he 
hoped some delegate would tell the con- 
vention what was being done in the in- 


terest of co-operation in various  sec- 
tions of New England. 
North On Co-operation 
Donald North of New Haven said 


much had been accomplished through co- 
operation by the national and state as- 
sociations. He believed that if the 
E. U. A. would recognize a committee 
representing the agents that could sit in 
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on these matters affecting the agents, 
which were sometimes settled before the 
agents know anything about it would be 
a good thing. 

James Heyer of the Metropolitan 
Casualty, in response to a call for some 
company official to speak, said he be- 
lieved thoroughly in the necessity of co- 
operation on the part of companies and 
agents. He said there were three very 
vital factors of the co-operation between 
company and producer — underwriting, 
balances and correspondence. 

Worcester Situation 

Ward Bates of Worcester said many 
beneficial things are being accomplished 
by both companies and agents. There 
are things being done by the companies 
that seem to give the doubt to what the 
companies are doing, he said. “We 
from Worcester have a story which we 
think should be presented before this 
convention and we would ask some time 
for this tomorrow. Mr. Case assured 
him such time would be given the Wor- 
cester agents. 

Richard Thompson of the Maryland 
Casualty said he invited the New Eng- 
land agents to have a committee to sit 
in with the national agency committee. 

Ivan Lang called attention to the dif- 
ference in rates on pleasure automobiles 
and suggested that the New England 
men appoint a committee to confer on 
this situation. Mr. Lang said he was of 
opinion that the making of rates on this 
class was too distant from the territory 
affected. 

Resolutions On Liability 

Charles W. Varney presented the fol- 
lowing resolution which was adopted 
from the floor: 

“Resolved that we deplore the action 
of those companies writing auto liability 
insurance on pleasure cars in Maine, 
New Hampshire and Vermont in caus- 
ing and permitting the existing rate sit- 
uation. 

“We urge all companies writing this 
business in the affected territory to co- 
operate for the purpose of arriving at 
an early adjustment of this deplorable 
situation and restore harmony in place 
of the present chaos. 

“We heartily approve and endorse the 
action of the New England Advisory 
Board in attempting to secure a fair and 


equitable adjustment of the existing dif- 
ferences. 

“We urge the Board through its spe- 
cial conference committee to use every 
effort and means at its command to 
bring about a satisfactory settlement of 
this problem for the best interests of 
the companies, their agents and the gen- 
eral public.” 

H. E. Newell of the National Board 
read the speech prepared by T. Alfred 
Fleming on “Insurance—As I Have Seen 
It”—North, South, East and West.” 

Rev. John Nicol Mark of Arlington 
Mass., concluded the session, speaking 
on “Trifles Make Perfection, But Per- 
fection Is No Trifle.” 2 

The afternoon was devoted to golf 
and bridge, with the annual entertain- 
ment and dance. 





ANOTHER FOR F. S. JAMES & CO. 

The Rochester American, the recently 
incorporated Rochester Department of 
the Great American and now the young- 
est company in that fleet, will have Fred 
S. James & Co. as New York metropol- 
itan agents, effective July 1. The Roch- 
ester American has a capital of $1,000,000 
surplus of the same amount and a re- 
serve of $500,000. Last week the Anchor 
of Providence went with the James or- 
ganization, which has needed greater un- 
derwriting facilities to take care of its 
increased business. 





JOHN HATTON IS DEAD 
John Hatton, at one time one of the 
leading fire insurance agents in Brook- 
lyn, died last Friday at his home in New 
York at the age of 67 years. He had 
been in fire insurance for about forty 
years, being at one time on the staff of 
the Phoenix of London and later special 
agent for the same company. About 
twenty years ago he joined with William 
A. Doyle, also a special agent of the 
Phoenix, and bought the Brooklyn agen- 
cy of his brother. The new agency, 
Hatton & Doyle, wrote for the Phoenix 
for many years. Mr. Hatton retired 
from active duty about ten years ago 

and two years ago Mr. Doyle died. 





CONTINENTAL DIVIDEND 
Directors of the Continental have de- 
clared the semi-annual dividend of 10%, 
or $1 a share, payable July 10 to stock- 
holders of record on June 30. 


FIREWORKS WARNING 





Fire Commissioner Charles Kenlan, New- 
ark, Issues Ban On Selling Certain 
Explosives in That City 
Notices were sent out this week by 

Fire Commissioner Charles Kenlan of 

Newark, to wholesale novelty dealers and 

others who are likely to handle fire- 

crackers in that city, reminding them 
of the ban on certain types of explosives 
and warning them that the fire depart- 

ment will take steps to prosecute for vi- 

olations. 

At the same time Commissioner Ken- 
lan and Acting Superintendent John 
ber of the Bureau of Fire Risks and 
Combustibles have notified the inspectors 
attached to the bureau to keep a watch 
for violations and to seize all fireworks 
which are banned. Captain Eber an- 
nounced that he would have his full force 
ot thirty-two inspectors in plainclothes 
July 4 to pick up violators. 





RUSHING WORK ON BUILDING 

The seven additional stories which are 
being added to the Firemen’s building 
in Newark, making it a ten-story struc- 
ture, are nearing completion, and will 
probably be completed late in the Sum- 
mer. ‘the stone work on the Rector 
street side of the building, which forms 
an “L” on the latter street, is practically 
in place. The stone work on the Park 
place side, which is the front of the 
building, has reached the fourth floor. 
The building as it stands now will have 
light on all four sides and towers above 
all of the other structures on that side 
of Park place, facing Military Park. 





NO SPEAKERS DURING SUMMER 


The monthly meetings of the New 
Jersey Special Agents’ Association will 
be void of speakers during the Summer 
months. The meetings will be held as 
usual in the Elks’ Clubhouse, Newark, 
but the topics of the day will be dis- 
cussed by the members and plans for 


the Fall and Winter season of 1928-1929 


will be made. The tenth anniversary of 
the organization will take place in May, 
1929, and a committee has been ap- 
pointed to make plans for the celebra- 
tion which promises to be one of the 
largest affairs ever given by any insur- 
ance organization in New Jersey. 
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Lightning’s a peculiar thing. Some. 
times it starts in early Spring. Some, 
times it comes late in the Fall. Some 
wish it never came at all. It’s bad in 
cities—on the farm it fills the heart 
with dread alarm. Jt knocks the 
handlesoff the plow or strikes a horse, 
perhaps a cow. It hits the barn and 
burns it up and brings destruction to 
the crop. It bores a hole in the roof 
and pretty soon the only proof that 
there had been a house around would 
be the ashes on the ground. There 
doesn’t seem to be a way to prevent 
lightning, but we'll say that you can 
help folks save their cash when light- 
ning strikes with livid flash. They 
can be sold a policy that protectsthem 
financially ’gainst lightning damage— 
town or farm, your prospects can be 
saved from harm. Just tell them how 
this Company will write a Fire Policy 
protecting with a Lightning Clause 
*gainst lightning damage. This should 
cause your income to step up a ways, 


Right now you'll find your effort pays 
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NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice- President 
JANUARY IST, 1928, STATEMENTS 
ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 
SURPLUS 
ASSETS LIABILITIES _ CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY : 
OF PHILADELPHIA, P 
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that NATIONAL-BEN FRANKLIN FIRE INS. CO. 
ould OF PITTSBURGH, PA. 
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‘vent 
a ORGANIZED 1871 
They SUPERIOR FIRE INSURANCE CO. 
them OF PITTSBURGH, PA. 
a $4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
an be 
tes ORGANIZED 1870 
ei CONCORDIA FIRE INSURANCE CO. 
sould OF MILWAUKEE, WIS. 
” $5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ways, 
pays: 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. 
$760,298.04 $375.00 $300, 000. 00 $459,923.04 $759,923.04 
TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 
$27,594,166.15 -«-EASTERNDEPARTMENT — $95, 684. 405, 78 
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babasalsete ~~ : PACIFIC DEPARTMENT 
ee CANADIAN DEPARTMENT ©0 Sennen Sane 
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New Rating Bureau 
In Virginia Formed 


NO CONTROL BY THE S. E. U. A. 





Commissioner Buttou, Prominent Com- 
pany Executives, Specials and Local 
Agents at Meeting 





Organization of the Virginia Insurance 
Rating Bureau which replaces the old 
Virginia Inspection and Rating Bureau 
has been perfected. A governing com- 
mittee of twelve company executives will 
have general supervision and control over 
the operations of the bureau, subject to 
approval of the state corporation com- 
mission. Actual administration of the 
bureau will be vested in an executive 
committee consisting of nine members, all 
of whom shall be citizens. as well as resi- 
dents of Virginia. 

The plan of organization was adopted 
at a meeting in Richmond last week at- 
tended by representatives of all stock 
fire companies doing business in Vir- 
ginia. Among these were a number of 
home office executives. A. V. Cruhn, of 
Chicago, secretary of the American Mu- 
tual Alliance, appeared in behalf of most 
of the interested mutuals, while Samuel 
L. Kelly, Richmond attorney, was on 
hand representing reciprocals which to- 
gether with mutuals are entitled to mem- 
bership in the bureau, under the new rat- 
ing law. 

Two sessions were held in the senate 
chamber at the Capitol, one in the morn- 
ing and the other in the afternoon. At 
the first session, Commissioner Button 
acted as temporary chairman, turning the 
meeting over to F. E, Nolting, perma- 
nent chairman, following the roll call of 
companies. A tentative plan of organi- 
zation was drafted at this meeting and 
a committee headed by Mr. Nolting was 
appointed to confer with the corporation 
commission in regard to it. Important 
changes were suggested by the commis- 
sion and all these were written into the 
bureau’s constitution as finally approved. 

S. E. U. A. Control Passes 

The most important change suggested 
by the commission provided that this 
body may within thirty days veto the se- 
lection of any member of the governing 
committee “if in the opinion of the com- 
mission such action is necessary or prop- 
er to prevent the government of such 
bureau from being subject to the direc- 
tion or control of any other bureau, as- 
sociation, corporation, company, individ- 
ual or group of individuals.” 

This was aimed at the Southeastern 
Underwriters Association which has 
heretofore exercised supervision and con- 
trol over the Virginia inspection and 
rating bureau. Public prejudice against 
this organization was so pronounced in 
Virginia, it was stated, that the law set- 
ting up the new bureau specifically pro- 
vided that it should be wholly independ- 
ent of the S. E. U. A. 

Not only wil! the new bureau make 
and promulgate schedules and rates for 
fire and kindred lines of insurance and 
for fire and theft cover on automobiles 
written by fire companies but it will 
make and adopt rules and regulations and 
classifications and make surveys and in- 
spections to be used in the application of 
such rates and schedules, subject to the 
approval of the state corporation com- 
mission. 

Under the plan of organization at least 
five of the twelve companies represented 
on the governing committee must be Vir- 
ginia companies. All members of this 
committee were elected to serve for one 
year, the next annual meeting to be held 
in June, 1929. Only one mutual was 
given representation, all the other mem- 
bers representing stock companies. This 
was entirely agreeable to representatives 
of mutuals and reciprocals present. 

Personnel of Committee 

Following is the personnel of the com- 

mittee: F. E. Nolting, president. Vir- 


ginia Fire & Marine, chairman; S. W. 
Zimmer, president, Petersburg Fire; S. 
W. Ames president Eastern Shore of 


Virginia; Edwin A . Palmer principal 
agent Mutual Assurance Society of Vir- 
ginia; C. D. M. Showalter secretary, Old 
Dominion Fire of Roanoke; Paul L. 
Haid, president, Continental, New York; 
H. G. Foard, secretary, Home of New 
York; H. W. Gray, president, Orient, 
Hartford; A. R. Phillips, vice-president, 
Great American, New York; J. D. Lester, 
vice-president, Globe & Rutgers, New 
York; O. E. Lane, president, Niagara, 
New York; R. M. Anderson, vice-presi- 
dent, National of Hartford. 


The executive committee is clothed 
with power to “initiate, intervene and 
conclude with the state corporation com- 
mission any matter affecting the,bureau.” 
This committee was appointed by the 
governing committee following the adop- 
tion of the plan of organization. Its 
chairman is R. W. Prichard, secretary of 
the Petersburg. Personnel of the re- 
mainder of the committee comprises the 
following Virginia special agents: Dan L, 
Coulbourn, National of Hartford; M. F. 
Jones, Dixie; D. E. Witt, New Hamp- 
shire; George McG. Goodridge, Fire- 
man’s Fund; Herbert C. Taylor, Home 
of New York; Scott Coleman, Globe & 
Rutgers; Cary P. Carr, North River, and 
William Palmer Hill, assistant secretary, 
Virginia F, & M. 













We will! 


community. 








Sle FRANKLINFIRE INSURANCE COMPANY 


The new bureau will begin to function 
actively July 1. Until then the old bu- 
reau will continue to operate under the 
management of E. Wright Spencer. Mr. 
Spencer has been in charge of the bu- 
reau for nearly twenty years and has 
managed it so efficiently that it was re- 
garded as a foregone conclusion that he 
would be named as manager of the new 
bureau. The governing committee was 
clothed with authority to fill this position 
as well as to name other officers. Wyatt 
C. Wood, assistant manager, was also 
slated to continue in this office. 

Local Agents at Meeting 

Quite a number of Virginia local 
agents attended the organization meet- 
ing, evincing great interest in the pro- 
ceedings, among those on hand being 
Calvert R. Dey, president, and Frank S. 
Blanton, secretary, of the Virginia As- 
sociation of Insurance Agents. A spe- 
cial committee of this association headed 
by Charles J. Duke, Jr., of Portsmouth, 
which was appointed to confer with the 
corporation commission in regard to mat- 
ters pertaining to the operations of the 
new rating law, was also on hand, con- 
ferring with members of the commission 
during the day. 

At the recent annual convention of the 
association held at Old Point Comfort, 
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IF YOU DON’T KNOW, 
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80 Maiden Lane 
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resolutions were adopted calling atten- 
tion to the fact that “enactment of the 
law providing for organization of a sep- 
arate and distinct rating bureau was 
(Continued on Page 26) 
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BOOM! 
BOOM! 


BOOM! 





The Franklin Fire offers to agents a wide range 
of insurance covers. Well qualified agents in terri- 
tories where this Company is not already repre- 
sented, are invited to investigate the advantages of- 
fered by this old established Company. 


OF PHILADELPHIA 


ORGANIZED APRIL 1829 


CASH CAPITAL $1,000,000 


July 4th is coming. The sound of drums, the martial strains of bands 
will fill the air. We will celebrate our declaration of freedom. 


And while the boom, boom of drums reverberates along the parades, 
the clang, clang of the fire engines will echo in many a town and city. 


Independence—but not from fire! Only Fire Insurance can declare that 
for us. And you, as an insurance representative, have the opportunity of 
writing the financial independence from fire loss for the citizens of your 


The Franklin Fire will join with its agents in selling this idea of inde- 
pendence frem fire loss by supplying them with Fire Insurance literature or 
other sales suggestions. Are you ready? Let’s go. 
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Across your town? 


The trail of a windstorm — destruc- 





tion and debris! Then a desire to 
: obtain windstorm insurance, 
after the panoramic 
picture of damage 
has been taken,— 
after it is too 


late. 





When a cy- 
clonic summer 















wind cuts a similar 


path across your 






community, will your 
clients be lacking neces- 


sary windstorm insurance 
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B. B. Johnson Handling 
Jersey Insurance Dep’t 


ACTING DEPUTY COMMISSIONER 


Rush of New Companies and License 
Application Is Being Capably 
Handled 
Although the work has more than 
doubled since the first of the year in 
the insurance department of New Jersey, 


Benjamin B. Johnson, assistant deputy 
insurance commissioner, who has been 
acting deputy commissioner for = past 
two months, in place of Chris A. Gough, 


who is ill, has handled the situation in 
a masterly manner and kept the depart- 
ment up to the minute. 

Mr. Johnson has been in the depart- 
ment for seventeen years. His first po- 
sition being that of senior statistical 
clerk, his appointment becoming effec- 
tive January 23, 1911. He held that pos- 
sition until February, 1919, when he was 
appointed auditor. The manner in which 
he handled the details of that office at- 
tracted the attention of his superior of- 
ficers and on July 1, 1926, he was ap- 
pointed to assistant deputy commissioner. 

He is recognized as an authority on 
the insurance situation in New Jersey 
and his advice is sought daily by insur- 
ance officials, agents and brokers. He 
is a member of several organizations and 
has from time to time made addresses 
before insurance gatherings. 


GOUGH RAPIDLY ‘RECOVERING 


Chris A. Gough, deputy insurance 
commisioner of New Jersey, who has 
been suffering from a nervous. break- 
down, is r apidly recovering, according to 
reports and is now able to walk around 
with the aid of a cane at his home. 
When able he will spend a few months 
at a quite resting place. It is expected 
that he will return to his office about 
October 1. 





ANCHOR WITH FRED S. JAMES 


The Anchor of Providence, the recent- 
ly formed running mate of the Provi- 
dence Washington, has entered New York 
State with Fred S. James & Co. as 
agents. The company will write fire, 
marine, automobile and the other allied 
fire lines. C. D. Dunlop is president of 
the Anchor and J. B. Branch chairman 
of the board. The James office now 
represents the General of Paris, Urbaine 
of Paris, the Eagle, Star & British Do- 
minions, Victory of Philadelphia and the 
Caledonian-American for fire insurance. 
It also writes casualty lines through the 
Globe Indemnity and life insurance with 
the Travelers. 


VIRGINIA REGISTRATION 


Under a new Virginia law, effective 
June 17, registration of insurance agents 
comes under the supevision of the state 
corporation commission. The duty of 
registering agents has been delegated to 
the commissioner of insurance. Commis- 
sioner Button is sending out notices to 
companies stating that effective July 15 
a new form of certificate of registration, 
modeled after the uniform blank sug- 
gested by a committee of insurance com- 
panies and presented to the national con- 
vention, will be used. The blanks for this 
purpose are being printed, but it will be 
impossible to send out the blanks to the 
companies until after the first week in 
July, the notices state. 





W. C. HOWE WITH PUBLIC FIRE 

Walter C. Howe, Jr., has been appoint- 
ed underwriter for the New York su- 
burban department of the Public Fire, 
associated with Special Agent John P. 
Guinness, Jr. Mr. Howe was _ special 
agent of the Home in eastern New York 
State with headquarters at Albany, where 
he has been for the last two years. 
Previously he was special agent for the 
Home in the New York suburban ter- 
ritory and before that was an under- 
writer in the home office for that ter- 
ritory. 








115 Broad Street 





REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 
"a THE FIRE REASSURANCE COMPANY 
of New York 
AMERICAN RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


Hartford, Cenn. 











SELLER WITH NAT’L LIBERTY 

The National Liberty of New York has 
announced the appointment of Harry W. 
Seller as manager of its uptown branch 
located at 41 East Forty-second Street, 
New York. The appointment will take 
effect on July 1. Mr. Seller was for- 
merly associated with Ogden & Fay, hav- 
ing been in charge of its underwriting 
department since 1920. His experience in 
the insurance business dates back to 1906, 
when he joined the firm of John D. 
Wyeth & Co. A year later he went with 
W. L. Perrin & Son as junior clerk and 
served that concern in various capacities. 





ON SUMMER SCHEDULE 
The New York office of the State In- 
surance Department will be closed each 
Saturday during the months of July and 
August. Other week days the hours will 
be from 9:30 a. m. until 4 p. m. 











C. P. WALFORD IMPROVING 

Friends of Charles P. Walford, Jr., 
prominent local agent of Richmond and a 
former president of the Virginia Asso- 
ciation of Insurance Agents, who has 
been on the invalid list for the past year 
or two, due to a physical breakdown, will 
be pleased to learn that his condition is 
now showing marked improvement and 
that he hopes to be soon on the road to 
complete recovery. 





HUGH M. WITT MARRIED 

Hugh M. Witt, Virginia special agent 
for the Insurance Company of North 
America, with Richmond headquarters, 
and Miss Aline Parker, of Durham, N. C., 
were married in Washington, D. C., last 
week. The wedding was in the nature 
of a surprise affair, Mr. Witt failing to 
let any of his fellow fieldmen in on the 
secret until after the knot had been tied. 














Great American 
Insurance Company 


Choose 


Company 


INCORPORATED - 1872 


<- NewPork  s= 





Company 


STATEMENT JANUARY 1. 1928 


$12,500,000.00 


ERVE FOR ALL 8! LIABILITIES 


23.422 


855.2 1 


NET SURPLUS 


2 1.060.1 19.35 
56.982.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, III. 
G. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 

NEW YORK—Ww. H. McGee & Co., General a So. William Street 


SAN FRANCISCO—George L. West, M 





Street 


CHICAGO—Wam. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldé. 
AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


(ORE EE AAAS LTT 


NEW JAMESTOWN AGENCY 

A, B. Manley, who has been engage: 
in the insurance business in Jamestown, 
N. Y., for a number of years, heads the 
newly formed company of Henderson & 
Tregea, Inc., which will conduct a gen- 
eral agency business in that city. The 
company begins business with a capital 
of $25,000 and with Mr. Manley as its 


president. W. Albert Tregea will be 
vice-president and R. B. Henderson 
treasurer. 





Va. Rating Bureau 
(Continued from Page 24) 


brought about by opposition of the Vir 
ginia public to any supervision and con- 
trol by the Southeastern Underwriters’ 
Association,” and it was the opinion of 
the convention that “the interest of the 
companies, agents and public could best 
be served and the public good will more 
—— restored by recognition of this 
act. 

Joseph H. Doyle, general counsel for 
the National Board of Fire Underwrit- 
ers, was another who attended the 
Richmond meeting. He acted as prin- 
cipal counsellor for the stock company 
interests in the discussions and delibera- 
tions. He also sat with the Nolting com- 
mittee when it went over the tentative 
plan of organization with the commis- 
sion. Other members of this committee 
were C. D. M. Showalter, A. R. Phil- 
lips and J. D. Lester. 

When the committee returned to the 
senate chamber following the conference 
which lasted for several hours, it was 
Mr. Doyle who outlined suggested 
changes in the plan and brought about 
their adopting by the straight-from-the- 
shoulder talk which he made. 

Other fire company officials who jour- 
neyed to Richmond were Milton Dargan, 
southern manager for the Royal; Charles 
A. Bickerstaff, southern manager for the 
Fireman’s Fund; Jesse M. Waller, assis- 
tant secretary of the Aetna; Frederick 
Ackerman, general agent at Newark for 
the National Union. 





N. J. Companies 


(Continued from Page 1) 


plus of $75,000 while the latter has a 
capital of $200,000 and a surplus of $340,- 
000. The fire company will write indi- 
vidual cars but will omit writing garages 
of any description. Both companies plan 
to make application in Delaware, Mary- 
land and the District of Columbia, mak- 
ing a total of five states in which they 
will do business. They will not apply 
to any other states. 

S. Arthur Stewart of Haddonfield, N 
J., will be the special agent for the two 
companies in New Jersey. He will cover 
the entire field and will probably make 
his headquarters in Haddonfield. The re- 
insurance business of the fire company 
will be handled by the New Zealand In- 
surance Co., and the casualty company’s 
business by the Excess Insurance Co., 
effective July 1. 

Other companies licensed to do busi- 
ness in New Jersey include the Mill 
Owners’ Mutual and the Protection Mu- 
tual Fire, both of Chicago. It was also 
announced that the Anchor of Rhode 
Island had made application to be li- 
censed in the state. 

The eighteen new companies which 
have thus far been organized in New 
Jersey since January 1, have a total cap- 
ital of $6,400,000, and surplus of approx- 
imately $9,000,000. The capitals range 
from $100,000 to $1,000,000. 

In addition to the new companies al- 
ready announced, there are, it has been 
stated, a number ‘of other new companics 
awaiting their charters and many appri- 
cations from foreign companies to <0 
business in the state are awaiting the ap- 
proval of the commissioner. It was in- 


timated at the Department in Trenton 
that if the influx of new companies and 
foreign companies keeps up the last Six 
months as they did the first six months 
of the year, it would prove a record year 
for the state of New Jersey. 
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CORROON & REYNOLDS, Inc. 


MANAGER 
92 WILLIAM STREET 
NEw YORK CITY, N. Y. 


AMERICAN EQUITABLE ASSURANCE CO., OF NEW YORK 


December 31, 1927, Statement 
ASSETS LIABILITIES CAPITAL SURPLUS TO POLICYHOLDERS 


$6,000,569.04 $3,595,004.53 $1,000,000.00 $2,405,564.51 
KNICKERBOCKER INSURANCE CO., OF NEW YORK 


December 31, 1927, Statement 
$4,105,633.66 $2,179,211.12 $1,000,000.00 $1,926,422.54 


BROOKLYN FIRE INSURANCE CO. 


March 31, 1928 statement 
After adjustment and giving effect to additional Capital Surplus 
and Reserve Funds paid into Treasury of the Company May 21, 1928 


$4,762,920.03 $2,262,920.03 $1,000 ,000.00 $2,500,000.00 
MERCHANTS AND MANUFACTURERS FIRE INSURANCE CO. 


NEWARK, N. J. 
(CHARTERED 1849) 


March 31, 1928, Statement 
After adjustment and giving effect to additional Capital Surplus and 
Reserve funds paidinto Treasury of the Company since that date 


$4,726,524.78 $2,226,524.78 $1,000,000.00 $2,500,000.00 
NEW YORK FIRE INSURANCE CO. 


(INCORPORATED 1832) 
March 31, 1928 statement 


$2,188,244.11 $429,267.16 $1,000,000.00 $1,758,976.95 
REPUBLIC FIRE INSURANCE CO. 


PITTSBURGH, PA. 
(INCORPORATED 1871) 
March 31, 1928, Statement 


$2,128,355.78 $866,590.80 $500,000.00 $1,261,764.98 
SYLVANIA INSURANCE COMPANY OF PHILADELPHIA, PA. 


March 31, 1928 statement 
After adjustment and giving effect to additional Capital Surplus and 
Reserve Funds paid into Treasury of the Company since that date 


$4,554,828.44 — $1,521,571.74 $1,500,000.00 $3,033,256.70 


























CLASSES WRITTEN 


Fire, Explosion, Riot, Civil Commotion, Tornado and Windstorm, Sprinkler Leakage, 
Use and Occupancy, Profits, Leasehold and General Merchandise Floaters 


SOUND—PROGRESSIVE—EQUITABLE 


These Are Our Keynotes 


We welcome and invite this class of agency representation. 
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Committee On Blanks 
Issues Its Report 


APPROVED AT WEST BADEN, IND. 





Attention Drawn To Sections Dealing 
With Proposed Amendments To An- 
nual Statement Blanks 





Henry D. Appleton, chairman of the 
committee on blanks of the National 
Convention of Insurance Commissioners, 
has distributed to the insurance depart- 
ments of the various states the report 
of the committee approved by the ex- 
ecutive committee at West Baden on 
June 4. This approval constitutes the 
act of the convention itself. Attention 
is drawn particularly to Paragraphs 81 
and 8&2 of the report, relating to the 
procedure of the committee in connec- 
tion with proposed amendments to the 
various annual statement blanks and the 
procedure to be followed by states in 
modifying the convention blanks. These 
paragraphs follow: 

“Procedure of the Committee on 
Blanks in Connection With Proposed 
Amendments to Annual Statement 
Blanks— 

“81. The procedure of the committee 
in connection with proposed amendments 
to the annual statement blanks was first 
outlined in some detail in the 1925 re- 
port of this committee. The present 
method of procedure may be briefly sum- 
marized as follows: 

“(a) All suggested changes and 
amendments should be filed with the 
chairman of the committee on or before 
March 15th of any year. Suggestions 
received after that date can be consider- 
ed at the current year’s meeting only 
with the unanimous consent of the mem- 
bers of the committee. 

“(b) The suggested changes and 
amendments and reasons therefor should 
be stated in a concise but complete form. 

“(c) Whenever convenient, fifty cop- 
ies of the suggestions and reasons should 
be submitted to the chairman of the 
committee. This applies particularly to 
reports of conference committees and 
all lengthy memoranda. 

“(d) The various classes of insurance 
companies should appoint committees to 
confer with subcommittees of the com- 
mittee on blanks. 

“Procedure To Be Followed By States 
In Modifying Convention Blanks— 

“82. The committee earnestly recom- 
mends that any department which finds 
it necessary to make any modification 
in the annual statement blanks (conven- 
tion editions), other than in the exhibits 
of state business—whether by the inser- 
tion of items calling for additional in- 
formation or otherwise—indicate such 
modification by printing the changes in 
red ink or, in lieu thereof, using an iden- 
tification mark with a footnote at the 
bottom of the page on which the change 
occurs reading, ‘Special Requirement 
CCR oe eT ORT. ” (name of 
state), such footnote and identification 
mark to be printed in black-faced type.” 


VIRGINIA FIELD CLUB 


There will be further discussion of the 
method of adjusting losses when there is 
non-concurrent insurance, at the next 
quarterly meeting of the Fire Insurance 
Field Club of Virginia, which is to be 
held July 10 at the Monticello Hotel in 
Norfolk. It is hoped to reach a satis- 
factory solution of the problem at the 
forthcoming meeting, which will open at 
2 p. m., following a session of the ex- 
ecutive committee beginning at noon the 
same day. Dan L. Coulbourn, state agent 
for the National of Hartford, is presi- 
dent of the club. 








OCCIDENTAL IN VIRGINIA 


The Occidental of San Francisco, run- 
ning mate of the Fireman’s Fund, has 
been licensed in Virginia to write fire 
and kindred lines. George McG. Good- 
ridge, state agent for the Fireman’s 
Fund, will represent the Occidental in 
similar capacity. 


FRAUD TRIAL POSTPONED 





Case In Federal Court Against Eleven 
Assureds and Adjusters Is Now Set 
For July 5 


The trial of the eleven defendants in 
the fire insurance fraud case, which was 
scheduled to begin on Monday of this 
week, has been postponed until next 
Thursday, July 5. Those who are now 
out on bail are shangee with using the 
United States mail in a scheme to de- 
fraud. Assistant United States District 
Attorneys George J. Mintzer, Hubert T. 
Delaney and Edward Silver are working 
on the case and it is expected that United 
States District Attorney Charles H. Tut- 
tle will act as prosecutor. 





NORTH BRITISH OUTING 





About 1,000 Attend Affair at Which 
Sports Events Were Cut 
Short by the Rain 


The sixth annual outing of the officers, 
employes and guests of the North Brit- 
ish & Mercantile fleet, at Roton Point, 
Conn., was held on Thursday, June 21. 
About a thousand were present. The 
affair was successful, notwithstanding 
that the inclement weather which devel- 
oped late in the afternoon prevented 
the carrying out of many of the contests 
scheduled. The big feature, namely, the 
baseball game between the All-Brokers 
Team, organized by Charles Weller, 
manager of the brokerage and service 
department, and the North British Team, 
took place, the brokers’ team leading 
3-0, in an abbreviated game, which was 
curtailed because of rain. 

The brokers’ team was made up as fol- 
lows: Wright, catcher, J. Blume & Co.; 
Klug, shortstop. Johnson & Higgins; 
Campbell, first base, Frelinghuysen of- 
fice; Chandler, pitcher, Mosenthal & 
Son; Abrahamson, third base, Consoli- 
dated Brokers: Goffe, center field, Goffe 
& Griswold; Wittmer, right field, F. W. 
Stillman; Jaeger, left field, J. Blume & 
Co.; Lubell, second base, Dutcher & 


Edmister. 





FORM GERMANIC FIRE 

The Germanic Fire Insurance Co. of 
New York is being incorporated here 
and will write fire, marine and allied 
lines. The company will have a capital 
of $1,000,00 an an initial surplus of $2,- 
5000,000. The incorporators include the 
following: C. E. Albright, H. Henemier, 
H. G. Montgomery, Oscar Heyman, Har- 
old G. Aron, J. D. Maguire, Arthur W. 
Little, Rudolf Pagenstecher, S. Walter 
Kaufman, Julian B. Beaty, A. Jordahl, 
William H. Brudi. John H. Kliegl, A. D. 
Berning, James T. Bryan, O. Schwartz, 
L. Gold, George W. Retz, Louis G. Behr, 
Tulian Gerard, Woolsey A. Shepard, 
David W. Kempner. Almerindo Portfolio, 
Robert Badenhop, Jesse Spier, George F. 
Handel, Mason B. Starring, Jr., Herman 
A. Metz, Max W. Stoehr, Eugene A. 
Widmenn. R. H. Johnston, W. O. C. 
Kiene and Fred F. Pritzlaff. 





FRED W. WRIGHT DEAD 
Fred W. Wright, of Morrisville, Pa., 
vice-president and treasurer of the 
Standard Fire of Trenton, died last week 
as the result of an internal hemorrhage. 
He was fiftv-one years of age, and was 
prominent in the local affairs of Mor- 
risville, having been a member of the 
board of education and of the chamber 
of commerce and secretary of the Me- 
chanics Building & Loan Association. He 
had been borough treasurer for many 
years. Mr. Wright is survived by his 

widow, a daughter and two sons. 


NATIONAL LIBERTY MOVES 


The brokerage and service department 
of the National Liberty group, Henrv 
Ff. Lahr, manager. has moved to new 
quarters at 135 William street from 21 
Platt street. Mr. Lahr became manager 
of the brokerage department about two 
months ago. He was formerly connect- 
os with the Northern Assurance of Lon- 
don. 

















AGENTS 


value the dependability and 
nationwide prestige of the 
NORWICH UNION based on 


a long and honorable record 


of service. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 


HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


H. P. JACKSON, President 


In NORWICH UNION there is strength 


COMPANIES. 
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THIRD CENTURY OF ACTIVE BUSINESS 


A.D.1720 ( 


CORPORATION 





OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
150 William Street New York City 


John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


PON every milestone of LONDON ASSURANCE 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





Che Manhattan Hire and Marine Insurance Co. 


150 WILLIAM STREET NEW YORK CITY 
John H. Packard, President 

Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 

Frederick A. Johnston, Secretary C. D. Sheffe, Asst. Secretary 
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Another Probe Of 
Virginia Fire Rates 


WILL DETERMINE FAIRNESS 








Corporation Commission Investigation 
Starts July 24; To Take Up Ter- 
ritorial Divisions 





Full investigation of fire and kindred 
rates in Virginia is to be made by the 
Corporation Commission of that state. 


The inquiry will be started July 24. 
The commission will first investigate 
charges for insurance against loss or 


damage by fire or lightning. Later there 
will be an investigation of rates on other 
classes of insurance written by the same 
companies. 

The inquiry will affect rates now be- 
ing charged under temporary permit of 
the commission which were in effect 
prior to June 17 when a new law gave 
the commission full control over rates. 
Any schedules filed on or after June 18 
will also come under the probe. This 
will include the schedules filed by the 
stock companies last week proposing a 
25% increase for full value insurance and 
25 to 300% advance in rates for policies 
without the coinsurance clause. 

The order of the commission stated 
that the purpose of the probe will be to 
inquire into the “fairness and reason- 
ableness of all rates, rating methods, by- 
laws, agreements and regulations” and to 
determine whether the rates should not 
be substantially reduced. The commis- 
sion will also decide whether territorial 
classifications shall be permitted and if 
they are permitted will decide what ter- 
ritory should be included in each terri- 
torial division. For many years Virginia 
has been divided into five divisional 
groups, different rates being charged 
upon the same class of risks, according 
to the divisions in which the property 
insured was located. 

The commission announces that in the 
investigation it will hear “all cities, 
towns and counties in Virginia, all cor- 
porations, associations, firms, individuals 
and other parties interested who may 
desire to introduce any testimony or evi- 
dence.” 





BERESFORD AGAIN HONORED 


Percival Beresford, United States man- 
ager of the Phoenix of London, and one 
of the foremost fire insurance execu- 
tives in New York, was last week re- 
clected chairman of the executive com- 
mittee of the National Board of Fire 
Underwriters. This election places him 
in line for advancement later to the 
presidency of the National Board. At the 
meeting of the committee the Lion Fire 
of New York and the Long Island Fire 
of Brooklyn were elected members of the 


Board. There probably will be no fur- 
ther meeting of the board until Sep- 
tember. 





Y. M. C. A. FIRE TALKS 


Beginning last Monday and continuing 
for five days each week until August 3, 
a Summer vacation school will be con- 
ducted at the Perth Amboy Y. M. C. A., 
according to an announcement made last 
week by Ronald C. Batchelder, principal 
of the school. At the beginning of each 
daily session, short talks will be given, 
many of which will be on “Fire Preven- 
tion.” 


FIDELITY-PHENIX DIVIDEND 


Directors of the Fidelity-Phenix de- 
clared an initial dividend of $1 a share, 
or 10%, last week on the capital stock 
of the company. This dividend will be 
paid July 10 to stockholders of record 
on June 30. 





J. R. DUMONT RECOVERING 


Insurance Commissioner John R. Du- 
mont of Nebraska, who was operated 
on recently for appendicitis, is recover- 
ing and will be back to his office within 
a few weeks. 


A. A. MULLER SUCCEEDS KERR 





Made Chief Adjuster of the New York 
Auto Claims Department of the 
Fireman’s Fund 

Alfred A. Muller has been appointed 
chief adjuster of the New York metro- 
politan automobile claims department of 
the Fireman’s Fund, Home Fire & Ma- 
rine and Occidental, succeeding Gilbert 
L. Kerr, whose resignation was recently 
announced. Mr. Muller will also have 
supervision of and act as special agent 
for the automobile division of the three 
companies in New Jersey. 

A native of New York, Mr> Muller is 
qualified by training and experience to 
administer the affairs of his new posi- 
tion, having been continuously connect- 
ed with the automobile insurance busi- 
ness for the past fifteen years. His first 
engagement was with the North British 


& Mercantile in New York, where he 
occupied various positions of increasing 
responsibility in the automobile under- 
writing and loss department. He re- 
signed in 1920 to become affiliated with 
the office of Fred S. James & Co., 
where, as superintendent of the auto- 
mobile department of the Eagle Star & 
British Dominions he developed a wide 
acquaintance among agents and company 
men and a knowledge of the automobile 
business from the standpoint of both 
underwriting and claims. 

Mr. Muller will take up his new du- 
ties on July 1, and his headquarters will 
be the New York city office of the com- 
panies, at 83 Maiden lane. 





LICENSED IN CANADA 
The Connecticut Fire, the Equitable 
Fire & Marine and the Phoenix have 
been licensed to write inland marine and 
transportation lines in Canada. 


HAS 122 INSURANCE OFFICES 

The buyers’ guide and classified mein- 
bership directory which has just becn 
issued by the Jersey City Chamber of 
Commerce shows that there are four in- 
surance companies who have their home 
offices in that city; five branch insurance 
offices; twenty-two agencies, including 
fire, casualty and automobile and ninety- 
one real estate and insurance firms, mak- 
ing a total of 122 offices devoted to in- 
surance. 





ELECT ARNOW AND PRUSOFF 

Arthur Arnow and Abraham Prusoff 
have been elected members of the ex- 
ecutive committee of the General Brok- 
ers’ Association of the Metropolitan Dis- 
trict, Inc. Both men have been hard 
workers in the ranks of the Association, 
Mr. Arnow has been particularly inter- 
ested in the campaign for written exam- 
inations for brokers. 














FIRE, AUTOMOBILE 
AND MARINE 
INSURANCE 


188 


Fireman’s Fund Insurance Company 





The Fireman’s Fund, Home Fire & Marine and Occidental Insurance Company are good companies to represent. 





The Statue of Liberty, officially known as “Liberty 
Enlightening the World,” was designed to com- 
memorate the one hundredth anniversary of American independ- 
ence (1776). It was presented to the people of the United States 
by the people of France in 1880, placed in position in 1885 and 
dedicated on October 3, 1886. The colossal bronze statue, ex- 
ecuted by Frederic Bartholdi, stands on Bedloe’s Island in New 
York Harbor and is an impressive sight from the decks of in- 
coming liners. The monument is in the form of a female figure 
holding a torch aloft and is the loftiest statue in the world. The 
figure itself measures 111 feet and the height over all, including 
the torch, is 151 feet. The torch, which is equipped with a pow- 
erful electric light, is 306 feet above mean tide. 


Forty persons can stand within the head which is reached by a 
staircase inside the statue while a branch stairway leads into the 
extended arm. The foundation for the massive figure was built 
by public subscription in this country. 


In 1886 the capital stock of the Fireman’s Fund 
was increased to $1,000,000 and the event was 
widely heralded as proof that the young Califor- 
nia Company had at last reached maturity and 
was entitled to a placeamong the great fire insur- 
ance companies of the country. In that year its 
assets were $2,052,262 and surplus $380,949. 


SAN FRANCISCO 
CHICAGO NEW YORK 
BOSTON ATLANTA 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 
111 William St., New York City 


FORK 


JANUARY Ist, 1928 








ASSETS LIABILITIES 
Bonds and Mortgages........................ $ 149,834.90 PE Ie ae eee $3,500,000.00 
U.S Laberty Bea 519,200.00 
Government, City, Railroad and sted ene ae aaa ea 29,514,599.08 
other Bonds and Stocks................ 67,965,477.50 Reinsurance Reserve ...............---.----- 21,794,727.64 
Pie in a and ewe pbinins ee Losses in Course of Adjustment...... 9,905,412.00 
remiums in Course of Collection... 8,309,190. oe 
liber Ase 143,939.12 Commissions and other Items.......... 6,974,000.00 
Reinsurance Recoverable on Paid Reserve for Taxes and Depreciation 8,505,000.00 
BRUNE NEM Ris DAMS SS RATE 53,964.94 
$80,193,738.67 $80,193,738.67 


Surplus to Policy Holders 


$33,014,599.03 


Losses settled and paid since organization over $225,000,000 Losses settled and paid 1927 . . $21,408,822.82 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Flood, Hail, Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marine Transportation, Parcel Post, Automobile 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 








E. C. Jameson, President 


Lyman Candee, Vice-President 

W. H. Paulison, Vice-President 

J. H. Mulvehill, Vice-Pres. and Secy. 
J. D. Lester, Vice-President 


A. H. Witthohn, Secretary 

A. G. Cassin. Assistant Secretary 
J. L. Hahn, Assistant Secretary 
M. J. Volkmann, Local Secretary 








Progress since Consolidation in 1899 








| 


Assets Reserves Surplus 
EE BI, NE were $529,282.59 $26,832.54 $3,038.94 
5 ae Cae Oe Sera 5,255,362.12 1,936,224.86 2,365,363.37 
Sa, Mohs pa saatilanciatswncinca tie apse 42,765,374.55 16,593,764.16 11,361,311.89 
ai sicecisucniasberennhgsnualiacadaniai 67,922,096.58 20,265,572.73 24,161,943.85 
WGGs Shs WOGF cin eee 80,193,738.67 21,794,727.64 29,514,599.03 
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Agents’ Executive 
Committee to Meet 


MANY QUESTIONS ON AGENDA 





National Convention Program, Bank 
Agency Complaints, Ad. Contest, 
Auto Certificates, Etc. 





The executive committee of the Na- 
tional Association of Insurance Agents 
will meet next Thursday and Friday, 
July 5 and 6, at White Sulphur Springs, 
W. Va., to take action upon a number 
of important questions. Among those 
who will attend this meeting will be 
President W. Eugene Harrington of At- 
lanta, Chairman of the Executive Com- 
mittee R. P. DeVan of Charleston, W. 
Va., Secretary Walter H. Bennett of the 
National Association, Clyde B. Smith of 
Lansing, Mich., J. W. Rose of Buffalo, 
N. Y., Charles L. Gandy of Birmingham, 
Ala., Frank T. Priest of Wichita, Kan., 
J. A. Giberson of Alton, Ill, and Perry 
W. Flicker of Cleveland, Ohio. Percy 
H. Goodwin, who lives in San Diego, 
.Cal., will not make the trip on account 
of the distance. 

The committee will work out the de- 
tails of the annual convention at West 
Baden, Ind., in September, which will 
have for its theme “Business Develop- 
ment.” Another subject for considera- 
tion will be to outline the schedule for 
the second year of the five-year member- 
ship campaign. 

Other matters coming before the com- 
mittee will include the following: | 

To receive and act upon the applica- 
tion of the consolidated Arkansas Asso- 
ciation of Insurance Agents for member- 
ship in the National Association. This 
marks the end of the bank agency con- 
troversy in Arkansas which caused a 
split some time ago in the state asso- 
ciation. 

To review the complaints of the Minne- 
sota Association and the Minneapolis 
local board against the National Union 
of Pittsburgh with reference to the ap- 
pointment of multiple and bank agencies. 

To devise means for increasing the 
service rendered by the automobile 
identification certificates, especially along 
the line of informing holders about what 
local agencies are members of the Na- 
tional Association. About 750,000 of 
these certificates have gone out on orders 
so far. 

To complete details of the National 
Association advertising contest and to 
select the judges. 

To devise ways of supporting the Na- 
tional Convention of Insurance Commis- 
sioners in the efforts being made nation- 
wide to curtail the activities of unau- 
thorized insurance companies and dis- 
honest agents who claim to represent 
non-existent companies. 

To consider the effect the newly or- 
yanized Interstate Board of Underwriters 
will have upon agents. This is the body 
which will take care of the proper classi- 
fication of fire and inland marine risks, 
particularly with reference to the insur- 
ing of chain store risks. 





JOINS SALVAGE CO. 


G. F. Stratton Made Vice-President of 
Underwriters’ Organiz-tion; Is 
Experienced in Adjusting 
G. F. Stratton, manager of the Boston 
branch of the General Adjustment Bu- 
reau, has been elected vice-president of 
the Underwriters Salvage Co. of New 
York and will come here shortly to as- 
sume his new duties. Mr. Stratton is a 
graduate of Harvard University of the 
Class of 1913, majoring in chemistry. 
During his college life he was a member 
of several crews that were victorious 
over Yale in their annual regattas. He 
took post-graduate work at Columbia 
University and was in government serv- 
ice during the war. Since 1920 Mr. Strat- 
ton has been with the General Adjust- 
ment Bureau where he has made a splen- 

did record. 











Franklin W. Fort 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


Fire Reinsurance Treaties 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 





U. S. F. & G. FIRE COMPANY 





Baltimore Casualty Company to Have 
Running Mate With $1,000,000 
Capital and Big Surplus 
Another multi-millionaire fire insur- 
ance company is in the making. This 
time it will be a running mate of the 
United States Fidelity & Guaranty of 
Baltimore, with headquarters in that 
city, a capital of $1,000,000 and a paid-in 
surplus of $3,000,000 or $4,000,000. The 
company, which will operate under a 
Delaware charter, has not yet been 

named, ; 

R. Howard Bland, president of the 
United Fidelity & Guaranty, will be 
chairman of the board of the fire com- 
pany and a leading figure in the fire field 
will be selected as president. The par 
value of the stock will be $10 and a ma- 
jority of it will be owned by the United 
States F. & G. The new company will 
have the benefit of the tremendous 
agency organization of the parent cas- 
ualty company and will save many 
thousands of dollars in development ex- 
penses because of this. Another favor- 
able factor will be the great prestige 
which the United States F. & G. enjoys 
throughout the country. This will aid 
in bringing to the fire company a volume 
of selected business which a new com- 
pany without strong sponsorship would 
be years in accumulating. The United 
States F. & G. has assets of over $58,- 
000,000 and is one of the largest writers 
of fidelity, surety and casualty lines in 
the country. 





PAUL HAID’S WIFE DIES 

Mrs. Anna Beach Haid, wife of Paul 
L. Haid, president of the America Fore 
Companies, died at her home in Mort- 
clair on Monday morning after a long 
illness. The funeral services were held 
Wednesday morning from the Church of 
the Immaculate Conception in Montclair. 
Mrs. Haid was the daughter of the late 
Mr. and Mrs. John Beach of Brook- 
ville, Pa. and is survived by Mr. Haid, 
her son, Paul L. Haid, Jr., three brothers, 
and three sisters. Mr. Haid’s many 
friends are extending deepest sympathies 
to him in this great loss he has suffered. 


Relief Sought In 
Farm Insurance 


VALGREN SEEKS PROTECTION 
Says Variety of Risks on Farms Is 
Great and More Insurance Should 
Be Provided By Companies 





Although the unsuccessful attempts of 
the insurance companies in the past to 
provide the farmer with more adequate 
protection for the fire risks involved have 
tended to discourage and retard further 
efforts, as pointed out by V. N. Valgren 
of the United States Bureau of Agri- 
cultural Economics in his address before 
the Rural Insurance Group of the Am- 
erican Country Life Association recent- 
ly at Urbana, Illinois, they do not prove, 
he said, that crop insurance for the in- 
dividual farmer cannot be written on a 
basis which is advantageous to the in- 
surer as well as the insured. 

The attempts to which the noted econ- 
omist referred were made in 1917 by 


three western companies and again in 
1920 by two eastern companies. 


“In both of these,” said Dr. Valgren, 
“the results showed that the farmers had 
not been able to furnish the protection 
which the farmers need, largely on ac- 
count of a lack of proper territorial dis- 
tribution of risks and need for more 
careful safeguarding of the moral hazard, 
which could be cared for by limiting the 
insurance to a substantial part only of 
the anticipated yield based on past ex- 
periences, and by other available means. 


Hail Insurance Afforded 


“Only against the single crop hazard 
of hail is insurance now generally avail- 
able to the farmer,” continued Dr. Val- 
gren. “The annual expenditure for hail 
insurance protection in the United States 
approximates $20,000,000 and it may be 
estimated that about 10% of the total 
crop acreage in the country carries this 
form of iprotection. The annual hail 
damage to crops represents, perhaps, 
about 3% of the total crop damage from 
all causes. 

“Hail insurance, as hitherto written, 
may be critical from two points of view. 
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It covers only one of the hazards to 
which growing crops are subject, and 
against this hazard it covers losses which 
the farmer can himself bear, as well as 
more serious cases of hail damage. Since 
cases of minor damage on a percentaye 
basis are far more numerous than cases 
of more severe damage, it seems prob- 
able that insurance against all unavoid- 
able hazards covering the last two-thirds 
or three-fourths of the crops could, in 
many localities, be written at a premium 
only moderately higher than that now 
charged for hail insurance alone. It is 
such comprehensive severe-damage_in- 
surance that the crop farmer really 
needs. 

“The insurance needs of the farmers ap- 
pear to exceed, in variety at least, those 
of ‘most other economic groups. As a 
producer of crops the production haz- 
ard and the marketing risk constitute 
two distinct kinds. The marketing risk 
or the danger of over-supply the farmer, 
to a considerable extent, himself bears, 
and it may therefore be doubted if in- 
surance can ever be relied upon to re- 
lieve the farmer in any comprehensive 
way of this burden. The production 
hazards can and should, it seems, be tak- 
en in part at least from the shoulders 
of the farmer by means of insurance, 
Unlike the marketing risk, which affects 
essentially all producers of a given com- 
modity, the production hazards affect 
more directly the individual farmer. 

“The field of crop insurance is indeed 
a large one. The total annual capital 
and labor investment in farm crops in 
the United States may be estimated at 
from eight to ten billion dollars. Every 
farmer in the country places his part 
of this annual investment entirely at 
the mercy of the weather and other 
natural forces beyond his control. This 
field of insurance, which is almost with- 
out doubt the biggest such field that still 
remains practically undeveloped, chal- 
lenges the consideration of insurance men 
as well as of all worthy leaders in sound 
argricultural progress.” 





BEHA ON FIRE REPORTS 





Advises Companies That 1928 Business 
Must Be Reported Under the 
Old Classifications 

The New York State Insurance De- 
partment has notified the fire insurance 
companies that they will be required to 
furnish their 1928 experience on the basis 
of the classification heretofore in use. 
Superintendent Beha’s letter states: 

“Re: Fire Classification—On Febru- 
ary 4, 1928, in response to the proposal 
to amalgamate the present fire classifica- 
tion into twenty-eight classes, I addressed 
a communication to the National Board 
of Fire Underwriters, part of which read 
as follows: . 

“It is my intention to require fire in- 
surance companies to furnish their ex- 
perience data for the State of New York 
in accordance with the classification here- 
tofore in force, pending such time as this 
department can formulate a classification 
plan which will more nearly conform to 
the requirements of our law. An imme- 
diate and further study of this problem 
is being made by this department, with 
a view of preparing as speedily as pos- 
sible such a classification plan.’ 
_ “No decision has been reached regard- 
ing a suitable classification for experi- 
ence purposes but when the classifica- 
tion system to be used is determined, 


_ you will be promptly notified. 


“Pending such decision and in order 
to preserve the continuity of the experi- 
ence thus far collected, the fire insur- 
ance companies will be required to report 
their 1928 experience, (a) for the State 
of New York and (b) for the entire 
United States as a whole, on the same 
basis as the preceding year. In due time 
I will advise you further as to the time 
and place for the submission of this data. 
Kindly issue the necessary instructions 
to your statistical department in order 
that this information may be promptly 
furnished when required.” 








SS 
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D. M. Darby, Inc. Merges 
With Fred. S. James Co. 


IMPORTANT EXPANSION MADE 








James Organization Now Writes for Ten 
Fire and Two Casualty Com- 
panies; Effective July 1 





Almost overnight, as it were, Fred. S. 
James & Co. of New York has grown 
from an average sized fire and casualty 
agency Office to one of the leading or- 
ganizations in this city. Elsewhere in 
this issue are items recording the fact 
that last week Fred. S. James & Co. 
was appointed agent for the Anchor and 
Rochester American, two recently or- 
ganized running mates for leading fire 
companies. Then on Tuesday of this 
week came the announcement that on 
July 1 David M. Darby will join the 
New York office of the organization, 
bringing with him four companies that 
had been with him in his own agency of 
D. M. Darby, Inc. 

As of July 1, Fred. S. James & Co. 
will represent for the New York metro- 
politan district the Urbaine Fire, Gen- 
eral Fire, Eagle, Star & British Do- 
minions, Victory, Caledonian-American, 
Anchor, Rochester-American, Globe In- 
demnity, Travelers, Star, British-Amer- 
ica, Columbia of Dayton and the New 
York Indemnity for boiler and flywheel. 
The last four companies were formerly 
with Mr. Darby. The officers of the 
James organization will include George 
W. Blossom, W. A. Blodgett, William P. 
Young and Q. M. Darby. 

Mr. Darby will be a valuable addition 
to the Fred. S. James & Co. organiza- 
tion. He has been in the local business 
for many years and has a thorough 
knowledge of underwriting in this terri- 
tory as well as a wide acquaintance 
among brokers. He was for some years 
local secretary of the Caledonian. Then 
he became a member of the firm of 
Darby, Hooper & McDaniel, taking the 
Caledonian into the agency with him. 
After his partners bought out his inter- 
ests in that firm Mr. Darby and Arthur 
W. Pollock became associated in the 
Darby-Pollock Corporation, which later 
became D. M. Darby, Inc. 





DEPLORE HIGH TAXES 


_ Insurance in Illinois is being retarded 
in its advancement by harmful restric- 
tions in the way of excessive taxation, 
and the Illinois Chamber of Commerce 
with John H. Camlin of Rockford, IIL, 
State president, at its head, on June 23 
announced the formation of a “Commit- 
tee on Insurance,” to investigate condi- 
tions of the business in the Prairie State. 
“It is charged that the business of in- 
surance is badly handicapped because of 
the numeroys taxes it is called upon to 
pay—city licenses, fire department taxes, 
in all a charge of 8% to 10% on every 
dollar of fire insurance premiums col- 
lected,” Camlin said in announcing the 
formation of the committee. 





R. G. STEWART IN PENNA. 
Kobert G. Stewart, assistant general 
agent of the Middle Department of the 
North British & Mercantile group, has 
bec i visiting agents in Eastern Pennsyl- 
Vania this week with Special Agent John 
H. Webber. 


E. U. A. COMMITTEE MEETS 





Executive Body Says Excepted City 
Scales Will Be Effective July 1; 
Non-Policy Agent Opinion 
The executive committee of the East- 
ern Underwriters’ Association met on 
Tueusday in New York and decided that 
the commission scales for the excepted 
cities will go into effect on July 1 as had 
been announced before. There was some 
thought that possibly on account of the 
commission trouble in certain centers the 
date for putting these scales into effect 
would again be postponed. The commit- 
tee was of the opinion that the Asso- 
ciation would gain no advantages by 

once more changing the dates. 

One of the most important problems 
now before the E. U. A. is to reach a de- 
cision on non-policy writing agents and 
a plan is being prepared. However, until 
Attorney General Katzenbach of New 
Jersey renders an opinion on the com- 
mission status of non-policy writing 
agents nothing can be done. A repre- 
sentative of The Eastern Underwriter 
saw Mr. Katzenbach this week in Tren- 
ton and the latter said he would render 
his opinion next week. 





SENTENCES SUSPENDED 





Three in New Jersey Held For Bootleg- 
ging Insurance Are Released 
By the Court 

Three of those who were arrested in 
Newark on May 22 charged with placing 
insurance in  unauthoried companies 
pleaded non vult on Monday and received 
suspended sentences from Judge Bren- 
nan. It is said such action was recom- 
mended by the prosecution, the inference 
being that the three had been punished 
sufficiently by the breaking up of their 
business. By pleading non vult the de- 
fendants had saved the state the expense 
of a trial. 

Those who received suspended sen- 
tences were Irving T. Bernhardt of Jer- 
sey City, Finn Christenson of Brooklyn 
and Fred Landon of Newark. They were 
president, secretary and treasurer, re- 
spectively, of the Keystone Agency, Inc., 
the Fire Office of America, Inc., and the 
Paramount Agency, Inc. These offices 
were raided last month following com- 
plaints of writing insurance with com- 
panies not licensed to do business in 
New Jersey. 

Another defendant, Otto Gerber, who 
was seized at the time of the raid and 
who has since maintained that he is in- 
nocent of the charges, would not enter 
a plea of non vult with the three de- 
fendants already mentioned. 


SEEKS KENTUCKY FEDERATION 


Insurance Commissioner S. M. Saufley 
of Kentucky has arranged to speak at a 
special meeting of all classes of insur- 
ance men to be held Friday evening, 
June 29, at Louisville, Ky., following the 
close of the meeting of the Kentucky 
Association of Insurance Agents, his 
subject being the formation of a Ken- 
tucky insurance federation, composed of 
all insurance interests, in order to pro- 
tect the business from those men who 
would overtax it, and who would inter- 
fere with its smooth operation. Mr. 
Saufley proposes an annual insurance 
day among other things. He discussed 
this idea at Crab Orchard Springs, be- 
fore the Kentucky Fire Underwriters 
Association, or company field men; and 
will also discuss it before the Kentucky 
Association of Insurance Men, of Fire 
and General Underwriters. 








W. O. ROBB RESIGNS 





Has Been Manager of N. Y. Fire Insur- 
ance Exchange for Last 
Eighteen Years 





Willis O. Robb, who has been manager 

of the New York Fire Insurance Ex- 
change for eighteen years, since Janu- 
ary, 1910, has resigned, to take effect 
July 31. The resignation was presented 
at a special meeting of the Exchange 
Wednesday and was accepted with many 
expressions of regret. The effective date 
will be on Mr. Robb’s seventieth birth- 
day. 
Mr. Robb has been an outstanding 
figure in the local fire. insurance busi- 
ness for the past twenty-six years. In 
February, 1902, he became secretary of 
the loss committee of the New York 
Board of Fire Underwriters, and in his 
able handling of the fire loss adjust- 
ments of this territory he made a name 
for himself during the. eight years he 
occupied that important post. It was 
his administration of the loss committee 
adjustments that established the advan- 
tages of uniform and centralized adjust- 
ments of fire losses in which many com- 
panies were involved. 

Mr. Robb took charge of the affairs 
of the exchange in January, 1910, and 
since then has had many important and 
difficult problems to handle. He has not 
stated any plans for the future, but stated 
that he and Mrs. Robb would travel for 
a brief period, and further that he would 
probably keep in touch with the New 
York Fire Insurance Exchange in an ad- 
visory capacity for some little time, at 
least. 

Before coming to New York Mr. Robb 
had made a reputation as a special agent 
and adjuster in Ohio, his native State. 
He is a graduate of Ohio Wesleyan Uni- 
versity and a lawyer. 





LIBERTY BELL ELECTIONS 

At the stockholders’ meeting of the 
Liberty Bell in Philadelphia on Monday 
which approved the raising of the capital 
from $250,000 to $1,000,000, three new di- 
rectors were elected, increasing the mem- 
bership of the board to fifteen. The 
new directors are Henry I. Brown, Jr., of 
Brown, Crosby & Co.; Walter C. Janney, 
of Janney & Co., bankers, and William 
Fulton Kurtz, president of the Colonial 
Trust Co. Henry I. Brown, Jr., has 
been elected an additional vice-president 
and Charles H. Moore an assistant sec- 
retary. 





N. J. COMMISSION CONTROL 


The New York Fire Insurance FEx- 
change at a special meeting Wednesday 
took the necessary steps to surrender its 
supervision over brokerage commissions 
in the portion of Northern New Jersey 
which heretofore had been under its con- 
trol. This was effected by amending the 
by-laws and was made necessary as a re- 
sult of the new law in that State govern- 
ing agents’ commissions. 





JOINS GEN’L EXCHANGE CORP. 


G. E. Kinney, an adjuster for the St. 
Louis office of the Underwriters Adjust- 
ing Co., has accepted a position on the 
adjusting staff of the General Exchange 
Insurance Corporation. He will be at- 
tached to the Memphis, Tenn., office and 
will assume his new duties on July 15. 
Mr. Kinney has been with the Under- 
writers Adjusting Co. for the past three 
years. 


THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business sines 1852 


Charles W. Higley, President 
HOME OFFICE 


Hanover Building, 
34 Pine St., 

New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 


99 John Street, New York 











ANOTHER JERSEY COMPANY 





Will Be Kuown As Underwriters Rein- 
suransce Co. of Atlantic City; 
Capital $300,000 
It has been reported that another new 
re insurance company has been added to 
the already long list in New Jersey, the 
latest being the Underwriters Reinsur- 
ance Co. of Atlantic City. The reported 
capital has been placed at $300,000 and 
a surplus of $150,000. Horace Wemple 

is slated to head the organization. 





BLAMES WOMEN SMOKERS 


Speaking at the convention of the 
agency association of the Mutual Fire 
Insurance Co. of Reading. Pa. at At- 
lantic City, H. C. Hafey, manager of the 
Hafey Inspection Bureau of Harrisburg, 
Pa., declared that carelessness of wo- 
men smokers contributed greatly to 
America’s annual fire loss. Mr. Hafey 
said that in 1925 women smokers cost 
the insurance companies of the nation 
more than $17,000,000, practically all of 
which was caused by the careless throw- 
ing away of cigarettes. 





BUY MOUNTAIN HOUSE 


Charles Beach and his brother, Louis 
Beach, owners of the Beach Insurance 
Agency at Catskill, N. Y., together with 
another relative in the Beach family, are 
now owners of the famous Catskill 
Mountain House, situated fourteen miles 
from Catskill high up on the top of the 
mountains. They acquired ownership re- 
cently and this widely and well known 
mountain hostelry will be continued for 
the pleasure of its prominent list of pa- 
trons. A grand and gala opening for 
the current season will be held tomorrow 
night—Saturday, June 30. 





C. R. WANNEMACHER DEAD 


Charles R. Wannemacher, of the Phila- 
delphia local agency firm of Arnold & 
Wannemacher, died suddenly early Wed- 
nesday morning at his home. Funeral 
services will be held at 2:30 p. m. Friday 
from the Baer Funeral Parlor, Eigh- 
teenth and Chestnut street, Philadelphia. 





W. L. PERRIN’S A. & H. CONTEST 


W. L. Perrin & Son, general agents 
of the Continental Casualty in New York, 
are now conducting their commercial de- 
partment summer bonus campaign which 
runs from June 18 to September 30. This 
contest applies to accident and health 
business and cash bonuses will be award- 
ed for high production records. 
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Gives Agents Answer 
to Cheap Insurance 


USUALLY AN INFERIOR PRODUCT 





W. W. Ellis Talks to Georgia Agents 
On Advertising and Improving 
Public Relations 





Local agents are absolutely the best 
contacts the fire insurance companies 
have with the insuring public and 
through them constructive public rela- 
tions campaigns must be made accord- 
ing to W. Warren Ellis of the National 
Board of Fire Underwriters, speaking 
last Friday before the annual meeting at 
Tybee Island of the Georgia Association 
of Local Agents. Mr. Ellis strongly 
urged the local agents to advertise in 
order to educate the public into a more 
receptive and sympathetic frame of mind 
toward the business of fire insurance. 

“We should make the public under- 
stand the functions of our business,” said 
Mr. Ellis. “We should add prestige to 
our product and our service, we should 
proclaim its worth, build its pedigree— 
and all of these things we can do by cer- 
tain forms of advertising. The country 
over, popular products and _ services— 
those business blue-bloods that find ac- 
ceptance and acclaim everywhere—have 
benefited by making the public thor- 
oughly familiar with their enterprises 
through advertising and salesmanship. 

“To some extent, at least, our business 
has suffered because it is universally 
needed. For some surprising reason it 
is possible for the public to attain a gen- 
uine affection for a company manufac- 
turing a product that is entirely a lux- 
ury, while a business producing a com- 
modity that must be purchased may be 
misunderstood or even criticized. 

“A luxurious automobile will be pur- 
chased without the slightest hesitation 
over the exact price. A difference of 
$50, or even $100, will not stand in the 
way of the sale, and the surprising thing 
is that the company manufacturing the 
car will be liked and respected by the 
buyer, whereas the purchaser of insur- 
ance may object to the cost of his pol- 
icy, even though it is generally under- 
stood that the insurance companies are 
working on a smaller margin of profit 
than practically any other class of busi- 
ness. We are forced to conclude, there- 
fore, that the transaction is resented 
merely because the commodity is a ne- 
cessity to the purchaser. 

“T believe we have a new kind of mes- 
sage for our clients. If a manufacturer 
realizes that because of the protection it 
affords insurance is really a silent part- 
ner in his business; that it enables him 
to buy his raw materials cheaper and 
therefore sell his finished product for 
less; that it stabilizes prices for him; is 
his only safeguard when he consigns 
merchandise to dealers and continues to 
protect him until his bill is paid and the 
merchandise belongs to someone else; if 
he realizes that insurance not only keeps 
prices normal, but by investment in 
sound securities makes for the progress 
and future prosperity of America, he will 
be convinced that stock fire insurance is 
an important factor in his own progress. 

“The answer to arguments in connec- 
tion with cheaper insurance has been 
well expressed in a forgotten bit of Rus- 
kin, which should be hanging over the 
door of every commercial establishment 
in America: “There is hardly anything in 
the world that some man can’t make a 
little worse and sell a little cheaper and 
the people who consider price only are 
this man’s lawful prey. That slogan 
applies to all business, but particularly 
to the fire insurance business. 

“Tt is easy to remove some of the fac- 
tors that keep insurance safe—a cheaper 
grade of policy can always be obtained. 
But no manufacturer, merchant or prop- 
erty owner can foretell how much this 
policy will cost before it expires, or how 
much will be obtained in the event of 
sudden need. You can tell your manu- 
facturer or your merchant that insurance 
can only be sold for less money by re- 


Liquidation Dep’t 
And Income Taxes 


STATE OFFICIAL RESPONSIBLE 





Internal Revenue Bureau Informs N. Y. 
Department It Must Make Returns 
On Income Taxes 





The general counsel of the Bureau of 
Internal Revenue has ruled that the su- 
perintendent of insurance of the State 
cf New York is required. by statute to 
file returns of income of an insurance 
company which he is liquidating. Fol- 
lowing is the full text of the opinion: 

“An opinion is requested as to whether 
an officer of the State of New York who 
is charged with the duty of liquidating 
an insurance corporation is required to 
file returns of net income in behalf of 
the corporation. 

“The issue arises in connection with 
section 63 of the New York insurance 
law, which provides, in substance, that 
when an insurance company becomes in- 
solvent (there are also several other 
grounds) the superintendent of insurance 
shall apply to the supreme court for'an 
erder of liquidation; and that, if the 
order is granted, he marshals the assets, 
receives and passes upon claims, and 
makes distribution. In actual practice 
the superintendent appoints a ‘special 
deputy who handles liquidations. 

“Section 239 of the Revenue Act of 
1926 provides that every corporation sub- 
ject to taxation under the income tax law 
shall make a return and that ‘in cases 
where receivers, trustees in bankruptcy, 
or assignees are operating the property 
or business of corporations. such receiv- 
ers, trustees, or assignees shall make re- 
turns for such corporations in the same 
manner and form as corporations are re- 
quired to make returns.’ 

“Similar provisions are contained in 
prior Revenue Acts. 

“The method of liquidating insurance 
companies as provided for in the statute 
cited seems to differ in no essential from 
the method prescribed by the statutes 
of many states for the liquidation of in- 
solvent banks through the state officer 
who has general supervision over state 
banks. The bureau has always consid- 
ered such a permanent officer as a re- 
ceiver when acting in the liquidation of 
a bank, and this has been definitelv de- 
cided by the United States Board of Tax 
Appeals in the case of Clifton Citv Bank 
v. Commissioners of Internal Revenue 
(6 B. T. A., 643). where numerous au- 
thorities to this effect are cited. 

“The Supreme Court appears to view 
the position of a superintendent of in- 
surance of the State of Missouri, when 
acting under a statute similar to the 
New York law in the same light. 

“This office is, therefore, of the opin- 
ion that the superintendent of insurance 
for the State of New York is required 
under all of the Revenue Acts, from and 
including that of 1916, to make ircome 
tax returns for insurance companies i 
process of liquidation under the- pro- 
visions of section 63 of the New York 
insurance law.” 








moving the factors of safety, and it is to 
secure safetv that he is interested in 
insurance. You can tell him that your 
form of insurance has only one price— 
only one standard of service and safety. 
You can show him that every price tag 
in his store reflects a distinct value in 
the service of stock fire insurance. Per- 
haps in a distant part of America a 
manufacturer has transformed raw ma- 
terial into a finished product. Every 
step in its distribution is dependent 
upon several factors, most important of 
which is financial protection, without 
which higher prices would prevail. A 
10% advance would not be too much to 
cover the increased liability at each step, 
forcing the ultimate consumer, the buyer, 
to pay many times more. When all this 
is taken into consideration it is readily 
apparent that insurance has helped make 
living conditions in America the pride of 
the world.” 


BROKERS ON OUTING 

Several members of the General Brok- 
ers’ Association of the Metropolitan Dis- 
trict held an outing yesterday at Lake 
Mahopac, N. Y. They left Brooklyn yes- 
terday morning by bus and spent the 
day at golf, other games and the popu- 
lar indoor sports. Luncheon and dinner 
was served at the Hotel Mahopac. 





W. O. RICHARDSON DEAD 

_ William O. Richardson, second deputy 
insurance commissioner of Massachu- 
setts, died recently in Boston at the age 
of 65 years. He had worked in the State 
House for thirty-three years and is sur- 
vived by his widow. His home was at 
Stoneham, Mass. 





ADMITTED TO ALBERTA 

The Metropolitan Underwriters of the 
Home of New York has been licensed to 
write hail insurance in Alberta, Canada. 
This unit will provide hail facilities for 
agents of the City of New York also of 
the Home group, which is not licensed 
to write hail lines in Alberta. 





HOLDING CO. INCORPORATES 

The Rogan Holding Co. of 1 Broad 
street, Elizabeth, N. J., a general fire in- 
surance agency, has been incorporated 
with a capital of $100,000, divided into 
1000 shares par value $100 each The 
incorporators include Bernard Rogan, 
Ruth Miller and Irwin Kwalick. 





EAGLE FIRE DIVIDEND 


L. V. Aronson, treasurer of the Eagle 
Fire, has announced that the board of 
directors of the company have declared 
a quarterly dividend of $1 a share, pay- 
able June 30, to stockholders of record 
June 22. 
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FRANK L. BROKAW & CO 
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Frank L. Brokaw Walter J. Nichols 
Howard C. Hill Stockton Cranmer 
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NATIONAL LIBERTY INSURANCE 
COMPANY OF AMERICA 
HOME OFFICE: 709-6th AVE. 

NEW YORK CITY 
SUMMARY OF 69TH ANNUAL STATEMENT 
Jan. 1st 1928 


RESERVE OF ALL OTHER 


Ns oc eines ened $ 1,458,105.00 
SE INS stig See ee oe $14,689,493.00 
ha abate ham ance. EO OR ee re. $27,785,198.00 
SURPLUS TO POLICYHOLDERS....... $16,689,493.00 


Fire, Automobile, Windstorm, Tornado, Sprinkler Leakage, Rent and Rental 
Value, Use and Occupancy, Tourist Baggage, Explosion, Property Damaged 
by Aircraft, Riot and Civil Commotion, Inland Marine, Parcel Post, Registered 


ie Saree $ 2,000,000.00 
ern $ 9,637,599.00 
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INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 








W. M. CROZER, Secretary 














Rayal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 
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German Professor 
On Hague Rules 


TERMS THEM DETRIMENTAL 





Says They Will Increase to an Unmeas- 
ured Extent the Liability of 
the Ship Owners 





An attack upon the workings of the 
Hague Rules has been written by Pro- 
fessor Wustendorfer of the University of 
Hamburg and is published in a late issue 
of the “Scandinavian Shipping Gazette.” 
Professor Wustendorfer claims that in- 
novations that would be introduced by 
the adopton of the Hague Rules are of 
such a kind as to greatly increase the 
owners’ liability to an extent the scope 
of which it is impossible to foresee. He 
says the rules abound in pitfalls and 
traps for the carriers. 

Speaking of the Hague Rules the pro- 
fessor says in part: 

“It is usually said in favor of the 
Hague Rules (H. R.) that they tend to 
put a stop to the long standing dispute 
regarding the exception clauses of the 
bills of lading by a fair compromise—a 
compromise which, although demanding 
sacrifices on the part of shipowners as 
well as on that of the parties interested 
in the cargo, is alleged to confer certain 
benefits upon both. This view conforms 
to the genesis of the H. R., more es- 
pecially to their origin from the Amer- 
ican Harter Act of 1893 which was clearly 
intended to be a compromise. 

“Moreover, the assumption that the 
rules confer some benefits upon both 
parties is also quite correct if their con- 
tents are compared with the actual pro- 
visions of the Scandinavian or German 
law under which the owner is just as 
much liable for nautical negligence on 
the part of the ship’s crew as fer the 
exercise of due diligence in regard to 
ship’s seaworthiness and for commercial 
negligence on the part of the ship’s crew 
or other servants of his. 

“Beyond this, the legal liability of the 
owner on the score of nautical negli- 
fence and lack of seaworthiness is not 
confined to characters and holders of 
bills of lading as parties to the agree- 
ment, but extends to third parties as 
well, more particularly, in the event of a 
collision, to the other ship and to the 
parties interested in her. His liability 
in respect of commercial negligence, 
however, is limited to charterers and 
holders of bills of lading, the term ‘com- 
mercial negligence’ embracing the lack 
of due diligence in connection with the 
receipt, shipping, stowing, custody, super- 
vision and delivery of the cargo. Com- 
pared with the owners’ liability in ac- 
cordance with these legal provisions, the 
adoption of the H. R. would benefit him 
in so far as he would no longer be liable 
tc the holders of bills of lading in re- 
gard to nautical negligence on the part 
of the ship’s crew. 

Nautical Negligence 


_ “If the H. R. are adopted, the owners’ 
liability for nautical negligence, i.e., neg- 
ligence in the navigation or in the man- 
agement of the ship, will cease to exist, 
in the legal sense, towards the holders 
of bills of lading, whilst it will continue 
to exist, in the event of a collision, to- 
wards the other vessel. Everything, 
therefore, will remain as it is. On the 
other hand, the owners’ liability in re- 
gard to the ships’ seaworthiness and in 
regard to commercial negligence will be- 
come far greater than it is now. This 
means that, as far as the matter of liabil- 
ity 1s concerned, owners will gain noth- 
Ing which they do not possess already 
now, whilst they will stand to lose a 
great deal. 


“As regards their non-liability for 


Review of Books 
On Marine Insurance 


BY F. W. S. POOLE AND KEATE 





British Text Books Designed to Instruct 
Shippers On Fundamentals 
of the Business 





London, June 19.—The insurance cor- 
respondent of the “Commercial” (Man- 
chester) writes: 

“Two books, both designed primarily 
to interest and instruct merchant ship- 
pers in the subject of sea insurance have 
been submitted for review. One is the 
old and popular Pitman primer, “Guide 
to Marine Insurance,” by Henry Keate, 
who is a marine insurance underwriter 
in Manchester and is consequently par- 
ticularly interested in the cargo side of 
marine insurance, while the other, also 
published by Pitman, is a much bigger 
work, dealing solely with cargo insur- 
ance, under the title of “The Marine 
Insurance of Goods,” by Frederick W. S. 
Poole. This is a new and very interest- 
ing bock, giving an excellent and full 
account of its subject. 

“Mr. Keate’s book, though not exclu- 
sively concerned ‘with cargo insurance, 
has been avowedly written with special 
reference to policies on goods, and makes 
a satisfactory handbook for merchants’ 
offices. It has been brought up to date 
by the inclusion in the appendices of the 





nautical negligence, they would only gain 
on the supposition that such liability 
were also legally removed in future, in 
the event of a collision, in regard to the 
other ship, a demand which was raised, 
some time ago, by Giitschow and others. 
It is, indeed, an anomalv to provide that 
the owner should be liable towards third 
parties, whilst he should be legally ex- 
empted from liability towards the other 
parties to the agreement. 

“This anomaly, however, forms part 
of international law as it stands at pres- 
ent, and in order to remove it, it would 
first be necessary to modifv the Brussels 
Convention of 1910 regarding collisions. 
As regards the owners’ liability in re- 
spect of seaworthiness, he would indeed 
seem to gain a little—in comparison with 
the former British law—by the adoption 
of the H. R., inasmuch as the implied 
warranty affirmed by its provisions in re- 
spect of seaworthiness would be reduced 
to a mere diligence liability, so that his 
liability for latent defects of the ship 
would disappear. It must be borne in 
mind, however. that this more lenient 
attitude has also been sanctioned by 
British law as it stands now since the 
introduction of the Carriage of Goods 
by Sea Act (1924).” 








Carriage of Goods by Sea Act and the 
revised York-Antwerp Rules. 

“Mr. Poole’s book is a more discursive 
study, the text of which will perhaps not 
be found quite so easy for reference but 
which makes much better reading, while 
the appendices appear to be as complete 
as it was possible to make them, includ- 
ing all the special trade clauses in use, 
and running to no less than 120 pages. 
As the book treats only of cargo insur- 
ance it provides a sequent narrative for 
merchants and others who are not con- 
cerned with the insurance of ships. 

“The sub-division of marine insurance, 
which has now reached the point of Mr. 
Poole’s comprehensive study of a single 
branch, is a modern departure. It has 
been assisted by the codification of the 
law of marine insurance in the Marine 
Insurance Act of 1906, and still more by 
the adoption of so many gummed slips 
of paper in the business of marine in- 
surance, the contents of which have 
largely superseded the terms of the an- 
cient policy form to which they are at- 
tached.” 





MACKINNON GETS MEDAL 


At the first annual general meeting of 
the members of Lloyd’s to be held in the 
library of the new building in Leaden- 
hall street, London, it was unanimonslv 
decided to bestow Lloyd’s Gold Medal 
on Percy G. Mackinnon, the chairman, 
whose knighthood appeared in the recent 
list of honors conferred on the occasion 
of the king’s birthday. The _ proposal 
was made in happy terms by Cuthbert 
E. Heath, one of the senior members, 
who, by general recognition, has 
throughout a long period done a great 
deal for the business of Lloyd’s, and it 
was seconded by C. I. de Rougemont, the 
deputy chairman, who, after the proposal 
had been carried with acclamation, pre- 
sented the gold medal to Mr. Mackin- 
non. The chairman then expressed his 
warm appreciation of the action of the 
members. 





MRS. S. W. ZIMMER DEAD 


Ill more than a year, Mrs. Mary Prvor 
Walker Zimmer, wife of Samuel W. 
Zimmer, president of the Petersburg 
Fire, died early this week at her home in 
Petersburg, Va. Besides her husband, 
she is survived by one daughter. She 
was the granddaughter of two Confed- 
erate generals. Her maternal grand- 
father was General Roger A. Prvor who 
became a distinguished New York jurist 
after the war. On her father’s side she 
was a granddaughter of General Lindsay 


Walker. 





W. H. McGEE & CO. TO ENLARGE 

William H. McGee & Co. have pur- 
chased the building at 1 Mill Lane. where 
a modern seven-storv structure will be 
erected as an extension of the present 
home office at 11 Sonth William street. 
The growth of the McGee orean:etinn 
in recent vears h7s been rapid and addi- 
tional space is a necessity. 














APPLETON & COX, Inc. 


1 South William Street, New York 














AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admited Assets, $6,034,982.98 _ 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $9,771,118.88 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,363,929.39 
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TO MAINTAIN AUTO RATES 





Conference Collision Rates Will Stand 
in Lansing For Another Month; 
Restore Indiana Rates 

Conference collision rates will be ad- 
hered to without exception by members 
of the Lansing Fire & Casualty Under- 
writers Association for a month, at least, 
it was agreed by agents attending a spe- 
cial meeting of the Lansing, Mich., local 
board, called recently to discuss what 
appeared to be an impending rate war 
in the automobile field. ; 

While it proved impossible to arrive 
at a definite and final decision in regard 
to the situation which would satisfy all 
of the members present, the most radical 
of the dissenters from regular practice 
admitted it would be best to give the 
conference schedule a thorough trial on 
all new business solicited during the en- 
suing month. What will follow the 
month’s trial appears to be problematical, 
but those agents who have been adhering 
to the companies’ rates are inclined to 
believe that the crisis has been averted 
and that the rate-cutters will see the 
error of their way. 

The executive committee of the West- 
ern Automobile Underwriters Confer- 
ence was instructed by a decisive ma- 
jority at a special meeting last week in 
Chicago to restore automobile collision 
rates in Indiana. The executive com- 
mittee had ordered a decrease of 50% in 
the rates in that state. George H. Bell. 
western manager of the National of 
Hartford, chairman of the executive com- 
mittee, presented the arguments for the 
committee’s action, but he was over- 
powered by an onslaught from the east. 


BOSTON BOARD AND E. U. A. 


Members of the Boston Board of Fire 
Underwriters on Monday voted to accept 
the Eastern Underwriters’ Association 
plan for Boston, effective October 1, pro- 
vided the E. U. A. and the local agents 
come to a satisfactory settlement of the 
problem of limiting branch offices. It is 
planned to limit such offices to a parity 
with veneral agencies in the matter of 
commissions directly and also indirectly 
with reference to the matter of policy 
writing. General agents have maintained 
that they should be allowed to operate 
on equal terms with branch offices with 
respect to expenses and commissions. 








LIBERTY BELL CAPITAL 

Stockholders of the Liberty Bell of 
Philadelphia this week approved the in- 
crease in the capital stock from $250,000 
to $1,000,000 and the issue of new shares 
of a par value of $10 at $25 a share. The 
new issue is underwritten by the Col- 
onial Trust Co. of Philadelphia, and 
Janney & Co., stockbrokers. Henry W. 
Brown & Co. will continne as under- 
writing managers of the New York of- 
fice. 

ARTICLE BY WALTER BENNETT 

Walter H. Bennett, secretary-counsel 
of the National Association of Insurance 
Agents, is the author of an article on 
“Better Business Methods” in the latest 
issue of “Human Relations,” the publica- 
tion of the Independence Companies of 
Philadelphia. 





BALTIMORE SOCIETY ELECTS 

Daniel H. Hamilton has been elected 
president of the Insurance Society of 
Baltimore. Other officers are John G. 
Reese, first vice-president; Carl F. Gail, 
second vice-president; R. M. Golder, 
third vice-president; Edgar H. Donald- 
son, Jr., secretary-treasurer, and J. V. 
Brooks, Jr., assistant secretary. 





PHILA. ACTION POSTPONED ~ 

The scheduled meeting on Mondav in 
Philadelphia of the Association of Fire 
Insurance Agents to receive a report on 
commissions and agency agreements 
with the Eastern Underwriters’ Associa- 
tion was postponed. The pending agree- 
ment provides for brokerages of 15, 20 
and 25% on 20, 25. and 30% comim>"ons, 
leaving an overriding margin of cnly 5%. 
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> CASUALTY And SURETY NEWS 





Mass. Auto Experience 
Needs Close Scrutiny 


TO BE BASIS FOR 1929 RATES 





Recommendations Now Being Worked 
Out; Other States Will Be Influ- 
euced by What Is Done 


Compulsory automobile liability insur- 
ance has been in effect in Massachusetts 
for one full year and half of another 
year. It is well understood that it is too 
late now to do anything about the ade- 
quacy or inadequacy of the rates govern- 
ing this business for 1927 and 1928. The 
companies have taken part of their loss 
for 1927 and will probably take just as 
heavy a loss on 1928 business. The pace 
has been so swift that several companies 
have dropped out of the state and others 
are limiting their business there. 

It was estimated by one of the casualty 
executives who met last week at the of- 
fices of the National Bureau of Casualty 
& Surety Underwriters to discuss infor- 
mally this serious situation that the ac- 
tual underwriting loss on automobile 
business done in Massachusetts will ex- 
ceed $2,000,000 for each of the past two 
years. With this figure staring in the 
faces of the companies it is propitious at 
this time to consider what effect the 
Massachusetts law may have on other 
states that are considering similar legis- 
lation. It is felt that if the companies 
are going to suffer a heavy underwriting 
loss in each state that passes such a law, 
then the burden of this type of business 
will be increasingly greater. Further- 
more, it will be next to impossible to 
make up such losses by any profit which 
may be made from automobile business 
in states not having the law. 

$20,000,000 in Premiums 


This is the first year that experience 
has been available on compulsory auto- 
mobile business in Massachusetts and the 
total volume of this experience is approx- 
imately $20,000,000 in premiums for the 
vear 1927, all of which has been earned 
as of the close of the year. By compar- 
ing earned premiums with losses in- 
curred, the Massachusetts Automobile 
Rating & Accident Prevention Bureau 
has been able to determine the approx- 
imate underwriting profit or loss. Fur- 
thermore, the business has been divided 
into its various classes or groups so that 
the Bureau can tell which particular 
groups or closses have shown the worse 
experience, and also for which territo- 
ries. 

Only about one-half of the incurred 
public liability losses have been paid so 
the Bureau is not able as yet to deter- 
mine accurately the ultimate loss ratio 
for this business. As a general rule, the 
outstanding public liability losses have 
been too low as is proven by exhibits 
of the New York insurance department, 
as well as the figures of the individual 
casualty companies. 

There is, however, the possibility that 
the reserves which have been set up by 
the companies in Massachusetts have 
been adequate, or even a trifle too high, 
on account of the uncertainty in the 
minds of the various claims managers as 
to judgments that will be rendered by 


the courts and juries under the compul- 
sory law. 

There are, therefore, a great many new 
and serious problems to be solved by the 
casualty exe¢utives in co-operating with 
Insurance Commissioner W. E. Monk of 
Massachusetes. The rates which will 
govern compulsory automobile insurance 
for 1929 must be ready by September 1. 
The Bureau has already compiled the 
experience for 1927 on the basis of pre- 
miums and losses brought down to 
March 31, 1928, and copies of this ex- 
perience have been furnished to Mr. 
Monk and the governing committee of 
the Bureau. 


Seriousness of the Problem 


Between now and the middle of July 
this committee will be seriously engaged 
in reviewing this experience, studying 
factors and arriving at conclusions. Its 
report will then be submitted to the Bu- 
reau as a whole at the scheduled July 
meeting with recommendations for the 
new rates. The final step will be Com- 
missioner Monk’s approval of this report 
in its entirety or with such corrections 
and improvements as he may make. 

Every casualty company writing auto- 
bile insurance, whether or not the com- 
pany is doing business in Massachusetts, 
is vitally interested in the solution of this 
forthcoming rate-making problem. If the 
decision is reached and upheld to con- 
tinue a scale of rates which experience 
indicates will be inadequate, then the 
companies will fare a third year of loss 
under the compulsory law and the possi- 
bility of loss for each succeeding year. 

This is not all, however, as other states 
may pass similar legislation and the rate- 
making authorities of these states may 
be inclined to pattern after the Massa- 
chusetts rates. It is therefore the opin- 
ion of many of the leading casualty ex- 
ecutives that this problem demands more 
than ordinary executive attention. 





LUNCH TO ALLEN IN PARIS 





Son of Ambassador and Administrator of 
French Insurance Body Entertains 
Nat'l Surety Executive 

While E. M. Allen, executive vice- 
president of the National Surety, was on 
his recent visit to Europe he was the 
guest of honor at a luncheon given at the 
Union Interalliee in Paris by Parmely W. 
Herrick, son of the American Ambassa- 
dor to France, and M. Andre Weil, ad- 


ministrateur-delegue of the Societe 
l’Assurance-Credit. : 
Prominent persons in the insurance 


and banking world of France were pres- 
ent at the luncheon which a French 
newspaper described as “proving the in- 
terest which American insurance men are 
taking in the economic activity of Eu- 
rope and particularly of France.” 





TO FORM FIRE RUNNING MATE 


A development of interest to casualty 
and surety men this week was the de- 
cision of the United States F. & G. to 
form a fire insurance company which 
will have a capital of $1,000,000 and a 
paid-in surplus of $3,000,000 or $4,000,000. 
R. Howard Bland is to be chairman of 
the board of this company which is as 
yet unnamed. Details of its organiza- 
tion will be found in the fire section of 
this issue. 




















Nat’! Surety Completes 
. First School of Selling 


DIPLOMAS ARE AWARDED TO 55 





Free Instruction on a Big Scale to Out- 
siders Was Experimental Idea of 
Vice-President C. C, Spear 





At the suggestion of C. C. Spear, vice- 
president in charge of fraud bonds, the 
National Surety a short time ago inau- 
gurated its first school of salesmanship 


on a big scale. The idea was entirely 
experimental and the students were ob- 
tained by inserting classified ads in the 
daily newspapers, offering to give a free 
course in selling to those interested fo1 
a period of three weeks, three nights a 
week from 7:30 to 9:30. 

The response to these ads was imme- 
diate. Men, both young and old, asked 
to be enrolled. The first school started 
with a class of about eighty, several of 
whom were college graduates. They 
were told at the beginning that they 
were under no obligations to the Na- 
tional Surety inasmuch as they were all 
employed during the day time in other 
lines of business and were welcome to 
take the course of lectures in the eve- 
ning hours without feeling that they had 
to reciprocate. 

35 Men Sign Up With Company 


Monday night of this week witnessed 
the result of this interesting experiment 
when the National Surety gave a gradu- 
ation dinner to this group in its 4 Albany 
street, New York, cafeteria. Out of the 
total enrollment fifty-five completed 
successfully the course of study with 
good marks and were presented with di- 
plomas by Mr. Spear. Six of these men 
had passed the examinations with a mark 
of 100% and were designated as the 
honor students of the class. Thirty-five 
men have definitely signified their inten- 
tions of signing up with the National 
Surety in its various special departments 
for either out-of-town cities or the New 
York City territory. 

The occasion was hailed by Mr. Spear 
and other officers of the company who 
had assisted him in the lecture work as 
one of considerable importance since it 
tions of signing up with the National 
Surety School of Salesmanship was to be 
a permanent feature of the organization. 
In fact, plans are now under way for 
another class starting early in July which 








will have as big an enrollment as the 
first one, 

By way of a good send-off to the new 
graduates, the following executives of the 
company who acted as lecturers made in- 
spirational five minute talks: J. A. Coch- 
rane, vice-president in charge of forgery; 
E. M. Allen, executive vice-president: 
Dr. B. F. Battin, production auditor; N. 
Lewson, regional manager, forgery bond 
department; H. P. Johnson, supervisor, 
fraud bond department; Al Hirsch, fraud 
department; W. J. Purcell, fraud bond 
department, and L. W. Pecan, merchants 
protective bond department. Russell Al- 
gire, vice-president in charge of burglary, 
and “Bill” Barnhart, resident vice-presi- 
dent, also lecturers, were unable to be 
present. 


Joyce Foundation Suggested 


A talk was also made by J. C. Murphy, 
who is the star forgery bond salesman 
of the company, in which he stressed the 
fact that the most successful salesman 
is very different from what is known as 
the high pressure producer. Mr. Mur- 
phy further said: ‘Avoid swift flowing 
words on the surface and slick selling 
stunts. Sell by the power of sugges- 
tion.” He has the distinction of being 
the president of the honor club of the 
forgery bond department of the com- 
pany and has led all producers in this 
line for the past two years. 

Mr. Lewsen impressed the graduates 
with the promise that the National Sure- 
ty will give all kinds of encouragement 
but that the men themselves must have 
it in them to make good with this co- 
operation. 

Mr. Cochrane referred to the ability of 
Chairman William B. Joyce; his genius 
as an organizer. He made the here- 
tofore unpublished statement that a 
movement was under way to establish a 
Joyce Foundation which shall be found- 
ed in his honor and dedicated to him as 
a monument to his work. It was Mr. 
Cochrane’s thought that this first gradu- 
ating class could rightly be designated as 
the keystone of the Joyce Foundation if 
it should materialize. His further sug- 
gestions were to “give” rather than “get” 
in daily soliciting and to come away from 
an interview with increased self-conf- 
dence and respect even though a sale has 
not been made. 

Mr. Allen’s remarks were full of in- 
spiration, his theme being that the man 
who has found out how to use his brain 
intelligently in his work was certain to 
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Important Changes In 
Mass. Compulsory Law 


BECAME EFFECTIVE ON JUNE 11 





Penalty of $100 to $200 For Driving a 
Car Without Filing a Policy, 
Bond or Deposit Is Removed 





\nother important act amending the 
Massachusetts compulsory automobile 
liability law in several respects became 
effective on June 11. It has been de- 
scribed as an emergency law, necessary 
{or the immediate preservation of the 
public safety and convenience. 

First of all, this act provides that the 
designation by the commissioner of in- 
surance or the registrar of motor vehicles 
of a representative to sit on the board 
of appeal on liability policies shall be in 
writing, and that such designation may 
be revoked at any time and may run for 
such period as the commissioner may 
prescribe. 

Next, the jurisdiction under the law 
now vested in the division of highways 
is transferred to the department of pub- 
lic works. 

Section 34B of the old law is amended 
by providing that a: company issuing a 
certificate through an agent, which is 
filed with the registrar in connection 
with the registration of a motor vehicle, 
shall be estopped from denying the issue 
or execution of the automobile liability 
policy or bond set forth in the certifi- 
cate. 

Revoking of License 

Another amendment calls for a change 
in Section 34H by providing that upon 
notice of cancellation of a policy or bond 
by either the insurer or owner, the 
registrar shall not revoke the registra- 
tion of the motor vehicle if he receives 
notice that the owner has filed a com- 
plaint or an appeal to the Superior 
Court or if he receives a decree of the 
court cancelling the policy or bond. In- 
stead, the registrar must wait ten days 
before he may revoke the registration. 

The provision in this section imposing 
a penalty of from $100 to $500, imprison- 
ment for one year, or both, for driving 
a car without filing a policy, bond or de- 
posit as required, is removed. 

If the insured, upon receiving a notice 
of cancellation from his company, files a 
new certificate prior to the expiration of 
the 15-day period, the filing of this cer- 
tificate shall operate to terminate the 
policy on the date of the filing, and the 
return premium, if any, payable to the 
insured, shall be computed from that 
date unless the final effective date of 
cancellation is fixed by the board of. ap- 
peal or by the court; then the return 
Premium shall be computed as of that 
date. A new provision authorizing the 
issue of policies covering more than one 
motor vehicle or trailer, is added. 

Hearing Now Essential 

Before the commissioner of insurance 

fixes the classifications of risks and pre- 
mium charges for policies and bonds 
under the law, it is now essential that 
he conduct a hearing and investigation. 
Under the old law he fixed the rates, 
etc, based on those submitted by the 
companies, without a hearing, but such a 
hearing was provided for when he de- 
sires to modify or revise rates. 
_The insured is now to have ten days’ 
tme to appeal the cancellation of his 
policy. Revision has been made in the 
Scope of the insured’s complaint on the 
question of cancellation and the board 
of appeals is authorized to allow this 
complaint to be amended. The period 
of appeal from an order of the board to 
the courts has been increased from seven 
to ten days. 

From now on companies will not be 
allowed to charge any rate “different” 
'rom that fixed by the commissioner of 
Mstrance. The old law provided that no 
lower rate might be charged. 

A final revision in the new act is that 
Provisions in policies and bonds issued 
under it shall apply to registrations be- 


Rogers Critical Of 
Compensation Bureau 


HIS 2ND REPORT TO GOV. SMITH 





Moreland Act Commissioner Urges Its 
Administration By the Industrial 
Board 
One of the outstanding recommenda- 
tions in the just filed second report of 
Professor Lindsay Rogers, Moreland Act 
Commissioner, named by Governor Smith 
of New York to investigate the Depart- 
ment of Labor, is that the administration 
of the Bureau of Workmen’s Compensa- 
tien should be taken from the Indus- 
trial Commissioner and placed under the 

Industrial Board. 

Professor Rogers also urges a revolv- 
ing fund and a quarterly budget instead 
of legislative appropriations to run the 
department, and that the Governor ap- 
point an advisory committee of the 
Workmen’s Compensation Bureau com- 
posed of representatives of insurance car- 
riers. 

The Industrial Board now has judicial 
power over compensation cases, while the 
industrial commissioner, James A. Ham- 
ilton, administers the Compensation Bu- 
reau, one of sixin his department, Profes- 
sor Rogers finds this illogical in theory 
and unworkable in practice. He points 
out that the judicial powers of the In- 
dustrial Board to hear compensation 
cases and the administrative authority 
of the Industrial Commissioner to ap- 
point and assign employes frequently 
overlap. He says: 

Denies Objections Are Serious 

“The chief and not the only objec- 
tion to such a change in the laws is 
that a board of five and not one man 
would exercise administrative power. 
This objection is not serious. Supervision 
over administrative matters would be 
handed over, as in the case with the 
Federal commissions, to a secretary, ap- 
pointed by and acting under the di- 
rect control of the Industrial Board.” 

Professor Rogers indicates that the en- 
tire time of the director is required to 
solve the problems of the New York 
City office, and that he should not be 
compelled to give the up-state offices 
haphazard attention. 

Regarding the suggested 
board, Professor Rogers says: 

“The law should not attempt to con- 
fer detailed powers on this committee. 
Its functions are adequately described in 
its title, ‘advisory committee.’ It will 
have the rights of. the King of Eng- 
land, that is the right to be consulted, 
the right to encourage and the right to 
warn.” 

A misconception that the taxpayers pay 
the cost of administering the compensa- 
tion act is cleared up by Professor Rog- 
ers, who points out that the expense is 
levied on the carriers in proportion to 
the total benefits they say. This monev 
is collected in August each year and 
the state is then reimbursed for its ap- 
propriations. He suggests that a re- 
volving fund of $500,000 would be ample 
for administrative expenses. Assessments 
could be made quarterly on the insurance 
payments made by them in the previous 
quarter. 

Special attention is directed to some of 
the problems that require attention but 
which they cannot receive as long as the 
Industrial Commission administers the 
department. One is that the advice of 
the insurance carriers is not asked. He 
points out that undetermined death cases 
are becoming more and more numerous. 
Cases in which an injured workman or 
his dependents elect to sue a third party 
rather than apply for compensation have 
little attention paid to them by the bu- 
reau, but should be investigated and 





advisory 








ginning with 1929 and thereafter; also 
that so much of the act as applies to 
cancellations of. and refusals to, issue 
such policies or bonds shall apply only to 
policies and bonds issued in connection 
with such registration. 


.nent as a leader of the 


Roosevelt Active At 
Democratic Convention 

NAMES SMITH FOR PRESIDENT 

F. & D. Executive Had Similar Honor 


Four Years Ago At Madison Square 
Garden, New York 





Franklin D. Roosevelt, vice-president 
of the Fidelity & Deposit and prominent 
Democratic 
party, was decidedly in the limelight 


at the Democratic National Convention 
in Houston, putting Governor Alfred E. 
Smith’s name in nomination for Presi- 
dent of the United States on the Demo- 
cratic ticket. This week Mr. Roosevelt 
has been a popular figure at the con- 
vention and the cordial greetings he has 
received show that his popularity has 
not diminished from the high mark it 
reached four years ago at Madison 
Square Garden, New York. 

It wil be remembered that at that time 
Mr. Roosevelt fought his way to the 
platform to nominate Governor Smith 
only by means of two crutches and a 
grim fighting spirit to override his phys- 
ical handicaps. This year he has recov- 
ered to such an extent that he used only 
a cane. 

With Mr. Roosevelt in Houston is 
Tohn A. Griffin, vice-president of the 
Fidelity & Deposit in New York, who 
is enjoying every minute of the big con- 
vention. The New York office also in- 
stalled a radio for the occasion and in- 
vited its brokers and other friends to 
listen to the proceedings. 





FORNOFF GOES TO CHICAGO 





Century Indemnity Appoints Him Claim 

Division Manager There; Formerly 

In Pittsburgh Office 

The Century Indemnity has appointed 
Ralph H. Fornoff as manager of its Chi- 
cago claim division. Mr. Fornoff started 
with the Travelers as investigator in 
1910, and later became adjuster in charge 
of its Pittsburgh office. During the war 
he served as captain of the 28th Division, 
ASK YF. 

Upon his return he was sent south by 
the Travelers to undertake compensation 
work in Tennessee. Two or three years 
later he joined the Pittsburgh office of 
the Globe Indemnity, where he remained 
for five years, resigning to become man- 
ager of the Century’s Pittsburgh claim 
division in September of last year. Man: 
ager Fornoff’s transfer to Chicago will 
give him a wider field for his experience 
in claim work. 








cleared up. Cases against employers who 
carry no insurance are also becoming 
more numerous. 

Urges Holding Public Hearings 

Professor Rogers declares that the 
Legislature has been adopting amend- 
ments to the compensation laws without 
first having public hearings, a practice 
which he says should stop. 

“Legislative committees,” he says, 
“should hold public hearings on the bills 
they wish to recommend and should not 
recommend such bills to the Legislature 
without consulting the Industrial Board. 
Examples are not infrequent of amend- 
ments which have been killed in the 
Legislature or vetoed because of criti- 
cisms made by the Industrial Board. If 
these criticisms had been invited early 
enough such amendments never would 
have been proposed.” 

Criticisms are leveled at the Industrial 
Survey Commission and the conviction 
is expressed that this commission, if 
continued in its present powers, should 
be composed exclusively of members of 
the Legislature and “that it should not 
have among its members or employes in- 
dividuals who may have an axe to grind. 
He says that the Industrial Survey Com- 
mission as at present organized does 
not inspire confidence either in the Leg- 
islature or the public. 


Creditors of Jewelers’ 
Society to Recover 100% 


APPROVED IN BEHA’S REPORT 





Defunct Tride Association Has Cash 
Assets of $399,771 and Allowed 
Debts of $250,786 





Creditors of the Jewelers’ Safety Fund 
Society, an insurance trade association, 
formerly of 22 West 48th street, New 
York, which failed on October 13, 1927, 
will receive 100% of their claims with 
interest, according to a report issued this 
week by James A. Beha, state superin- 
tendent of insurance, which is being filed 
with the New York county clerk to 
await approval by the Supreme Court 
sometime early in July. 

An adjustment by the Insurance De- 
partment of the premium deposits made 
by the members and policyholders for 
the purposes of paving the losses and 
expenses of the society results both in 
an assessment upon members whose de- 
posits were inadequate and a return to 


those mémbers whose deposits were 
more than adequate. Accordine to the 
voluminous report of Superintendent 


Beha, the total cash assets in possecci-n 
of the Department on Tune 15. 1928. 
amount to $399,771.04, while the allewed 
debts of the creditors are $250,786.17. 
Debts amounting to $74,813.20 have been 
disallowed in the report. The net re- 
turns of denosits allowed to members ag- 
gregate $178,592.60 and the sums due to 
the liquidators from members who made 
inadequate contributions amount _ to 
$55,121.16. 

Among the liabilities are several large 
claims for diamond and jewelrv robberies 
which have been allowed by the liquida- 
tor. 


The various complicated risks of the 
Society and the adjustment of several 
large losses resulting from diamond and 
jewelry losses and the adjustment of the 
relative rights and liabilities of the mem- 
bers of the Safety Guarantee Fund have 
been speedily accomplished by the In- 
surance Department: and the estate of 
the society increased at the same time. 
The income received by the liquidator 
was $28.909.48 and the expenses of liqui- 
dation $20.900.15, resulting in en increase 
of $8,009.33. In addition salvage and re- 
insurance recoveries will further increase 
the estate. 





NEW TAXICAB CO. FORMED 

Arrangements were completed last 
week by the Jefferson Auto Mutual Cas- 
ualty, a newly licensed carrier in New 
York state, to take over the business of 
the Lincoln Auto Mutual now in liquida- 
tion, with the authority of the New York 
insurance department. The new company 
will start July 1 writing automobile li- 
ability insurance on taxicab fleets. It has 
agreed to certain restrictions laid down 
by the department as to the underwrit- 
ing ot this type of risk. 


New School Of Selling 


(Continued from Page 36) 





be a success. He emphasized that the 
success of the school of salesmanship and 
its further development depended upon 
what tangible results could be seen from 
the first group of graduates. 

By this time the enthusiasm of those 
present had reached a high pitch so that 
it was not surprising that when Mr. 
Spear asked for a few remarks from the 
students that several of them responded 
immediately. One in particular. a Mr. 
Fink, had been so impressed by the work 
he had taken under National Surety 
guidance that he had prepared an essay 
on success which he read for the benefit 
of those present. The general feeling 
seemed to be that the class had been a 
success both for the National and the 
students. 
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American Automobile 
Entered in N. Y. State 


HAS OPENED BRANCH OFFICE 





License Also Granted Recently to Ameri- 
can Automobile Fire; R. S. Choate 
Executive in Charge 





Late last week the New York insur- 
ance department granted a license to the 
American Automobile of St. Louis to do 
business in the state. The American 
Automobile Fire had been licensed pre- 
viously to write the material damage cov- 
erages on automobile risks.- Immediate- 
ly following the entry of the casualty 
company, the machinery was put in mo- 





B S. CHOATE 


tion for the establishment of a New York 
branch office for both companies at 80 
Maiden lane, having supervision over 
New York State and Connecticut. 
This office had its opening this week 
with Raymond S. Choate, formerly sec- 
retary of the Phoenix Indemnity, in 
charge. Mr. Choate comes to the Am- 
erican Automobile and its affiliated fire 
company with a well rounded experience 
in practically every phase of insurance 
work. He has been on the production 
“firing line,” and knows the problems 


connected with the automobile business‘ 


from both the field and home office view- 
point. 
Phases in Choate’s Career 

Mr. Choate’s career started with the 
New Amsterdam Casualty in 1911, fol- 
lowing which he joined the Globe In- 
demnity. He was with this company for 
nine years gaining a solid background in 
underwriting work. In 1922 he connected 
with the Phoenix Indemnity as manager 
of its automobile department where his 
ability later won him the promotion to 
be secretary of the company. Then in 
1927 he was given the additional respon- 
sibility of having the New York local 
branch office of the company under his 
management. 

Mr. Choate has made one appointment 
up to date for the New York branch of 
the American Automobile, being J. R. 
Ouackenbush as the claims manager. Mr. 
Quackenbush has been engaged in the 
various phases of claims department 
work for the past eleven years, having 
been with the Travelers, Phoenix Indem- 
nitv and most recently with the Norwich 
Union Indemnity. 

The American Automobile is now en- 
tered in forty-three states, the District 
of Columbia, and Canada. It started 
business in January, 1912, with a capital 
of $200.000. surplus of $50.000 and assets 
of $250.000. Its growth is indicated bv 
the fact that as of January 1. 1928, it 
had increased its capital to $1,000,000, its 
surplus to $2,260,936 and its assets to 
$10.275,231. 

While this company under its original 


charter was granted power to write both 
fire and casualty coverage on automo- 
biles there were a number of states, in- 
cluding New York, where the law did not 
recognize such dual powers. It had 
been the desire of the management for 
some time to complete their services in 
those states for clients and agents by 
writing a full five-point coverage in one 
policy. To do this it was found neces- 
sary to have two Missouri charters, one 
for a fire company and one for a casualty 
company. 

The American Automobile, therefore, 
organized the American Automobile Fire 
which started business the first of this 
year with a capital of $200,000 and $400,- 
C00 surplus. The change in the Ameri- 
can Automobile’s charter limiting its 
writings to sacualty lines became effec- 
tive on January 24 and immediately 
thereupon the company purchased the 
entire capital stock of the American 
Automobile Fire so that the latter com- 
pany is now completely owned and con- 
treed by the former. 

Much of the present success of the 
American Automobile is due to the skill 
of its president, L. A. Harris, who took 
over the management reins in 1925 upon 
the death of Charles W. Disbrow, the 
founder of the company. Mr. Harris has 
had many years of experience as a pub- 
lic accountant and was general auditor 
of the Southern Surety for seven years, 
chief auditor of the Emergency Fleet 
Corporation during the war period, and 
vice-president and treasurer of the Am- 
erican Automobile before becoming its 
executive head. 





LUNCHEON TO B. J. McGINN 

In celebration of his 30th anniversary 
with the American Surety, B. J. McGinn, 
vice-president and manager of the claim 
department, was recently tendered a 
luncheon by his associate officers and 
was presented with an engraved silver 
pl-que from inspectors who served under 
him throughout the country. 


Some “Danger Signals” 
In A. & H. Underwriting 


POINTED OUT BY W. G. PAYNE 








Mentions Certain Occupations Which 
Inherently Call for Sharp Dealing 
With the Public 





According to W. G. Payne of the In- 
demnity Insurance Co. of North America, 
there are some occupations which should 
be subjected to closer scrutiny than 
others, particularly in connection with 
accident and health underwriting. This 
opinion was set forth by Mr. Payne in a 
recent address, made before the Phila- 
delphia Association of Accident & Health 
Managers, in which he spoke in part as 
follows : 

“There are certain occupations which 
inherently seem to call for sharp dealing 
with the public. Persons engaged in 
such occupations can hardly be expected 
to deal fairly with an insurance company, 
particularly in connection with a claim 
under an accident or health policy. 
There are undoubtedly high type indi- 
viduals engaged in these occupations. 

“The following list is given merely to 
indicate that such occupations are sub- 
ject to closer scrutiny than the average: 
Pawn brokers, second grade furriers, in- 
stalment furniture dealers, second hand 
automobile dealers, cut rate radio stores, 
automobile accessory dealers, (cut rate) 
army and navy store proprietors, instal- 
ment jewelry stores, junk dealers and in- 
stalment clothing dealers. 


Seasonable Occupations 

“There are certain other occupations 
which, by reason of their seasonable na- 
ture, leave a period of the year unem- 
ployed. This makes it quite convenient 
for an assured engaged in one of these 
occupations to stretch out any claim aris- 
ing during the period of non-employ- 
ment. Offhand, I think of : Summer re- 
sort proprietors, summer camp proprie- 
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tors and managers, manufacturers (jn 
certain of the clothing trades), and build. 
ing contractors.” 

Mr. Payne thought there were certain 
other occupations which, because of the 
somewhat uncertain status of their em- 
ployment, also present a moral hazard. 
“Any risks coming within these classj- 
fications should be investigated carcful- 
ly,” he said, “and policies should only 
be written in cases of persons standing 
high in their professions. A partial list 
includes: Authors, artists, capitalists, 
musicians, cartoonists, concert singers, 
lecturers, librettists, organists, sculptors, 
nurses, administrators of estates. 

“There are certain other occupations 
which can be well avoided, or, at least, 
carefully looked into. I refer to: Col- 
lege presidents, professors, teachers, 
analytical chemists, physicists, research- 
men of all sorts, ministers, priests, 
rabbis. 

“All of these occupations require men- 
tal work of an _ introspective nature 
which tends to morbidity and neurosis, 
Their word is usually law in their own 
circumscribed sphere. With all due re- 
spect to the clergy, the last three are 
the worst of the lot. They possess the 
above qualifications to the n’th degree. 
In case you question even the most ex- 
travagant claim, they stand on their cloth 
with utmost dignity.” 





CENTRAL BUREAU REPORT 





First Month of Casualty Participation 
Shows Outstanding Premium in This 
Line Exceed Those of Fire 


The first full month of casualty par- 
ticipation in the Central Bureau for Un- 
paid Earned Premiums in New York City 
territory shows that there were 5,l0l 
casualty company items as compared with 
8589 fire company items. The casualty 
unpaid earned premiums for this period 
amounted to $84,620 as compared with 
$37,096 in unpaid earned premiums re- 
ported for the fire companies. Totals 
show 13,680 items and $121,716 in unpaid 
earned premiums. 

It will be seen that while the number 
of casualty items was but 37.3% of the 
total number handled by the Central 
Bureau, the total amount of casualty un- 
paid earned premiums was 72% of that 
reported by the fire companies. 

Benjamin R. Mowry, manager of the 
bureau, in submitting his report to the 
N. Y. Insurance Department, shows how 
effective the bureau’s efforts have been 
in stamping out the “free insurance evil.” 





MAKES SEVERAL FIELD CHANGES 


The Commercial Casualty has made 
several field changes which are as fol- 
lows: Special Agent A. C. House has 
been transferred from New York state 
territory to act as field supervisor for 
Connecticut with headquarters at Hart- 
ford; Special Agent George M. Bull has 
been transferred from Wisconsin 10 
Michigan with headquarters at Lansing; 
Special Agent F. B. Fairbrother, former- 
ly operating in Indiana, has been trans- 
ferred to the home office; C. E. Wood- 
row. formerly with the Aetna Casualty 
& Surety, has been appointed special 
agent for Indiana. Headquarters tor 
Field Supervisor George J. Ferguson, 
heretofore operating in the Central New 
York territory, will be the home office. 





WASHINGTON, D. C., APPOINTMT. 

In line with a continuous policy of e 
pansion, the Standard Accident has ap- 
pointed Howard W. Phillips & Co., 
Washington, D. C., as its general agents. 

The firm, which is composed of How- 
ard W. Phillips and Albert J. Phillips, 
was organized in 1916 and is well know? 
to insurance men and public in Washing 
ton as well as with the general insurance 
fraternity. It is fully. authorized am 


equipped to write all lines of casualty 
and bonding lines. 

In addition to the H. W. Phillips Co 
the Standard will continue to be repr 
sented in Washington for all lines by the 
District Agency Co. 
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John W. Downs Raps 
Compulsory Auto Law 


BEFORE N. E. AGENTS’ MEETING 





Believes It Will Take Years Longer to 
Determine the Substantialness of 


Such Laws 





Compulsory automobile liability insur- 
ance was handled without gloves last 
week by John W. Downs of Boston, 
counsel for the Massachusetts Associa- 
tion of Insurance Agents, on the final 
day of the seventh annual convention 
of the New England Association of In- 
surance Agents at South Poland, Maine. 
Insurance men from all over New Eng- 
land were keenly interested in hearing 
from Mr. Downs how the Massachusetts 
law was working out, and the Maine 
agents were particularly alert to what 
he had to say in view of the agitation 
in that state for the adoption of an act 
similar to that in Massachusetts. 

First of all, Mr. Downs declared em- 
phatically that the story that the insur- 
ance interests in the Bay State helped 
to put the law on the books in order to 
get an increased premium income was 
false. On the contrary, Massachusetts 
insurance men had maintained a neutral 
attitude in the matter, not from choice 
but from the nature of their position, be- 
cause to have opposed the bill at the 
time would have meant a state fund. 
Members of the legislature, said Mr. 
Downs, told them that if they opposed 
the bill it would be amended to prohibit 
the companies from writing this insur- 
ance. 


Accident Ratio Still on Increase 


Mr. Downs said he believed the general 
public as well as a majority of the motor 
vehicle owners of the state felt that the 
law was a good thing, but there was a 
disgruntled minority who felt that the 
rates were too high, the classifications 
wrong, and that the insurance companies 
were making too much money. 

“When the statement is made that this 

law has accomplished its purpose,” said 
Mr. Downs, “and that it has made every 
Massachusetts automobile owner finan- 
cially responsible up to $5,000, it is not 
wholly true. Mr. Goodwin, former state 
commissioner of motcr vehicles, is au- 
thority for the statement that last year 
there were 2,000 operated on the high- 
ways of Massachusetts illegally and with 
no insurance. And Mr. Goodwin admit- 
ted he was powerless to prevent it. This 
state of affairs arose through the giving 
of fictitious names and addresses when 
the insurance and license is procured. 
_ “Accidents have increased at an alarm- 
ing rate under the act,” continued Mr. 
Downs. “For the first five months this 
year as compared with a similar period 
in 1927, there was an increase of 20% 
killed and 23% injured in metropolitan 
Boston alone.” 


Worried Over “Guest” Hazard 


r As regards the insurance companies, 
Mr. Downs said that they are having 
considerable trouble with. the act. A 
new element has just been brought to 
light in the matter of claims, and that 
1s collision on the part of the insured, 
with the guest riding in his car. Case 
alter case comes up where the guest in 
the car is severely injured that the own- 
er is driver of the car admits liability 
for the purpose of the friend recovering 
damages from the insurance company. 

Mr. Downs added the companies were 
hopeful that the rate question will ad- 
just itself after enough experience has 
een compiled. He believes that with 
the great increase in accidents the loss 
Tatio is bound to go up. 

“What is going to be the outcome?” 
asked Mr. Downs. “The insurance men 
claim they do not make any money out 
ol, certain radicals want a state fund 
to handle the insurance at cost; the in- 
surance commissioner says publicly thot 
the insurance broker has no place in this 
Scheme; the legislature feels that the 
agents and brokers are being paid 











LIKE FIRE 


Infringements or claims of infringements of Patents and 
Trade Marks come when least expected. 


Brokers and Agents may now increase their incomes and 
render this most valuable protection with the broad 
forms of contracts now offered. 


Communicate at once with 
AMERICAN PATENT PROTECTION CORPORATION 
Charles H. Remington, President 
Suites 1801-1805 and 1811-13, 551 Fifth Ave., New York, N. Y. 
Telephones: Vanderbilt 10381-10382-10383 








enough and the courts are becoming 
more and more clogged with automobile 
cases, 

“It will take years longer to determine 
the outcome of this situation. and in the 
meanwhile there is no question that the 
insurance men will co-operate to the full- 
est extent.” 

The so-called Worcester, Maeassachu- 
setts, situation was discussed before the 
convention by President Ward Bates and 
Secretary Arthur Fairbanks of the Wor- 
cester Board and were assured every at- 
tempt would be made by the New Eng- 
land Advisory Committee to secure a sat- 
isfactory solution of the problem. 

Other speakers were Dudley Harmon, 
Boston; Benj. Cleaves of Portland, Me.; 
Chauncey S. S. Miller, New York, and 
Thomas Braniff, Oklahoma City; Walter 
H. Bennett, New York; Spencer Welton, 
New York; Edwin Cole, Fall River; 
Chas. McKinney, Providence. 





IMPRESSIVE McNEILL CEREMONY 


A sixty-foot flag pole and flag, sur- 
rounded by a handsome bronze fence 
and bronze tablet suitably inscribed, were 
recently presented to the town of Ames- 
bury, Mass., by Chester W. McNeill, 
Walter L. McNeill and Mrs. Bertha L. 
Mitchell, children of G. Leonard Mc- 
Neill, the late president of the Mzssa- 
chusetts Accident, in memory of their 
grandfather, George E. McNeill, the not- 
ed labor leader of his day and the 
founder of the Massachusetts Accident 
in 1883. 

The presentation speech was made by 
Chester W. McNeill, president of the 
company, the tablet being unveiled and 
th flag unfurled by Robert L. McNeill 
and Doris A. McNeill, great grandson 
and great granddaughter of George E. 
McNeill. The dedication was at the 
George E. McNeill Park, located in the 
shadow of his birthplace. 





TWO STANDARD MEN DIE 


Two prominent general agents of the 
Standard Accident have died recently, 
being Neal E. Nyce of Reading, Pa., and 
John A. Murray, president of the John 
A. Murray Co., Inc., of Albany, N. Y. 
Mr. Nyce was connected with the com- 
pany for twenty-three years, first as 
special agent from 1905 to 1913 and then 
as general agent up to the time of his 
death. Mr. Murray was affiliated with 
the Standard for ten years and was re- 
garded as one of its most important rep- 
resentatives. 





FOURTH OF JULY POSTER 


The Hartford Accident & Indemnity 
is furnishing all of its agents with a 
striking four-colored Fourth of July 
poster which is a part of the company’s 
regular safety campaign. It is in suitable 
poster size and will be displayed in the 
windows and offices of the Hartford A. 
& I. agencies all over the country. The 
appeal of the poster is to “Safeguard 
the Children on the Fourth.” 


Urges Free Hand in 
Mass. Auto Underwriting 


E. J. SCHOFIELD’S SUGGESTION 








Believes That Plan of Hammering Price 
of Insurance Down Below Cost 
Is Uneconomic 





EK. J. Schofield, vice-president of the 
S‘andard Accident and well known for 
his broadcasts in the “Standard Cog” 
speaks his mind frankly this month on 
the underwriting of risks under the Mas- 
sachusetts compulsory automobile law. 
He says: “The best safeguard for the 
road and the easiest way to keep un- 
safe drivers from driving in Massachu- 
sets is for the people of that state to 
give a very free hand to the underwrit- 
ing judgment of the companies with ref- 
erence to the selection of the risks which 
they wish to carry under their compul- 
sory act. 

“As the matter now stands in Massa- 
chusettts, it is quite pcssible for an in- 
dividual to obtain insurance because the 
state demands that the insurance carrier 
accept the risk whether they wish to or 
not. That may be conducive to the con- 
tinuance of insurance and the continu- 
ance of the driving of a very undesirable 
ro7d occupant. 

“Secondly, we hope the people of that 
state will consider that a fair price may 
properly be charged by the companies 
in accordance with the cost of carrying 
the business. The present rate of pre- 
mium is evidently inadequate. In Mas- 
sachusetts, as elsewhere, the value of the 
article which they buy in the form of 
insurance is many times above the sell- 
ing price. This is a fact which is ob- 
viously overlooked by many people in 
the selection of insurance. The plan 
of hammering price down to the point 
below cost is uneconomic and_ short- 
sighted. 

“Edward Filene, a good citizen of M1s- 
sachusetts, has said that the selling price 
determines what the cost shall be. If 
that is true in insurance, then the sell- 
ing price must determine the character 
of service which is to be rendered, and 
service is of the utmost importance to 
the person who buys insurance and he 
should be in position to obtain the very 
utmost in service and to be willing to 
pay the price for that service which he 
demands and which he needs.” 





PAYNE’S 25TH ANNIVERSARY 

G. Houson Payne, Jr., associate auto- 
mobile manager at the Maryland Cas- 
ualty home office, was recently presented 
with flowers and gifts upon the occasion 
of his twenty-fifth anniversary with the 
company. 





APPOINT ASHTON AGENCY 
The American Employers has appoint- 
ed the Ashton Insurance agency of Kan- 
sas City as its general agent for western 
Missouri. This agencv formerly repre- 
sented the Employers’ Liability. 


F. E. Sprague Made V.-P. 
Of Union Indemnity 


HIS PROMOTION WELL MERITED 





Joined the Company in 1920 and in Eight 
Years’ Time Has Advanced to 
High Executive Position 





After serving creditably in a number 
of junior executive positions, Frank Ells- 
worth Sprague has been advanced by the 
Union Indemnity to the position of vice- 
president. Mr. Sprague has been super- 
intcndent of agencies in the home office 





FRANK 


ELLSWORTH SPRAGUE 
and will continue his duties in this ca- 
pacity as vice-president. 

Entering the surety department of the 
company in 1920 as an underwriter just 
after the Union was organized, Mr. 
Sprague’s rise has been rapid. His first 
promotion was to be head of the contract 
bond department. He then served suc- 
cessively as assistant secretary and as- 
sistant vice-president, reaching his pres- 
ent high position in the short span of 
eight years. Mr. Sprague may be con- 
sidered one of the youngest senior in- 
surance executives in the country, being 
in his early thirties. He is a graduate 
with honors from the engineering de- 
partment of Tulane University, class of 
1914, and served as captain in the engi- 
neering corps during the world war. 


W. Irving Moss, president of the 
Union Indemnity, in commenting this 
week upon Mr. Sprague’s promotion, 


said, “His advancement has been well 
merited and it is a source of great pleas- 
ure to the company that we are able to 
fill this position from within the or- 
ganization with a young man who has 
grown up with the Union Indemnity.” 


OCCIDENTAL IND. EXPANDS 

The Occidental Indemnity, new cas- 
ualty running mate of the Fireman’s 
Fund and its affiliated companies, has 
increased its capital from $300,000 to 
$500,000 and its surplus has been raised 
in similar amount, according to an an- 
ncuncement from J. B. Levison, presi- 
dent of the group. 

Starting July, 1 the Occidental Indem- 
nity will write auto liability and other 
casualty lines incidental to the automo- 
bile business, as well as a combination 
auto policy in conjunction with other 
companies in the group. The company 
will do business in eleven far western 
states. ~ 





J. Blythe Moore, Jr., who has been 
general agent at Richmond, Va., for the 
health and accident lines ef the Aetna 
Life for many years, is reported criti- 
cally ill at his home in that city. 
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Subscriptions Are Now Being Taken For 


THE SECOND EDITION OF 


The Law Relating 


‘iiearenialliie Insurance 


By 


JOHN SIMPSON 


The first edition of this most valuable work 
was sold out completely. There were hun- 
Creds of requests for copies after the sell 
out. 


The second edition is now in the printer’s 
hancs. It is the ONLY text book on motor 
esr insurance law. It treats the subject 
completely and has been approved by many 
leading legal authorities. This second edi- 
tion is three times as large as its prede- 
cessor and has been brought down to date. 


The new edition treats of over three times 
the number of automobile insurance de- 
e’sions as the first and contains more than 
-hrce times the amount of text. More than 
1,000 cases are dealt with. 


The new subjects which have come up since 
the publication of the first edition in 1921— 
New Warranties and Conditions, such as 
the Safety Device Clauses; Compulsory In- 
surance; Confiscation Insurance, etc., are 
fully treated. 


No insurance library should be without 
this work. No legal department can afford 
to be without ready access to its pages. It 
is invaluable to the law practitioner as an 
authority and reference work. 


Underwriters and department heads should 


have this book at their command as an aid: 


to answering perplexing legal questions 
which come to them from time to time. 


Adjusters, Brokers, Special Agents and Agents will find The Law 
Relating to Automobile Insurance a most valuable addition to their 
equipment. 


PRICE $8.50 
(Delivered) 


——_—— i x — cme ow 


SOLE DISTRIBUTOR 


THE 
EASTERN UNDERWRITER 
COMPANY 


110 FULTON STREET 
NEW YORK 


ORDER BLANK 


wiorbanesadeilealiones ‘Lcchectetiiilenvnsitiat eddie 


The Eastern Underwriter Co., 
110 Fulton Street, New York City. 


Gentlemen: 


Please send me copy of the new Second Edition of Simpson 
on THE LAW RELATING TO AUTOMOBILE INSURANCE, 


price $8.50. 
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Trend In Casualty Reinsurance 





Fixed Treaty Undoubtedly Gaining in Usage Upon 
Both Facultative and Open Treaty Plans; Co- 
Operation With Direct Writing Carrier 
By W. W. GREENE, Comptroller, General Reinsurance Cor poration 


Reinsurance in the American casualty 
field is still in its “plastic age.” This 
is not surprising in view of the fact that 
the casualty business, as a whole, is a 
very recent and rapid development. 
Among casualty companies reinsurance 
practices were, in the early days, pat- 
terned to a great extent after the cus- 
toms of the fire business in which re- 
insurance has been going for more that 
a contrary. 

In the beginnings of casualty insur- 
ance in this country, comparatively little 
thought was given to the desirability of 
a company’s distributing its own risk. 
However, the gradual increase which 
took place in the amounts of insurance 
required, coupled with the disastrous ef- 
fects of shock losses, brought home to 
underwriters the realization that a cas- 
ualty company’s need for reinsurance is 
hardly less than the need of the primary 
assured for direct cover. 

Only Large Or Unusual Risks At First 

This demand for reinsurance was at 
first apparent only in connection with 
a limited number of risks characterized 
either by large monetary amounts of a 
loss hazard of unusual character. In 
the liability field for example, as long 
as few assured desired protection for 
more than the “standard” $5/10.000 lim- 
its, reinsurance was sought only on a 
few policies written for greater “momnts. 
Now that limits not less than $10/20.000 
have become almost the rule and _ policies 
for $100/300,000, $250/500,000 or even 
$500/1,000,000 are not uncommon, both 
the number of risks and the amount of 
premium affected by reinsurance have 
increased. 

In the fields of accident and health, 
burglary, and bonding, the development 
has been analogous. There has been a 
pronounced increase in policy and both 
amounts both as to average and as to 
the frequency of particularly large 
amounts and this trend has been directly 
reflected in the growth of reinsurance. 
In fact, in the case of the leading stock 
companies doing business in the state 
of New York, the proportion of rein- 
surance premiums to “direct” premiums 
increased from 3.5% to 8.3% during the 
ten years ending December 3lst, 1925. 
(These percentages are exclusive of re- 
insurance placed with unlicensed com- 
panies). 

It has already been stated that rein- 
surance was first sought with respect to 
individual risks, i. e., “facultatively.” The 
facultative method still prevails to a 
surprising degree. On new and untried 
forms of cover. it is frequently a justi- 
fable method, but it is not a favorable 
commentary on the state of the casualty 
business that underwriters in some of- 
fices still spend a great deal of time 
along the street placing limits of. sav, 
$300 500,000 on a first-class public liabil- 
ity risk. 

In a desire to get awav from the bur- 
den of individual submissions, the 
“treaty” plan came into anite general 
vogue some years ago. The treaties 
Provided an orderly procedure for sub- 
mitting a large number of risks simul- 
taneously by means of “bordereatx.” The 
Procedure of the fire insurance business 
was followed in that the first treaties 
gave the direct-writing companv consid- 
erable discretion as to which risks were 
to he reinsured and to what extent. The- 
oretically. the reinsurer was accorded the 
reciprocal privilege of rejecting the risk 
Within a stated number of davs after 
the receipt of the hordereaux: but this 
Mivilege was of little value sin-e the 
hordereanx hardly gave enongh informa- 
tion to cerve as a basis for intelligent 
Underwriting. 


More recently still, in place of the 
“open treaty,’ there has come into be- 
ing the “fixed” treaty, a device which 
has become, to a great extent, charac- 
teristic of casualty reinsurance .compa- 
nies as opposed to direct-writing compa- 
nies accepting reinsurance from their 
competitors. A “fixed treaty” is one 
under which the extent of the reinsur- 
ance is not optional, but is definitely 
determined by the provisions of the 
treaty according to the class of risk 
and amount of policy. To their sorrow, 
reinsurers learned that underwriters were 
moved to reinsure not only the surplus 
or excess on large risks but also a por- 
tion (generally the lion’s share) of risks 
of various sizes, whose only claim to 
consideration was the fact that the un- 
derwriter suspected or knew them to be 
bad risks. 

At present, the fixed treaty is un- 
doubtedly gaining upon both the facul- 
tative and the open treaty plans; though 
there is reason to believe that the facul- 
tative plan will always continue to some 
extent as a means of taking care of 
new or unusual forms of coverage. 

Not Measuring Up To Opportunities 

Last year the direct-writing stock cas- 
ualty companies doing business in the 
United States enjoyed a net premium 
income of at least $748,000,000. In the 
writer’s opinion, formed after anolysis 
of figures complied by the New York 
Insurance Department, the volume of re- 
insurance premiums ceded by these same 
companies during 1927 was at least $60,- 
000,000, omitting premiums ceded to re- 
insurers not admitted to the United 
States. The combined premium income 
of all stock casualty reinsurance com- 
panies authorized to do business in the 
United States was only $18,434,000, in- 
cluding some revenue from non-stock 
sources. In 1927, then, the stock compa- 
nies placed three-fourths of their rein- 
surance with competitors, and only one- 
fourth with reinsurance companies. 

It is quite clear, therefore, that up to 
this time, admitted reinsurance compa- 
nies have not been a major factor in 
the casualty reinsurance situation. Un- 
doubtedly there is a substantial amount 
of reinsurance not reflected at all in the 
published figures going to non-admitted 
carriers, particularly British companies, 


and to Lloyd’s of London. But the great- 
er part of the premium which is now lost 
to American reinsurance companies is 
going to admitted direct-writing com- 
panies, not to foreign reinsurers. 

The reinsurance companies, then, have 
not thus far measured up to their op- 
portunity. The reason for this failure 
may, I believe, be found very largely in 
the fact that until recently, there has 
been a shortage of reinsurance companies 
measuring up to the highest standards 
of: (1) Financial strength; (2) sound un- 
derwriting policy, and (3) all ’round in- 
surance ability. 

Many of the leading companies in view 
of this shortage of reinsurance compa- 
nies of the highest calibre, and particu- 
larly of such American companies, have 
cast about for other outlets for their 
reinsurance. As a consequence, under- 
writers have been trained in the principle 
of “reciprocity” between direct-writing 
companies, and many have come to hold 
it in high regard. 

Analysis of the situation leaves little 
doubt that eventually the properly equip- 
ped reinsurance company can overcome 
this tendency, and replaces inter-carrier 
arrangements with its own fixed treaties. 

Concentration and Control Necessary 

The success of all modern business de- 
pends upon adequate supervision. The 
casualty and surety business with its 
multitude of types of cover, its great 
number of risks and its variety of prob- 
lems (rate-making, underwriting, claims 
handling and accounting) within each 
field of insurance. makes at best a suffi- 
cient drain upon the time and energies of 
its executives. As in other realms of 
business, success depends upon control, 
i.e., concentration of the executives’ at- 
tention upon broad essentials, under a 
plan which assures that the details of 
the' business will conform to the princi- 
ples formulated by the management. 

That this concentration and_ conse- 
quent successful control is seriously dis- 
turbed by inter-carrier reinsurance ar- 
rangements cannot be doubted by any 
close observer. Such arrangements are 
in part facultative and in part “open 
treaty.” Besides passing on the desir- 
ability of the risk and the basis upon 
which it will be accepted, the under- 
writer has to consider the ramifications 
of his reinsurance program. If it is a 
good risk, is he obligated to share it 
with Company A, which gave him some 
desirable business (reinsurance) _ last 
year? If the risk is not so good, is 
there a chance of unloading a big slice 
of it upon Company B, which “burned” 
its reinsurers last year but which has 
shown a disposition this vear to tighten 
up in its acceptance of reinsurance ? 
Should he give any business at all to 
Company C, which takes all the good 
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reinsurance it can get, and gives off pre- 
cious little, thereby realizing a hand- 
some yearly profit through a favorable 
net balance of commissions? When all 
is said and done, the executive effort 
and clerical expense of the inter-carrier 
system can be justified only on the the- 
ory that this time and energy is to be 
paid for. And how? Only at the ex- 
pense of other companies which are 
playing the same old game, which, like 
some other games, show a tendency to 
break up whenever any player makes a 
killing. 
The Ideal Company 

The entire future of the strictly rein- 
surance companies depends upon an in- 
finitely more constructive concept of re- 
insurance. It contemplates an _ institu- 
tion adequately financed in its own right 
with “retrocessional” facilities supple- 
menting its own in such a manner that 
the reinsurer brings to bear extensive 
financial resources upon the individual 
risk for the benefit of the individual di- 
rect-carrier. It contemplates an execu- 
tive staff for the reinsurance company 
competent to advise with the executives 
of the direct-carrier upon all problems 
of reinsurance and relieve the direct-car- 
rier of the burden of reinsurance research 
on its own account and of the necessity 
of making its arrangements piecemeal. 
It contemplates only one reinsurance ac- 
count to watch instead of many, and 
thereby incidental economies in a cler- 
ical way, as well as in the matter of 
supervision. 

It relieves the direct-company under- 
writer of the responsibility for the re- 
sults of other folks’ underwriting. Even- 
tually, it will be realized that reinsurance 
is, in a very real sense, a distinct under- 
writing field and that a good-sized rein- 
surance company has a broader “spread” 
in the field of shock loss distribution 
than has even the largest direct-carrier 

Stockholders are necessary to a Cas- 
ualty company though they are not, in 
all cases, unmixed blessings. It seems 
to me, however, that the executive head 
of any casualty company would jump at 
the. chance of including in his constitu- 
ency a stockholder (1) who has a really 
substantial investment in the company, 
equivalent to ownership of anywhere 
from 3% to 15% of the entire capital 
stock; (2) who employs a staff collec- 
tively well-versed in all phases of the 
casualty business; (3) who, in conjunc- 
tion with this staff, receives and reviews 
every month data which gauge the 
growth of the company and its under- 
writing and claims results, including de- 
tailed information upon all large claims; 
(4) who analyzes the experience of the 
company in total and by line on the 
earned and incurred basis at very fre- 
quent intervals; (5) who is constantly 
comparing the company’s achievements 
with those of other companies; (6) who 
is available for consultation at any time, 
and (7) who, because of his financial 
interest, is insistent upon his voice being 
heard on underwriting, claims and ac- 
counting matters whenever things are 
not going well. 

The casualty company executive who 
kas made a comprehensive reinsurance 
arrangement with a well-financed, well- 
manned reinsurance company enjoys in 
his relationship with his reinsurer all the 
advantages which would accrue from 
having such a super-stockholder on his 
executive committee. 





DRIVERS’ SAFETY CONTEST 

On July 9th, the commercial vehicle 
committee of the New York Safety Com- 
mittee will inaugurate an inter-fleet driv- 
ers’ safety contest for the purpose of 
stimulating interest among the fleet op- 
erators and their individual drivers in 
the prevention of accidents on our streets 
highways. This activity is desired to tie 
in with the seventeenth annul congress 
of the National Safety Council, which 
will be held in New York City, October 
Ist to 5th. The contest will close on 
September 22nd, at which time s-itable 
awards will be made to the wixning 
fleets. 
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Questions and Answers 
IN SURETYSHIP 


No. 8. PRODUCTION OF CONTRACT BONDS 


Conducted by George E. Hayes, Vice-President, Union Indemnity 








1. Q. Into what two groups are con- 
tract bonds divided with respect to the 
origin of the business? 


A. (a) Those required on __ public 
work; (b) those covering private work. 
2. Q. Define a contract bond, and 


vive four general classifications of con- 
tract bonds, with an example of each. 
A. A contract bond is one which guar- 
antees the faithful performance of some 
kind of a contract. Four general classi- 
fications of contract bonds are: (a) 
Bonds on construction contracts—exam- 
ples: buildings, bridges, roads. b) bonds 
on supply contracts—examples: guaran- 
teeing the delivery of machinery, auto- 
mobiles, chemicals, etc. (c) maintenance 
bonds—examples: guaranteeing road 
work, roofing, water-proofing etc., for a 


period of years. (d) Miscellaneous con- 
tract bonds—examples: guaranteeing 
snow removal, removal of garbage, etc. 

3. Q. Give the principal points on 


which information must be secured for 
proper underwriting consideration of a 
contract bond for the construction of 
a large building. 

A. 1. Name and address of contractor, 
amount of bond, amount of contract, de- 
scription of work, copy of contract. 

2. List of bids. 

3. Experience of applicant in contracts 
of this kind and size. 

4. Uncompleted work on hand with 
status of same. 

5. Financial statement of 
and verification of same. 

6. Investigation of contractor as a 
credit and moral risk. 

4. Q. Name any publications and 
other sources of information from which 
leads can be obtained for the develop- 
ment of contract bond business. 


contractor 


A. Engineering News Record, Ameri- 
can Contractor, Government Advertiser, 
City Record. Services such as Dodge 


reports, Brown’s letters, and newspapers. 

5. Q. Having learned that an office 
building is to be constructed, name the 
various parties whom you might approach 
in the solicitation of a contract bond. 

A. Contractor, owner, architect, lend- 
er. 

6. Q. Having in mind that many 
private contracts are not bonded, give 
any arguments you can to induce the 
interested parties to bond a contract for 
a proposed office building. 

A. The cost of a contract bond is 
small compared to the possibility of seri- 
ous loss to the owner. A contract bond 
is an endorsement of the contractor's 
ability to complete the work in ques- 
tion. A contract bond guarantees to the 
owner, completion of his building at the 
agreed price. It enables the owner to 
finance his building more readily if the 
lender knows there is a contract bond. 
The private owner should have the same 
protection by surety bond as is required 
by law when public money is expended 
on public contracts. 

7. Q. Discuss the lender’s or com- 
pletion bond, briefly, as to what it is, 
and its importance in the contract bond 
field. 

A. The lender’s or completion bond is 
given by a borrower to a lender guaran- 
teeing that the borrower will erect and 
complete the building or other structure 
free from all liens, and claims arising 
out of the construction operation. This 
bond has come into quite common use 
through the increased cost of construc- 
tion work in recent years and the activi- 
ties of lending companies who desire 
to make loans on contemplated buildings 
and to distribute such loans to investors 


during the construction period relying 
upon such completion bonds for the nec- 
essary protection until the building is 
completed free from all liens ‘other than 
the mortgage lien of the loan. Many big 
buildings in New York have been and are 
being built today under the protection of 
this form of bond. Its importance in the 
construction field is increasing daily. 

Q. Name some of the important 
points which come up for underwriting 
consideration in connection with a lend- 
er’s or completion bond. 

A. (a) Estimated cost of the complet- 
ed structure including the cost of the 
building and all other charges. (b) 
Amount of loan and how will the pro- 
ceeds of the loan be safeguarded so that 
the sureties will know that these moneys 
are going into the particular structure. 
(c) Will the construction be carried on 
by a competent contractor at a fixed 
price and under separate contract bond 
or will the owner build the building him- 
self? (d) If there is a deficit with re- 
spect to the total cost of the operation 
and the amount available from the loan, 
how will this deficit be made up by the 
promoters ? 

9. Q. Why is the lender’s or com- 
pletion bond more hazardous than the 
ordinary contract bond ? 

A. The lender’s or completion bond 
guarantees not only the usual contract- 
or’s obligation to construct the building, 
but also guarantees that the money will 
be forthcoming to pay for the completed 
structure regardless of its cost. 

10. O. Nome two sources of produc- 
ticn information on lender’s or comple- 
tion bonds. 

A. (a) Mortgage companies or other 
financial institutions making loans of this 
character. (b) The real estate sections 
of the daily newspapers. (c) Architects. 
(d) Usual sources of information report- 
ing any data on large private construc- 
tion projects. 





OPENS SYRACUSE BRANCH 





Maryland Casualty Names J. D. Harvey 
As Resident Menager for Onondago 
County; His Air Service Career 
The Maryland Casualty opened a 
branch office this week in Syracuse in 
charge of J. D. Harvey as resident man- 
ager of Onondago County. Mr. Harvey 
has been transferred by the company 
from Jacksonville, Fla. where he was 
claim division manager. He has been in 
the insurance business since 1922 when 
he entered the service of the Aetna Cas- 
ualty & Surety as an adjuster, Two 
years later he joined the Maryland Cas- 

ualty. 

Mr. Harvey, a native of Watch Hill, 
Rhode Island, attended Rhode Island 
State College until the war. when he 
entered the Cadet Army Air Service. 
Later he studied at the Princeton Uni- 
versity School of Military Aercnautics, 
from which he went to the University 
ef Texas. His next step was to the 
Southern Field at Americus, Ga., finally 
transferring to Kelly Field, San Antonio, 
Texas. Following the war he attended 
the Georgetown University School of 
Law. 





PLANNING CAPITAL INCREASE 
The Manufacturers’ Casualty of Phila- 
delphia is planning an increase in its 
capital from, $1,000,000 to $2,000,000 by 
an issue of 100,000 shares, par $10, to be 
allotted share for share to stockholders 
of record as of September 1 at $30 a 
share. 


Reaches Million Mark 
In Automobile Volume 


NEW RECORDS BY STANDARD 





Company Reaches $1,008,157 in Gross 
Auto Premiums in April; Even 
Greater in May 





The million dollar mark in gross auto- 
mobile business was reached for tthe first 
time by the Standard Accident during 
both April and May, according to figures 
given out last week by Otway Conrad, 
superintendent of the automobile depart- 
ment of this organization. 

In April the gross automobile busi- 
ness written by the company amounted 
to $1,008,157 exclusive of reinsurance 
ceded. The figures for May exceeded 
these by $15,159, the total being $1,023,- 
316. These are the two greatest auto- 
mobile months ever registered in the 
history of the Standard. 

The total for these two months also 
exceeded those for the same two months 
of 1927 by $127,373 and $83,265 respec- 
tively. Up until the present million mark 
was reached, the months of April and 
May, 1927, were the greatest ever re- 
corded by the company. The gross 
automobile business written during each 
May and April have never, since the 
company began writing this form of in- 
surance, failed to show an increase over 
the preceding corresponding months. 





MICHIGAN HOLDS OUT 





Won’t Approve National Council’s Ex- 
pense Constant Until Statistics Are 
Filed to Show Its Necessity 


The Michigan insurance department 
has not as yet given its approval to the 
$10 expense ccnstant provision of the 
new compensation rate-making program 
being put into effect nation-wide by the 
National Council on Compensation In- 
surance in spite of the efforts recently 
of Clarence W. Hobbs, special repre- 
sentative of the insurance commissioners 
to the National Council, to file this pro- 
vision in that state. Michigan has ap- 
proved of all the proposals of the pro- 
gram with this exception. 

Department officials of that state 
asked that statistics be filed by the 
Council to show the justice of such a 
change in compensation schedules. They 
feel that the expense constant plan 
would add $10 to the price of the small 
contractors’ policies on the ground that 
the clerical expense and certain other 
overhead costs of carrying the line are 
the same no matter what the actual vol- 
ume of business. 

Mr. Hobbs explained thta the com- 
panies are running into high loss ratios 
in this class of business and that the 
revision is essential to keep the com- 
panies “out of the red” on the small 
lines. It is the belief of the Michigan 
department, however, that this situation 
is exaggerated and that the smaller pcl- 
icies are paying for themselves while the 
heavy losses are occurring in the big 
factory, mine, and contractor lines where 
the companies would like to keep the 
premiums down in order to retain the 
business. 





VIOLATED WISCONSIN LAW 


Milton A. Freedy, commissioner of 
insurance of Wisconsin, was advised last 
week by Attorney-General John W. Rey- 
nolds to begin action against the Inter- 
Ocean Casualty, for violation of Wis- 
consin’s insurance laws. 

Commissioner Freedy informed the at- 
torney general that this company whose 
license to transact business in Wisconsin 
expired March 1, 1928, but was not re- 
newed, had accepted insurance solicited 
by H. L. Bice, of its Cleveland office, 
who lacked a license to do this work. 
A penalty of $500 for each such of- 
fense proved was noted by the attorney 
general, informing Freedy that the case 
apparently was a violation of the sta- 
tutes. 


FEW COMPENSATION FIGHTS 
Missouri Commission Chairman Tells 
Social Workers Only 300 Out of 
100,000 Cases Argued There 
Litigation of workmen’s compensation 
cases in Missouri has greatly decreased, 
Alroy S. Phillips, chairman of the Work. 
men’s Compensation Commission of that 
state, told the St. Louis Conference of 
Social Service orkers recently. Of 
100,000 claims for compensation through- 
out the state only 300 were taken before 
the commission for settlement, he re- 

ported. 

This reduction of litigation was be- 
lieved to be the result of co-operation 
between owners and managers of plants 
and compensation insurers. 

Under Chairman Phillips the Missouri 
Commission has persistently discouraged 
the employment of damage-suit attorneys 
by injured workmen and has convinced 
the vast majority of workers that the 
services of lawyers are absolutely un- 
necessary for them to obtain fair play 
at the hands of their employers and 
the insurance companies. 

“During the past year hundreds of 
widows and orphans have been given 
a comfortable income by the new com- 
pensation law, and their struggle of a 
year or more in the civil courts has been 
made unnecessary,” Mr. Phillips said. 

He stated that several minor changes 
in the existing law will be brought be- 
fore the next Missouri General Assem- 
bly which will convene at Jefferson City 
cn January 7, 1929 





VIRGINIA CASE MIXED UP 





National Surety Protests Paying Com- 
pensation; Other Companies Dis- 
claim Liability 
The National Surety expects to appeal 
on a ruling of the Virginia industrial 
commissicn which ruled that the National 
Surety was the employer of Thomas 
Rountree who was accidentally killed 
while at work on a sewer job. The acci- 
dent occurred just after contracting com- 
pany defaulted. The Globe Indemnity, 
carrying compensation lines on the con- 
tractor, therefore disclaimed the liability. 
The National Surety as bonding com- 
pany for the contractor secured another 
contractor to complete the sewer. The 
Employers’ Liability, carrying compen- 
setion for the new contractor, would xot 
take over the liability. The city of Rich- 
mond, for which the work was being 
done, pointed out that it had nothing to 
do with the matter after it had been 
riven to a bended contractor. The Na- 
tional Surety claims that its sole respon- 
sibility was the completion of the work. 
The commission found that since the 
work had continued after the default and 
before the appointment of the new con- 
tractor, and since Rountree had_ been 
killed in this period, the National Surety 
was his employer and liable under work- 

men’s compensation laws. 





INSURES MEXICAN ACE 


The Independence Indemnity, pioneer 
in the aviation insurance field, has _1s- 
sued a $25,000 aviation accident policy 
on Emilio Carranza, the young Mexican 
ace who recently completed his . flight 
from Mexico City to Washington, return- 
ing the compliment of Colonel Lind- 
bergh’s visit to Mexico. 

The Carranza policy was written by 
Barber & Baldwin, Inc., New York City, 
whose activities now extend from Hud- 
son Bay to Peru as an evidence of the 
growth of aviation insurance. 





MADE TEXAS RESIDENT MGR. 


The Maryland Casualty has appointed 
B. H. Freeman as its resident manager 
for Texas to have charge of the devel- 
cpment of the company’s business in that 
state. Mr. Freeman was at one time @ 


special agent of the Maryland, and for 
come years has been in charge of casu- 
alty and surety lines for Bradshaw 
Weil of Paducah, Ky., agents of the 
Maryland. 
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Questions and Answers 
IN SURETYSHIP 


No. 8. PRODUCTION OF CONTRACT BONDS 


Conducted by George E. Hayes, Vice-President, Union Indemnity 








1. Q. Into what two groups are con- 
tract bonds divided with respect to the 
origin of the business? 


A. (a) Those required on public 
work; (b) those covering private work. 
2. Q. Define a contract bond, and 


give four general classifications of con- 
tract bonds, with an example of each. 

A. A contract bond is one which guar- 
antees the faithful performance of some 
kind of a contract. Four general classi- 
fications of contract bonds are: (a) 
Bonds on construction contracts—exam- 
ples: buildings, bridges, roads. b) bonds 
on supply contracts—examples: guaran- 
teeing the delivery of machinery, auto- 
mobiles, chemicals, etc. (c) maintenance 
bonds—examples: guaranteeing road 
work, roofing, water-proofing etc., for a 
period of years. (d) Miscellaneous con- 
tract bonds—examples: guaranteeing 
snow removal, removal of garbage, etc. 

3. Q. Give the principal points on 
which information must be secured for 
proper underwriting consideration of a 
contract bond for the construction of 
a large building. 

A. 1. Name and address of contractor, 
amount of bond, amount of contract, de- 
scription of work, copy of contract. 

2. List of bids. 

3. Experience of applicant in contracts 
of this kind and size. 

4. Uncompleted work on hand with 
status of same. 

5. Financial statement 
and verification of same. 

6. Investigation of contractor as a 
credit and moral risk. 

4. Q. Name any publications and 
other sources of information from which 
leads can be obtained for the develop- 
ment of contract bond business. 

A. Engineering News 
can Contractor, 


of contractor 


Record, Ameri- 
Government Advertiser, 


City Record. Services such as Dodge 
reports, Brown’s letters, and newspapers. 
5. Q. Having learned that an office 


building is to be constructed, name the 
various parties whom you might approach 
in the solicitation of a contract bond. 


A. Contractor, owner, architect, lend- 
er. 

6. Q. Having in mind that many 
private contracts are not bonded, give 


any arguments you can to induce the 
interested parties to bond a contract for 
a proposed office building. 

A. The cost of a contract bond is 
small compared to the possibility of seri- 
ous loss to the owner. A contract bond 
is an endorsement of the contractor’s 
ability to complete the work in ques- 
tion. A contract bond guarantees to the 
owner, completion of his building at the 
agreed price. It enables the owner to 
finance his building more readily if the 
lender knows there is a contract bond. 
The private owner should have the same 
protection by surety bend as is required 
by law when public money is expended 
on public contracts. 

7. Q. Discuss the lender’s or com- 
pletion bond, briefly, as to what it is, 
and its importance in the contract bond 
field. 

A. The lender’s or completion bond is 
given by a borrower to a lender guaran- 
teeing that the borrower will erect and 
complete the building or other structure 
free from all liens, and claims arising 
out of the construction operation. This 
bond has come into quite common use 
through the increased cost of construc- 
tion work in recent years and the activi- 
ties of lending companies who desire 
to make loans on contemplated buildings 
and to distribute such loans to investors 


during the construction period relying 
upon such completion bonds for the nec- 
essary protection until the building is 
completed free from all liens*other than 
the mortgage lien of the loan. Many big 
buildings in New York have been and are 
being built today under the protection of 
this form of bond. Its importance in the 
construction field is increasing daily. 

8. Q. Name some of the important 
points which come up for underwriting 
consideration in connection with a lend- 
er’s or completion bond. 

A. (a) Estimated cost of the complet- 
ed structure including the cost of the 
building and all other charges. (b) 
Amount of loan and how will the pro- 
ceeds of the loan be safeguarded so that 
the sureties will know that these moneys 
are going into the particular structure. 
(c) Will the construction be carried on 
by a competent contractor at a fixed 
price and under separate contract bond 
or will the owner build the building him- 
self? (d) If there is a deficit with re- 
spect to the total cost of the operation 
and the amount available from the loan, 
how will this deficit be made up by the 
promoters ? 

9. Q. Why is the lender’s or com- 
pletion bond more hazardous than the 
ordinary contract bond ? 

A. The lender’s or completion bond 
guarantees not only the usual contract- 
or’s obligation to construct the building, 
but also guarantees that the money will 
be forthcoming to pay for the completed 
structure regardless of its cost. 

10. O. Nome two sources of produc- 
ticn information on lender’s or comple- 
tion bonds. 

A. (a) Mortgage companies or other 
financial institutions making loans of this 
character. (b) The real estate sections 
of the daily newspapers. (c) Architects. 
(d) Usual sources of information report- 
ing any data on large private construc- 
tion projects. 





OPENS SYRACUSE BRANCH 





Maryland Casualty Names J. D. Harvey 
As Resident Menager for Onondago 
County; His Air Service Career 


The Maryland Casualty opened a 
branch office this week in Syracuse in 


.charge of J. D. Harvey as resident man- 


ager of Onondago County. Mr. Harvey 
has been transferred by the company 
from Jacksonville, Fla, where he was 
claim division manager. He has been in 
the insurance business since 1922 when 
he entered the service of the Aetna Cas- 
ualty & Surety as an adjuster, Two 
years later he joined the Maryland Cas- 
ualty. 

Mr. Harvey, a native of Watch Hill, 
Rhode Island, attended Rhode Island 
State College until the war. when he 
entered the Cadet Army Air Service. 
Later he studied at the Princeton Uni- 
versity School of Military Aercnautics, 
from which he went to the University 
ef Texas. His next step was to the 
Southern Field at Americus, Ga., finally 
transferring to Kelly Field, San Antonio, 
Texas. Following the war he attended 
the Georgetown University School of 
Law. 





PLANNING CAPITAL INCREASE 
The Manufacturers’ Casualty of Phila- 
delphia is planning an increase in its 
capital from, $1,000,000 to $2,000,000 by 
an issue of 100,000 shares, par $10, to be 
allotted share for share to stockholders 
of record as of September 1 at $30 a 
share. 


Reaches Million Mark 
In Automobile Volume 


NEW RECORDS BY STANDARD 





Company Reaches $1,008,157 in Gross 
Auto Premiums in April; Even 


Greater in May 





The million dollar mark in gross auto- 
mobile business was reached for the first 
time by the Standard Accident during 
both April and May, according to figures 
given out last week by Otway Conrad, 
superintendent of the automobile depart- 
ment of this organization. 

In April the gross automobile busi- 
ness written by the company amounted 
to $1,008,157 exclusive of reinsurance 
ceded. The figures for May exceeded 
these by $15,159, the total being $1,023,- 
316. These are the two greatest auto- 
mobile months ever registered in the 
history of the Standard. 

The total for these two months also 
exceeded those for the same two months 
of 1927 by $127,373 and $83,265 respec- 
tively. Up until the present million mark 
was reached, the months of April and 
May, 1927, were the greatest ever re- 
corded by the company. The gross 
automobile business written during each 
May and April have never, since the 
company began writing this form of in- 
surance, failed to show an increase over 
the preceding corresponding months. 





MICHIGAN HOLDS OUT 





Won’t Approve National Council’s Ex- 
pense Constant Until Statistics Are 
Filed to Show Its Necessity 


The Michigan insurance department 
hos not as yet given its approval to the 
$10 expense ccnstant provision of the 
new compensation rate-making program 
being put into effect nation-wide by the 
National Council on Compensation In- 
surance in spite of the efforts recently 
of Clarence W. Hobbs, special repre- 
sentative of the insurance commissioners 
to the National Council, to file this pro- 
vision in that state. Michigan has ap- 
proved of all the proposals of the pro- 
gram with this exception. 

Department officials of that state 
asked that statistics be filed by the 
Council to show the justice of such a 
change in compensation schedules, They 
feel that the expense constant plan 
would add $10 to the price of the small 
contractors’ policies on the ground that 
the clerical expense and certain other 
overhead costs of carrying the line are 
the same no matter what the actual vol- 
ume of business. 

Mr. Hobbs explained thta the com- 
panies are running into high loss ratios 
in this class of business and that the 
revision is essential to keep the com- 
panies “out of the red” on the small 
lines. It is the belief of the Michigan 
department, however, that this situation 
is exaggerated and that the smaller pcl- 
icies are paying for themselves while the 
heavy losses are occurring in the big 
factory, mine, and contractor lines where 
the companies would like to keep the 
premiums down in order to retain the 
business. 





VIOLATED WISCONSIN LAW 


Milton A. Freedy, commissioner of 
insurance of Wisconsin, was advised last 
week by Attorney-General John W. Rey- 
nolds to begin action against the Inter- 
Ocean Casualty, for violation of Wis- 
consin’s insurance laws. 

Commissioner Freedy informed the at- 
torney general that this company whose 
license to transact business in Wisconsin 
expired March 1, 1928, but was not re- 
newed, had accepted insurance solicited 
by H. L. Bice, of its Cleveland office, 
who lacked a license to do this work. 
A penalty of $500 for each such of- 
fense proved was noted by the attorney 
general, informing Freedy that the case 
apparently was a violation of the sta- 
tutes. 


FEW COMPENSATION FIGHTS 
Missouri Commission Chairman Tells 
Social Workers Only 300 Out of 
100,000 Cases Argued There 


Litigation of workmen’s compensation 
cases in Missouri has greatly decreased, 
Alroy S. Phillips, chairman of the Work. 
men’s Compensation Commission of that 
state, told the St. Louis Conference of 
Social Service orkers recently. Of 
100,000 claims for compensation through- 
out the state only 300 were taken before 
the commission for settlement, he re- 
ported. 

This reduction of litigation was be- 
lieved to be the result of co-operation 
between owners and managers of plants 
and compensation insurers. 

Under Chairman Phillips the Missouri 
Commission has persistently discouraged 
the employment of damage-suit attorneys 
by injured workmen and has convinced 
the vast majority of workers that the 
services of lawyers are absolutely un- 
necessary for them to obtain fair play 
at the hands of their employers and 
the insurance companies. 

“During the past year hundreds of 
widows and orphans have been given 
a comfortable income by the new com- 
pensation law, and their struggle of a 
year or more in the civil courts has been 
made unnecessary,” Mr. Phillips said. 

He stated that several minor changes 
in the existing law will be brought be- 
fore the next Missouri General Assem- 
bly which will convene at Jefferson City 
cn January 7, 1929 





VIRGINIA CASE MIXED UP 





National Surety Protests Paying Com- 
pensation; Other Companies Dis- 
claim Liability 
The National Surety expects to appeal 
on a ruling of the Virginia industrial 
commissicn which ruled that the National 
Surety was the employer of Thomas 
Rountree who was accidentally killed 
while at work on a sewer job. The acci- 
dent occurred just after contracting com- 
pany defaulted. The Globe Indemnity, 
carrying compensation lines on the con- 
tractor, therefore disclaimed the liability. 
The National Surety as bonding com- 
pany for the contractor secured another 
contractor to complete the sewer. The 
I:mployers’ Liability, carrying compen- 
setion for the new contractor, would ot 
take over the liability. The city of Rich- 
mond, for which the work was_ being 
done, pointed out that it had nothing to 
do with the matter after it had _ 

riven to a bended contractor. The 
tional Surety claims that its sole re Bist 
sibility was the completion of the work. 

The commission found that since the 

work had continued after the default and 
soil the appointment of the new con- 
tractor, and since Rountree had_ been 
killed in this period, the National Surety 
was his employer and liable under work- 
men’s compensation laws. 





INSURES MEXICAN ACE 

The Independence Indemnity, pioneer 
in the aviation insurance field, has 1s- 
sued a $25,000 aviation accident policy 
on Emilio Carranza, the young Mexican 
ace who recently completed his . flight 
from Mexico City to Washington, return- 
ing the compliment of Colonel Lind- 
bergh’s visit to Mexico. 

The Carranza policy was written by 
Barber & Baldwin, Inc., New York City, 
whose activities now extend from Hud- 
son Bay to Peru as an evidence of the 
growth of aviation insurance. 


MADE TEXAS RESIDENT MGR. 


a Maryland Casualty has appointed 
H. Freeman as its resident manager 
a Texas to have charge of the devel- 
cpment of the company’s business in that 
state. Mr. Freeman was at one time 4 





special agent of the Maryland, and for 
some years has been in charge of cast 
alty and surety lines for Bradshaw 
Weil of Paducah, Ky., agents of the 
Maryland. 
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Pedestrians may outnumber theauto- enough to get in the way is liable to 
mobiles, but that doesn’t give them the receive serious injury. 
advantage. 
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An alert mind and a quick step often 

Every modern automobile has quick help avoid street accidents. On the 
pick-up, speed and greater power. other hand, a Travelers Accident policy 
Quick pick-up means that the pedes- will relieve the financial strain of an 
trian must be alert every minute. accident by taking care of the hospital 
Speed means that cars appear from and medical bills, as well as paying for 
nowhere like lightning. Power means the time which is lost as a result of 
that the pedestrian who is unfortunate confinements. 
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Pedestrians Who Held TRAVELERS ACCIDENT POLICIES Were Glad to Receive 
Checks Amounting to $532,527.67 Last Year for Injuries Which They Received 
in Accidents to Which Any Pedestrian Is Exposed 
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‘Between You 


nN and, 


Needless 
Trouble/ 


SuppeEn... Startling .. . the 
accident that has been lurking 
‘round the corner takes you 
unawares. 


While you are dazed and bewil- 
dered the unpleasantness and ; ‘ No. X_£7/037 _ 
expense that Bellow come to in- 

crease your troubles, ten-fold. 


UNLESS » 


the insurancemanwhoservesyou § on 
has made certain that your pol- ; wasn 6. ian, 
icy covers just such an emergency. 


UNLESS» 
he ison the job,” ready to fill in 
the breach, to keep you from un- 
necessary trouble, 


UNLESS 


your policy carrzes the name of 
such dependable companies as the 
Employers’ Liability Assurance 
Corporation, Ltd., the American 
Employers’ Insurance Company, 
or the Employers’ Fire Insurance 
Company, comprising The Em- 
ployers’ Group. 


When you deal with The Em- 
ployers’ Group you may be cer- 
tain that the man who direély 


serves you will plan your insur- EMPLOYERS’ 


f in- 
ance to protect you from the in LIABILITY ASSURANCE CORPORATION, LTD. 
convenience of needless trouble. 











AUTOMOBILE PUBLIC LIABILITY 
POLICY 




















THE 
EMPLOYERS’ 
There’s an Employers’ FIRE INSURANCE COMPANY 
Group Representative 
in Your Neighborhood 


ee na eee 


AMERICAN 


EMPLOYERS’ 


y Write fo » Our BOOKLET INSURANCE COMPANY 
ee ” 
ore = 2 tow bol Prattically every kind of Insurance 
briefly the whys and where- except Life Insurance 

fores of modern insurance. 
Your request will place you 


| wil no obligation —nor 110 MILK STREET, BOSTON, MASS. 





will a representative call un- P P 
te ae so specify. J “Tbe Home of the Service that Satisfies” 














HE above advertisement is a facsimile of that appearing in current issues of the Atlantic 

Monthly, Harper's, Review of Reviews, Scribner’s, World’s Work, and the Golden Book—yes, 
Tue Emptoyers’ Group believes in the American Agency system. We believe that such 
advertising will benefit the insurance business. We believe that it will benefit particularly the 
representatives of THE EmpLoyers’ Group. : 


We are proud of the growth of our ss sod force. We are proud of the large number of loyal agents 


who have been associated with us for many, many years. At the same time we are glad to say 
that some agency connections are still available for the competent insurance man. 











